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Reliquany of the Holy Cross in the Stavelot Triptych; a Very Fine Example of the Byzantine Enamels in the Collection 
of the Late J. Pierpont Morgan. 
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The Latest Jewelry Styles 





The New Ombre Jewels 
By Isabelle M. Archer 




















gown turning almost to white at the neck 
line. This is an exceedingly popular mode 


OLOR gradations as they have been seen 

in modish costumes for the Winter have 
had little effect upon the actual design of 
the jewelry until within the last fortnight. 
It is just lately that the appearance of so- 
called ombre jewelry has brought the shad- 
color into the jewels themselves. 
the effect was to control the 


and it is one that hias taken well repeated 
in the tinted pearls of necklaces and in gem 
stones cut square and mounted in a row of 
box settings for bracelet, choker necklace 
or a hair filet. 

The one-piece sheath gown in the sketch 
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SOME OF 


choice of gems rather than to demand the is a model that has appeared in such tints 
actual shading in the gem setting of the piece. as orange, rose, green and lavendar, the 

There are two factors, however, which most popular of the paler shades which are 
have led to the adopting of this pleasing used for evening gowns this Winter. It 
theme by the jewelry designer. One is the may be a shaded georgette or tulle worn 
ease with which a striking effect may be over an underslip of a single color. Rhine- 
gained by the graduating of colored gems stones often powder this gown in a maze 
and gem stones to follow a line of tinting of sparkling lines to make an all-over pat- 
around the circling of a bracelet or a ban- tern or a spot motif from shoulder to hem. 
deau for the hair, or in the line of gems The jewels worn with such a gown will 
set in the necklace circle. The other is the now be chosen from among these new ombre 
assistance this little trick gives to the de- pieces following the main gown color in their 
signer in the form of a telling cluster of | gem setting and its gradations in their tint- 


) Cc . . . 
gems. Both of these ideas are illustrated ing. 
n the accompanying sketch and the jewels The second gown is in rose velvet for 


either form a line of shading for the entire 


piece or a section of the jewels holds this 
gradated color scheme 
At the centre of the illustration are shown 
some of the Winter's typical costumes in 
this ombre coloring. The first of the row 
= Fall costumes is an evening gown shaded 
es the hem to the shoulders, the tinting 
favier and darker at the hem of the 


the lower half and old gold brocade for the 
top of the dress and the outside of the match- 
ing cloak. This is one of the season’s lead- 
ing ensemble costumes for evening wear. 
The lining of the coat takes the velvet of 
the lower part of the gown and the jewels 
will be rubies mounted in either platinum 
or geld according to the particular effect 
desired. 








A different manner is required to gain the 
ombre effect in outdoor clothes for the day- 
time. On the third little figure is shown 
a full length coat of hunter’s green trim- 
med with a tuxedo band of ermine and with 
a hat repeating the green in a lighter tint. 
The second of these outdoor costumes shows 
an ensemble in the favorite penny brown, 
velvet for the dress and for the cuffs and 
coat border, velour for the coat and a bronze 
braid for the throw-scarf and hat. Bronze 
braid makes the deviding line betwen the 
velvet and the cloth of the coat and gives 
a nice gradation of tone from one to the 
other. 

The darker tones are those for daytime 


off alr 
a 


on 
e 


on 
wee 
ge 


= = = fe) 


THE LATEST DESIGNS SHOWING COLOR GRADATIONS 


wear, shading from sage green to silver 
and from violet to petunia, or, as we have 
seen in the various shades of bronze and 
brown. The gems to combine with these 
darker colors keep to the darker tones and 
are often a contrasting color rather than a 
blend. Amethysts, jade, deep brown to- 
pazes, lapis, carmelian and dark red coral 
are seen in these jewels for daytime wear. 
At the right in the sketch are given some 
of these shaded necklaces. They form a 
gradated color for the whole jewel or the 
color shading is held within the limits of 
the necklace plaque. Below the quartette 
of figures is a group of bracelet designs fol- 
lowing this same manner, with the shading 
running deeper toward the center of the 
broader portions or down to the lower edge 
of the bracelet pendant. At the extreme right 
a group of finger rings is shown above and 
five designs for ear pendants below. In each 
design the plan is to have the coloring run 
in one direction or center toward either 
the darkest or the palest gem in the jewel. 
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A Message to the Jewelry Trade 








P. J. Coffey, Chairman of the National Jewelers Publicity Association, Tells of 
Plans of the Organization and Urges Co-operation of the Entire Industry 

















To THE JEWELRY INDUSTRY: 

Nineteen hundred and twenty-four will 
soon be history. Nineteen hundred and 
twenty-five presents itself, holding forth a 
great opportunity for our industry, if we will 
but profit by our past experiences—greater 
because our glorious country is richer today 
in those things that make for real happiness 
and prosperity than ever bofore. 

For real beneficial and lasting prosperity 
our industry needs two things. First: a 
strict adherence to proper standards and 
ethics, not only by all branches of the indus- 
try, but by every individual connected with 
it, By this method only ¢an we build per- 
manntly. Starting with this solid founda- 
tion, our next successive step depends on 
how ernestly and scientifically we manage 
our industry, the management of which de- 
pends upon the individuals composing it. In 
no other industry have we the conflict of 
minds that exists in our own. There are 
from eight to twelve separate units which, 
when molded together in a retailers’ estab- 
lishment, represent the jewelry industry. 
This makes our problem of going after busi- 
ness scientifically more difficult, but until we 
collectively and efficiently place our wares 
before the buying public through the proper 
channels of advertising and publicity, it 
will be impossible for us to share to the ex- 
tent that we should in the great opportuni- 
ties so generously supplied in this great 
land of ours. 

This brings us to the wonderful opportuni- 
ties presented to us through our Publicity 
Association. 

Many have the impression that our drive 
for the Million Dollar Fund failed. This is 
not so. Our funds to successfully promote 
the drive failed. Unfortunately, the old 
subscribers concluded that the new drive re- 
lieved them of their obligations, and inasmuch 
as your Committee promised not to spend 
any of the new funds until the total of the 
Million Dollar Fund was subscribed, the need 
for cash automatically brought the drive to 
an end temporarily, until other arrangements 
were effected. We did succeed in securing 
subscriptions amounting to over $305,000 
during our two weeks’ campaign, which must 
be classed as a success, when the limited 
amount of funds that was available is taken 
into consideration. Subsequently the present 
Advertising Committee was elected by the 
subscribers, composed of the following well- 
known and successful men of our industry : 
Charles A. Whiting of Whiting & Davis Co. ; 
George Ernest Fahys of Joseph Fahys & 
Co.; William H. Joers of Hayden W. 
Wheeler & Co.; Sydney Y. Ball of Norris, 
Alister-Ball Co.; Ml C. Meyer of Joseph 
H. Meyer Bros. Co.; Fred G. Gruen of 
Gruen Watch Co.; C. J. Brotherly, presi- 
dent, American National Retail Jewelers’ 
Association ; Arthur A. Everts of Arthur A. 
Everts Co, 

_ Many of the subscribers paid the first 
installment of their subscriptions giving us 
a fund with which to operate. 


At the St. Louis convention of the Amer- 
ican National Retail Jewelers’ Association 
resolutions were passed calling upon the 
committee to provide publicity and service 
for the industry while the campaign for the 
raising of the balance of the Millian Dollar 
Publicity Fund was being carried on. Reso- 
lutions were also passed calling upon all 
subscribers to pay the first installment of 
their subscriptions unconditionally, so that 
the Publicity Association would be supplied 
with funds to carry on this work. Appro- 
priation was made from funds in hand and 
placed at the disposal of the Advertising 
Committee. Plans were formulated and a 
sincere and earnest effort made to meet the 
demand for service and publicity. 

Further, the convention pledged itself. to 
assume the raising of the balance of the 
retailers’ quota expecting the other branches 
of the industry to follow suit. 

Following, I want to call to your atten- 
tion some of the important matters accom- 
plished by the Advertising Committee and 
also a summary of plans they have in pros- 
pect. In addition to this, it is my wish to 
bring to the attention of the trade as forcibly 
as possible that our Advertising Committee 
can function properly only when they are 
notified that funds are available. Funds are 
only available when supplied by you. Our 
haphazard methods of going after business 
have almost resulted in chaos. It has caused 
the scrapping of business ethics in many 
quarters; it has attacked our standards. Our 
method of “everyone for himself and the 
devil take the hindmost” has demonstrated 
its destructiveness and it is time we substi- 
tuted common sense, common honesty and 
common co-operation. 

Our drive for a sufficient fund will be con 
tinued and the American National Retail 
Jewelers’ Association will start the early 
part of 1925, a nation-wide drive among all 
retailers to complete their quota. Conrad 
J. Brotherly, president of the American Na- 
tional Retail Jewelers’ Association, will di- 
rect the drive for the retailers, carrying out 
the resolutions passed at their annual con- 
vention in St. Louis. Every State Retail 
Association will assist him and he will also 
have the full co-operation and assistance of 
our office. At the successful conclusion of 
this drive each branch of the industry will 
be canvassed in turn for its quota. 

To be successfull we need your whole 
hearted support and co-operation. For the 
future success of our industry we all need 
a well organized and properly functioning 
Publicity Association. 

I want to say a word of warning to the 
manufacturer, wholesaler and importer who 
is excusing himself from payment of his 
pledge on the supposition that no obligation 
exists; and to point out that no time limit 
was placed on the raising of the “Million 
Dollar Fund.” You have an. obligation to 
yourself, and to the retail jeweler, to help 
preserve the industry. It is needless for me 
to point out the fact that the volume of 
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our sales is anything but satisfactory, and 
until we can materially increase the volume, 
will continue in anything but a healthy con- 
dition. Let us honestly meet the facts. The 
retailers, realizing the seriousness of condi- 
tions, at their annual convention urged re- 
tailer, wholesaler, manufacturer and importer 
to make their payments unconditional, that 
the Publicity Association has funds to start 
its work. The committee has never made 
any change in its plans to complete the rais- 
ing of the balance of the fund, but found 
it necessary to help the industry by starting 
work before the fund was completed. 

You must know there is a vast majority 
of concerns in our industry who are not 
meeting expenses. Many have found it nec- 
essary to liquidate their business, or haye 
been forced either into involuntary liquida- 
tion or bankruptcy. 

There is but one answer, and that is: 
everyone must contribute his share to help 
put our industry back on its feet by in- 
creased sales, which can only be accom- 
plished through the work of the Publicity 
Association, as few in the industry can af- 
ford individually to stand the expense; but, 
collectively it can be done without a drain 
on anyone. 

To put it bluntly, the failure of the trade 
to contribute more than one-third of the 
Million Dollars needed for the three year 
campaign is highly discreditable to the in- 
dustry. It is due, in part, to the fact that 
a thorough canvass was not made by some 
of the committees instrusted with the work; 
the lack of funds; and, also, to the readiness 
of many to shirk their duty, depending on 
the opportunity to profit at the other’s ex- 
pense; thereby providing for the industry 
to slip further and further back. 

lor years the expense and the work have 
fallen on a compartively few. They have 
had to give not alone their money, but their 
time in managing the affairs of the associa- 
tion. Plans formulated a year ago were 
devised to provide for a fair distribution of 
this burden. Each concern and individual 
in our industry was approached. 

A fair measure of success has been had by 
putting this plan into operation and will 
ultimately be carried to full success. Never- 
theless, the evasion thus far by thousands 
of concerns in our industry of their un- 
questioned duty in the matter, their petty 
excuses for closing their ears to appeals 
for co-operation, show a dull sense of their 
obligation to share in the prosperity that 
can be theirs by collective action. 

To briefly outline what has been done and 
what is in immediate prospect, offices were 
opened the early part of October and equip- 
ped to render service to the trade. 


Distribution of the “Build Your Own 
Ad” service, window display cards and 
frames. 

Radio talks—special copy for talks be- 
fore various local clubs and organizations. 

Standardizing of cuts supplied by in- 
dividual manufacturers, thus providing the 
jeweler with additional cuts for effective 
advertising. 

The preparation of special catalogues 
and booklets for subscribers. 

Tie-up with producers of motion pic- 
tures to feature jewelry, silverware, 
watches, etc. 

A centre for the distribution of authori- 
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tative information used not alone by the 
trade, but by many outside of our business. 

Secured legal opinions for subscribers on 
advertising copy. 

The suppression of stories detrimental 
to the industry. 

Prepared special industrial write-ups for 
publishers. 

Received and answered hundreds of in- 
quiries from the trade. 

Material for special writers and stu- 
dents. 

News stories on jewelry, silverware, 
clocks, watches and stones, regularly, to 
1,500 newspapers. 

Distribution of interesting news articles 
to over 500 jewelers to use in their local 
papers. 

Syndicating of cross-word puzzle on 
jewelry, stones, watches, clocks, silver- 
ware, etc. 

Feature stories to magazines and news- 
papers. 

Up-to-the-minute style bulletin. 

Syndicating of feature illustrated stories 
for newspapers—daily and Sunday. 


To convince yourself refer to the Decem- 
ber and January magazines and to the daily 
and weekly papers, and note the increase 
of articles appearing on the goods the jewel- 
er has for sale. 

Starting with January our plans call for: 

Pusticity: Increase of publicity work 
and a wider distribution of news articles, 
feature stories, photographs, sketches and 
illustrations to newspapers and magazines. 
Arrangements have already been made to 
feature jewelry, silverware, watches, clocks, 
etc. on the stage and screen. Close co- 
operation with the leading producers will 
enable the association to secure unlimited 
publicity for the goods the jeweler sells 
by being prominently featured by the char- 
acters on the stage and screen. Decorative 
silver, table services, accessories and orna- 
ments for the home will be displayed in in- 
terior scenes. 

Arrangements have been made to radio 
interesting talks on jewelry, silverware, 
watches, clocks, etc. 

MERCHANDISING SERVICE: As a direct 
“tie-up” to the publicity and as a stimulus 
to sales for the jeweler. 

The “Build Your Own Ad” service will 
be continued, a new series provided every 
three months with the addition of cuts illus- 
trating all items of jewelry, silverware, 
watches, clocks, etc., and standard size cuts 
by the manufacturers of nationally adver- 
tised items will be available and interchange- 
able with the “Build Your Own Ad” series. 
_ Co-operative advertising will be featured 
i co-operation with the publishers of news- 
papers. 

WInpow 
window 


Display Service: Attractive 
frames with monthly service of 
feature cards, providing standard size cards 
and “tie-up” with news and feature articles, 
and the display on stage and screen; window 
dressing plans showing layout and diagrams 
made “easy to follow” and adaptable to all 
windows. 


MrrcHanpnistnc PLANS: Featuring 


Jewelry week, silverware week, watch week, 
clock week, stone week, etc. These features 
to take the form of contests for the best 
examples of the antiques as supplied by the 
the educational displays showing the 


public - 
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evolution of the various articles manufac- 
tured, etc. 

StyLE BuLetins: The style forecast will 
be continued and supplied the jeweler quar- 
terly. 

Display advertising will be started just as 
soon as funds permit, as will other help- 
ful plans. 

I do not want to say, if you want to re- 
main in business, support the Publicity As- 
sociation; but from the way we are drifting 
it looks as if this must be the ultimate out- 
come. Get away from the idea that this is 
somebody’s hobby and it can be used for 
the benefit of a few, and consider what your 
committee is trying to do for you, and them- 
selves, in saving our business, before it is 
too late, from slipping into other channels. 

You also must realize that the association 
cannot function without funds any more 
than you can operate your business without 
money. 

Extending my very best wishes for a 
bright and prosperous New Year. 

Very sincerely, 
The NATIONAL JEWELERS 
PUBLICITY ASSOCIATION 
(Signed) P. J. Coffey 
Chairman. 








The Art of the Renaissance 





A RATHER complex art period is the 
Renaissance and one of great im- 
portance, but Verleye does his best to convey 
a fair notion of the facts in a very few words 
as follows: 

“We now enter on a period where art can 
be better studied because of the numerous 
works that have come down to us. 
Gothic was an original art, an art born for 
new needs. The Renaissance is the result 
of a traditional revolution. It is a return to 
the forms of the classic Roman and Greek 
after exaggerations, then the foot-shuffling 
of the Flamboyant Gothic. However, the 
causes which led to the decadence of each art 
did not permit the brutal return to any 
ancient style, the adaptation alone is per- 
mitted and this adaptation mixes fatally the 
elements of styles fallen into discredit; it 
blends or influences by violent reaction, it 
is thus that the lateral tours, enframing a 
center, surbased in a Gothic facade, make 
room for an elevation where the center takes 
up again the maitrise; the pointed is, little 
by little, lowered down to the semi-circular 
when it does not give way to the rectilinear 
lintel. 

“Sculpture goes back to active postures 
and the mosaic or painting takes the place 
of the abandoned bas-relief. This is, be- 
sides, the era in which was discovered oil 
painting and engraving for printing, justify- 
ing a rapid evolution of the library and the 
development of an art: painting up to then 
was reduced to laboring without hope of be- 
queathing one’s works with assurance to 
posterity. Lastly, the Renaissance was en- 
couraged in Italy by the sumptuary tastes 
of an aristocracy which the opening up of 
the commercial fields of the Orient had en- 
riched. Art is no longer only a public mani- 
festation of faith, it is the satisfying of in- 
timate tastes; the furniture is ornamented 
with mosaics, hand-wrought copper, mar- 
queterie. Contact with the Arabs gave a 


: 47 


taste for niellos, damascenes, incrustations 
and the art of the armorer is in its highest 
perfection. The column often clinging to 
the wall, encircled with vermicular rings or 
rinceaux. 

“Decorative motifs are generally sym- 
metrical, centered by an axis from which are 
born volutes, light vegetation ornamented 
with grotesque figures. The flora borrows 
from the celery its fleshy calix-form and its 
swollen and pointed leaves; birds, cupids, 
insects, caryatids, griffins, play around the 
mouldings or hold up entablatures charged 
with acanthus. Then the gracefulness be- 
came the roguishness under Fran¢ois I, and 
the style Henri II appeared, still Renais- 
sance, but with the récall of the architec- 























RENAISSANCE DECORATIONS 


tural necessity; for architecture is the frame- 
work which should be veiled by ornamenta- 
tion and not denaturalized under a profusion 
of detail. 

“Louis XIII style is properly called a con- 
tinuation of the Renaissance influenced by 
Flemish art; the rinceaux subsist but blended 
with interlacings in which the grotesques are 
as though bound fast. The central orna- 
mentation above all the cartouches with 
rolled borders and the heavier garlands are 
made of heavy foliage and bound up with 
fruits."—La Gravure, la Ciselure, le Mode- 
lage. 








Exports of Platinum During October 


WasuHINGTON, D. C., Dec. 17.—Figures 
just compiled by the Department of Com- 
merce show that during the month of Oc- 
tober platinum valued at $46,481 was sent 
out from this country. Of this amount 
$33,515 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $12,866 was the value of manufactures 
of platinum, except jewelry, exported dur- 
ing the month. The figures showing the 
countries to which the metal was sent follow: 
Manufactures 


of Platinum 
Except Jewelry 


Ingots, Sheets, 
Wire, Alloys 
and Scrap 





 ssindiadl mesial calla 

Counties Oz. Troy Value Oz. Troy Value 
England ...... 4 $949 ae ee 
Camads .. 26.6% 59 7,525 13 1,530 
Ce side hace 2 266 rer nae 
\rgentina .... 21 1,674 65 7,762 
Bras s ssccee er ant 1 374 
| rere sate wae 22 3,200 
eee 201 23,101 nr ond 

_— _ ———) 

TOMER» eeicicaus 287 $33,515 101 $12,866. 
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TRADE MARK REG.U.S. PAT. OFF. 


Standardized Highest Class 
New and improved standardized qualities Presen tation 


in Deltah Pearls are the keynote of the 
1925 line. For months past, at our fac- 
tories in Paris, Geneva and Long Island 
City, we have been perfecting the proc- 
esses for these new finer qualities. And 
now, in the exquisite 1925 Deltah Line, 
they are offered to you to make the com- 
ing year’s pear! selling more profitable 
than ever. 


The new line presents a surprise to the 
eye as well as to the merchandising sense. 
Neither expensive,inappropriate cases,nor 
cheap ineffective ones are in the Deltah 
line, but rather handsome gift cabinets 
of Royal Purple, beautifully designed, 
gold satin-lined. 


Value Advertising 


If you are a careful merchant, see the 
Deltah Pyarl Line before buying your 
Spring bill. With Deltah Pearls you 
have this assurance—that each quality 
offers you the greatest value obtainable 
at the price in advertised, guaranteed 
pearls. 


The largest campaign we have ever run 
has been prepared for us by our agents, 
Lord & Thomas. And for your window 
we have designed a display, conserv- 
atively worth $50, about which you 


will receive further details by mail. 


LHeller éSe ON, Inc 


PARIS - PROVIDENCE 


GENEVA 


358 Fifth Avenue, New York 


Makers of HELLER Hope Sapphires and Rubies 
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Paris Jewelry Fashion Notes 











By L. Reid 














quis is the very latest thing, said a lead- 
ing Paris jeweler, holding up a metal 
bar, from which were suspended a dozen 
chains in the finest wrought gold. We can 
hardly call them necklaces, he went on, they 
are too small, too fragile, “necklets” might 
be a better name. And you will notice that 
they just fit the throat without any slack at 
all. The 12 necklets weighed very little, 
but this did not affect the cost, which is 
greater than for heavy gold collars. For it 
is the workmanship that runs away with the 
money. The first and tiniest swung to and 
fro, a perfect work of art. Made up of 
oblong links, connecting broader links, filled 
in with a gold wire pattern, it was so small, 
so frail, that only fairy fingers, such as 
those of a French maid could hope to fasten 
the miniscule attachment. The others were 
just a trifle larger, but a puff of wind sent 
them all swaying, and it required a magni- 
fying glass to see the patterns properly. 
For everything in Paris is exaggerated. 
After the heavy gold links, come these 
fragile ornaments, a going from one extreme 
to another in “necklets” or “collarettes,” 
which ever they can be called. 
*x* * * 


There is a considerable demand for 
antique earrings. Some wonder where the 
old curiosity shop contrives to get its sup- 
plies of antique stuff. The answer is not 
uninteresting. Of course there are two 
classes of antique jewelry, the real and the 
false, but few people know about another 
class—semi-real. Advertisements appear in 
almost every daily paper offering high 
prices for old jewelry. When ancient 
pendants and brooches are purchased from 
people who are forced to get rid of the 
family heirlooms, they are not necessarily 
sold as purchased. In many cases the 
brooch is broken up, and converted into a 
number of earrings, as being the most 
profitable manner of dealing with it. In 
other cases, it serves as a model for the 
manufacture of a series so called antique 
earrings. Then again, part of the jewel 
may be antique, the remainder being of 
recent manufacture. The frank imitation, 
labeled as such, is costly, but it is more 
likely to stand rough usage and to last, than 
the real, genuine, antique with a pedigree. 

x * * 

The creole earring is seen in all kinds of 
opaque materials. Tortoise shell is a fa- 
vorite material for this type of ornament. 
Sometimes it is quite plain, sometimes en- 
crusted in gold, or again encrusted in gold 
and diamonds. Jet is also used for this 
type of earrings. About three inches in 
diameter, they border on the clumsy. Some 
of these earrings are set with fair-sized dia- 
monds, and as a rule the design is symmetri- 
cal. Maybe four diamonds at regular inter- 
vals, are set in the jet, being embedded in 
the material. Other creole earrings are 
carried out in enamel, set with stones, 
scarlet and crimson are of course favorite 
colors, and the size is usually somewhat 
exaggerated. 





A great many of these earrings are being 
purchased just now for the Riviera, where 
jewelry will be worn all day long, but a 
different set will be used for the various 
times of day. With the pure white or 
cream costume, worn of a morning, these 
creole earrings will be certainly worn, in 
some very pretty, artistic and inexpensive 
material. The money spent on the ornament 
will go to the workmanship, which is very 
ingenius and well worth the money, even 
were the materials not costly at all, which 
is far from being the case, even when they 
have a low intrinsic worth. 

* * * 


The “hoop” earring will probably be seen 
of an afternoon and evening on the Riviera 
and at Biarritz. A hoop, perhaps two 
inches in diameter, is made of pearls, set 
in gold; the hoop hanging from a chain of 
pearls attached to the ear by a gold vine. 
Sometimes there is a double hoop of pearls 
or diamonds, suspended from a string of 
stones to match. These hoops, but much 
smaller in size, are also made with diamonds 
cut in lines. These are most effective when 
worn. For some reason or other they look 
much more handsome than in a ring prob- 
ably because more conspicuous. For there 
is perhaps no better way of setting off 
really fine stones than by wearing them in 
earrings, where they sparkle and shine, at 
every movement, or when cut in lines, catch 
the light, as they swing to and fro. The 
“hoop” ornament, hanging from its slender 
string of gems, is most effective, and can 
only be approached by the diamond “drop” 
earring. 

* * * 

A curious variety of the drop earring is 
made in enamel, encircled with pin-point 
diamonds. The “drop” is suspended by an 
aluminum chain, with diamonds interspersed 
occasionally, the whole being five inches in 
length. The same type of earring, worn of 
an afternoon for shopping expeditions and 
for calling, is equally long. The huge 
“drop” is made of pearls, on a_ colored 
enamel foundation. It is seen again in 
pearls and jet or jet and coral combinations, 
the enamel “drop” being set with these con- 
trasting colors, and suspended from the ear 
by a slender chain, but very stout, in make, 
although hardly having that appearance. 
Sometimes this chain is made up of various 
beads to match the “drop.” A pearl, a jet 
bead, a bar of coral with another pearl will 
hold a drop, made of enamel, with beads 
of all these varieties mingled in a pattern 
on the “drop.” 

x * & 

An old-fashioned earring pattern is being 
revived, in the creole and drop form. Car- 
ried out in opaque stones for the most part, 
these earrings are extremely heavy in ap- 
pearance. Sometimes jet is used, beautifully 
cut, quite plain. At other times, there is a 
gilt pattern on the “loop,” repeated on the 
“drop” inside. The earring is perhaps two 
inches in length, and about 1%4 inches wide, 
as this pattern is seldom circular, but tends 
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rather to a pure oval, or an oval narrow- 





ing towards the top. Sometimes made with | 


pebbles set in silver, this pattern is very 
effective, especially when rich colors are 
used. Pebbles of all sorts and sizes are 
mingled, without much regard to symmetry, 
and as the silver setting is richly wrought, 
this all adds to the quaintness of the orna- 
ment. This type of earring is seen in rich 
blue enamel. Sometimes the earring is 
further decorated with gilt, some pretty de- 
sign being formed, sometimes pin-head gems 
make a kind of mosaic pattern. 


* * * 


Very stylish rings for morning wear, are 
made with a piece of jet, either square or 
oblong, as a centerpiece. This is surrounded 
by tiny diamonds. Sometimes there is a 
circular bit of jet, with a setting in dia- 
monds on either side. Another favorite pat- 
tern is the large diamond with a circular jet 
band, the whole set with an incrustation of 
diamonds, forming a half hoop, the pattern 
in brilliants, wide where it joins the jet 
band, trailing off towards the end. 

Sapphires for rings are seen for after- 
noon and evening wear. A pale sapphire 
is the most popular. Sometimes mounted 


with a gold band, the single stone shines. 
out, catching the light, and producing the | 
very fine effect, from the point of view of. 


richness. 
circled with pin-point brilliants, but it is 
always a solitary stone, of the very finest 
water, that is used in the present revival 
of the stone, that for a time suffered an 
eclipse, here. 
plainly mounted will be seen for other orna- 
ments, but for the present they are most 
popular for rings or pendants, when they 


It is probable that sapphires ; 


Sometimes the sapphire is en- ‘ 


a 


hang on a slender chain, a single “drop” : 


ornament, that somehow speaks of price. 
* * * 


The disappearance of the hat pin for at : 


least that half of the feminine population 
of Paris has had a curious effect on the 
trade. For women with bobbed hair cannot 
fasten their headgear with pins. In spite of 
this, however, hat pins are still turned out, 
and as rich as ever. Jet is perhaps the most 
popular material for this ornament. It is 
used both dull and bright, without reference 
to the possibility of mourning when a course, 
dull jet is de rigueur. The hat pin a la 
mode is round, in jet, and very ornamental. 
Sometimes composed of open work, it is 
delicately carved. In other cases, the jet 
foundation is studded with brilliants. There 
are combinations of steel and jet beads, of 
coral and jet, for nothing is too extraordi- 
nary for the present-day fashion. Polished 
pebbles, too, are very much the vogue. 
These of course, are to be worn with the 
multi-colored plaid costumes that will be seen 
on the ice at the Winter sports resorts this 
Winter. The popular plaid skirt, with a 
white sweater, naturally calls for a bright- 
hued pebble hat pin, if anything of the kind 
is required for the hat. Naturally women 
with delicate skins do not care to risk spoil- 
ing them in the glare of the sun on the 
snowfields. Although a tanned skin is “the 
thing,” it is not everybody who cares to 
come out in sun burned skin and some big-, 
brimmed hats and hat pins to keep them in| 
place will be seen this Winter, in spite of | 
the mode which is for woolen caps to match 
the sweater or coat. 








































THE JEWELERS’ CIRCULAR 


December 31, 1924 











HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 
operation have enabled us to 


do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 6 Tulp Straat 





























December 31, 1924 





THE JEWELERS’ 











The News from England 





Conditions in the Diamond Market—The Trade in Sheffield—New Wooden 
Jewelry—Rand Gold Mining Industry 




















Lonpon, Dec. 16.—With only a few days 
to go to Christmas it is perhaps natural that 
the retail jewelers should be enjoying in- 
creased sales, particularly for good dia- 
monds of which stocks are by no means 
adequate, and that the prices being paid for 
the good quality stones are on a high level. 
In a general sense the diamond market is 
in a very healthy condition and the end of 
the year will find it in optimistic mood 
ready for the bigger things that are hoped 
for in 1925. The rough diamond market 
still is very active and the Continental cut- 
ters are busier than they have been for some 
time. Some big business is anticipated in 
the New Year and most of the big diamond 
buyers of the world are planning to buy 
new goods at the beginning of 1925. In 
connection with the marketing of diamonds 
Backes and Strauss, the diamond merchants 
of Kimberley House, Holborn Viaduct, in- 
form THE JEWELERS’ CIRCULAR that not for 
years have there been so few diamond cut- 
ters unemployed. During the past 14 days, 
says the firm, jewelers in the west end of 
London, and also in the provinces, have 
been fairly busy, the demand continuing for 
important sized single stones, many of which 
have been sold. The inquiry for these sizes 
continues keen, despite the fact that prices 
are ruling much higher. It must be borne 
in mind, the firm says, that the stocks of 
these stones on hand are very low. “There 
has been a most noticeable rush demand for 
very small diamonds, both brilliant and 
eight-cut, some quite important parcels hav- 
ing been disposed of. In Antwerp and 
Amsterdam trade has been quieter, as is 
usual at this time of year, but on the other 
hand, many of the largest buyers, particu- 
larly from the United States of America, 
are advised for the month of January, and 
hopes are entertained of considerable busi- 
ness then. The last two shipments of rough 
shown by the London Diamond Syndicate 
(South West African and Wesselton) have 
been entirely sold, and for many years we 
have not seen so few diamond cutters un- 
employed as at present.” 

ee eS 

The usual end-of-the-year slackness is 
now descending upon Sheffield and activities 
in the silver and hollow ware industries are 
again back to a minimum. The decline in 
the demand for silverware, cutlery and allied 
lines comes with the satisfaction of Christ- 
mas needs. All the Yuletide orders have 
been disposed and with the exception of the 
hotel and steamship needs there is little gen- 
ral inquiry for silverware and other jewelry 
lines, Stainless knives, it is reported, are 
still in demand for home and export but 
competition for this business remains so keen 
that there is practically no profit in it. 

* * x 

The silver market is depressed. Imports 
of gold of some $5,000,000 in a week have 
resulted in 89d. per ounce being accepted 
for bullion. Nickel remains stable in price, 

th for pellets and for anodes. 


Pocket watches are being pushed for sale 
this Christmastide and some excellent time- 
pieces are now on the market. Among them 
may be mentioned the “Bank of England” 
an English lever chronometer balance in 18 
karat gold. This watch has double-bottom 
cases, crystal glass, and retails at $122. 
These watches are made by Benson, Ltd., 
the big Ludgate Hill jewelers, established 
in 1749. 

* * * 

The newest styles in wooden “jewelry” 
are now on the market here. This decora- 
tive media is usually hand-painted and is 
utilized as earrings and hair ornaments. 
Fine wood is used for the long earrings in 
varied designs, one of the prettiest being a 
long quaint four-sided shape partly cut 
away at the middle to throw into relief the 
figure of-a girl in a crinoline at the base 
of the earring. Brilliant coloring is a fea- 
ture of this earring. Tall combs of wood, 
even to the prongs, and designed to har- 
monize with the wooden earring are worn 
in the hair. A typical design represents a 
glade with the tops of cypress trees break- 
ing the outer line of the comb. Columbine 
and Harlequin are disporting in the glade 
and a bewildered Pierrot apparently is try- 
ing to find them. Square hair slides of 
wood, brilliantly colored also are popular. 
One slide design to be worn at the side of 
the head depicts a dainty female seated in- 
side with Cupid perched on a bar above 
ready to shoot his bow. This slide is done 
in jade green, 

x * & 

Johannesburg reports that the Rand gold 
mining industry is now showing a substan- 
tial improvement in output and _ profits. 
Record tonnages were registered in October 
last and the output was 827,523 ounces 
valued at $18,800,000. For the first 10 
months of 1924 the Transvaal’s gold pro- 
duction reached a value of more than $180,- 
000,000 or nearly $20,000,000 more than in 
the corresponding period of last year. The 
estimated profits for the six principal groups 
of mines total some $60,000,000. 

2 o 


While this season’s business in Sheffield 
plate and cutlery has been on a greater scale 
than in recent years it has been confined to 
a shorter period. Regular flows of orders 
are not now customary right up to Christ- 
mas Eve. The few weeks’ spurt is even 
now coming to an end, most of the seasonal 
orders having been completed, but neverthe- 
less Sheffield plate and cutlery houses are 
still busier than is usual at this time of the 
year. The demand for high-quality hollow- 
ware (electro plate) is reported to be poor 
apart from the re-equipment of hotels and 
steamships. There is, however, a large trade 
passing in cheap case goods. 








Sol Brodkey, Omaha, Nebr., recently re- 
ported to the Jewelers Security Alliance 
that the show window in his store was 
smashed and goods worth $400 were stolen. 
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ORDINANCE SUSTAINED 





Cireuit Court Judge Dissolves Injunction 
Obtained Against Enforcement of 
Milwaukee Regulation 


MILWAUKEE, Wis., Dec. 26.—The Milwau- 
kee jewelry store auction ordinance which 
forbids such sales between 6 p. mM. and 8 A. M. 
was sustained in a decision by Circuit Judge 
Oscar Fritz, who dissolved an injunction 
forbidding enforcement. 

“No person, firm or corporation shall sell 
or dispose of, or offer for sale at public auc- 
tion,” the city ordinance states, “between the 
hours of 6 o’clock in the evening and 8 
o’clock the following morning, any gold, sil- 
ver, plated ware, precious or semi-precious 
stones, watches, clocks, or jewelry of any 
nature whatever.” 

The auction ordinance as passed by the 
Milwaukee Common Council on Oct. 27, 
1924, was sponsored by the Better Business 
Bureau of the Milwaukee Asociation of 
Commerce and the Milwaukee Retail Jewel- 
ers’ Club. It was drafted by a committee of 
the latter organization headed by Henry 
Stecher, prominent member of the club and 
treasurer of the State association. Among 
those especially active in promotion of the 
ordinance were Henry Oberst and George 
Chatterton, both incorporated under their 
own names, and William H. Upmeyer, of the 
Bunde & Upmeyer Co. 

On Dec. 3, 1924, Max Nohl, court com- 
missioner, signed a temporary restraining or- 
der preventing the city of Milwaukee from 
enforcing the provisions of this ordinance. 
The two cases of Harry Silverman and 
Aaron J. Silverman vs. the City of Milwau- 
kee, and Frank Gerstenberg vs. the City, 
came up in court on Dec. 18, and Judge 
Fritz, after hearing arguments by the vari- 
ous attorneys, threw out the injunction. 

The decision was an important one, ac-° 
cording to Leo Mullaney, assistant city at- 
torney, in protecting the public from fraud 
and deception. Experience has shown, he 
said, that night sales offer more opportunity 
for fraudulent practices than day sales. 

“The decision of Judge Fritz should meet 
with the approval of the public and all deal- 
ers in merchandise,” according to Oscar H. 
Morris, head of the Better Business Bureau. 
“Jewelry auctions have caused considerable 
worry to merchandising men throughout the 
United States, and retail organizations, as 
well as Better Business Bureaus elsewhere, 
have been waiting with interest the action 
in Milwaukee. 

“The Milwaukee ordinance will no doubt 
he adopted by hundreds of other cities. It is 
contended that few jewelry auctions are a 
henefit to the public and that the auction of 
jewelry differs greatly from similar sales of 
other merchandise. The Better Business 
Sureau has sent copies of the Milwaukee 
ordinance to many civic and trade organiza- 
tions in the United States.” 

Although the decision rendered by Judge 
Fritz is heralded as a big victory, it does not 
finally settle the matter here. Julius Glas- 
spiegel, jewelry dealer at 212 3rd St., is con- 
testing the constitutionality of the ordinance 
in an action which will soon appear on the 
calendar of Judge John J. Gregory’s court. 








The Bott-Jones Co., Milwaukee, Wis., has 
been succeeded by Jones Neverman, Inc. 
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Gem Sapphires 
Gem Rubies 
Gem Emeralds 
Star Sapphires 
Star Rubies 
Calibre Sapphires 
Calibre Rubies 
Calibre Emeralds 
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BANKRUPTCY SCHEDULES 





Lists of Creditors of the Adelson-Chambers 
Jewelry Co., Kansas City, Mo. and 
Individual Schedules of Partners 
Filed in Federal Court 


Kansas City, Mo., Dec. 26.—The Adel- 
s«on-Chambers Jewelry Co., and the partners, 
who have made an offer of settlement, have 
fled schedules in the Federal court here. 
There are three sets of these schedules; one 
for the partnership’s obligations, one for the 
individual obligations of Isaac J, Adelson in 
addition to his liabilities as partner; and a 
third of the individual obligations of Jess L. 
Chambers, additional to his obligations as 
partner listed in the firm schedules. 

The schedule of assets of I. J. Adelson 
shows the following items: One-half 
interest in the Adelson-Chambers Jewelry 
Co. store at 1118 Main St.; stock, inventory 
value, $6,406; fixtures, inventory value, 
$4275; Adams Jewelry Co., 1 West 12th 
St: stock, $2,700; fixtures, $1,720; five 
shares, Bennett Jewelry Co., 1104 Main St., 
at $250 per share, par value, $1,250; two 
shares Roberts Jewelry Co., 12 W. 12th St. 
(rest of shares owned by Mrs. Adelson), 
par value $200 per share, $400; furniture, 
ellerive Hotel, $400; cash in hand, $300; 
cash deposited for lease of Adelson-Chambers 
store, $3,900. The schedules mention $50,000 
of life insurance, the loan value of which 
has been exhausted, 

Jess L. Chambers, in his schedules of 
assets, mentions his half interest in the 
stock and fixtures of the Adelson-Chambers 
store, 1118 Main St., at $10,682. He lists 
the stock at his own store, the Chambers 
Jewelry Co., 1224 Main St., at $7,000, and 
fixtures, $5,200. His optical company stock 
in the Katz Drug store, 8th and Grand, is 
listed at $950, fixtures $150 (the stock hav- 
ing been sold however by the receiver). He 
lists.as due from the Katz Drug Co., $150; 
as due from Lloyd’s, for burglary loss, 
$2,500, assigned to the Home Trust Co. His 
home is entered at $11,000, having two 
mortgages, totaling $8,500; $100 wearing ap- 
parel, $100 automobile, and $300 cash. 

All the creditors of the partnership and 
of the individuals are given below, there 
4 only a few with claims of less than 

PARTNERSHIP SCHEDULES 

rhe partnership schedules show the follow- 
ig unsecured open accounts, practically all 
‘or merchandise—no dates being given in 


the schedules of the incurring of the obliga- 
tions, 


_New York—Vantine’s, $172; Crescent 
Silver Mfg. Co., $13; Epstein-Wiener- 
Jacoby, $264; Wile Importing Co., $158; 
Mautner Mfg. Co., $40; Hudson Jewelry 
Mfg. Co., $289; Hirsch Malgood Co., $350 ; 
Keystone Silver Co., $22; Klipper Co., Inc., 
$199; Langsdorf & Co., $419. 

Kansas City—Atlas Printing Co., $14; 
Forrest Sign Co., $32; Evans Electric Co., 
ay Berkowitz Envelope Co., $102; 
Meas Ludwig-Fuller Jewelry Co., $46; 
Meyer Jewelry Co., $761; Lange & Wethe- 
roth, $31 ; M. Lowenthal, $56. 

, Chicago—T. Schwartz, $2,929; Joseph 
rfintz & Co., $276; Library Bureau, $23; 
4%ch & Lewis, $1,626. 

Providence, R. 1.—B. & O. Chain Co., 
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$82; Sterling Silver Mfg. Co., $92; Silrose 
Mfg. Co., $82; Spear & Susskind, $248. 

Brooklyn, N. Y.—Peerless Silver Co., $33; 
S. W. Farber, $159; Joseph Friedman, 
$873. 

Other cities—Parker Pen Co., Janesville, 
Wis., $129; Knickerbocker Silverware Co., 
Port Jervis, N. Y., $150; Moderegger & Co., 
Denver, $20; Libbey Glass Mfg. Co., Toledo, 
O., $11. 

PARTNERSHIP NOTES 


(Number of notes given in parentheses’ 


when more than one.) 

New York—L. & S. Loeb, $100; Benjamin 
Sternman, $190; E. & J. Bass (2), $253; 
Lehman Bros., $66; Mark Jewelry Co. (3), 
$285; S. Ackerman (3). $401; Bruner 
Watch Co. (5), $808; Gerstenblith Bros. 
(5), $675; J. A. Golby (4), $525; Duff & 
Co. (6), $3,699, 

Chicago—LaRit Perle Co., $156; Joe 
Teitelman (6), $2,811; Great Western Im- 
porting Co., $96; Arthur Strauss (2), $211; 
Ingersoll Watch Co., $91; I. Schwartz (3), 
$1,500; Lesch & Lewis (4), $847; Irving 
Cohen (2) $300; L. Manheimer & Sons (4), 
$476. 

Other Cities—Spear & Susskind, Provi- 
dence, R. I. (5), $761; M. Schwab, Cincin- 
nati, O., $100; Mack M. Bernstein, St. Louis, 
Mo. (6), $1,630. 

The obligations listed by I. J. Adelson, 
individually, include the accounts due from 
the Adams Jewelry Co., as well as his per- 
sonal obligations. 

The open account obligations listed by 
Mr. Adelson are: 

New York—Ambassador Silver Co., $60; 
Columbia Novelty Co., $367; Crescent Sil- 
ver Co., $27; J. C. Dowd & Co., $109; 
Wile Import Co., $50; Russeks, $514; 
Meistrich, Brand & Brody, Inc., $650; A. 
Suderov, $34; Mautner Mfg. Co., $100; 
New Diamond Point Pen Co., $342; M. 
Reichert & Co., $281; Zwygart & Co., $165; 
Eagle Pencil Co., $176; Morrison Fountain 
Pen Co., $288; Keystone Silver Co., $22; 
L’Aida Co., $35; Epstein-Wiener-Jacoby, 
$214; Philip Florin, $305; Gold Seal 
Jewelers, $42; Hudson Jewelry Co., $40; 
Mark Jewelry Co., $73; Pen-O-Pencil Co., 
$108; B. fu C. Mazza, $221; E. & J. Bass, 
$367; Samuel Koshers, $203; Vulcan Co., 
$459. 

Kansas City—Evans Electric Co. $41; 
Meyer Jewelry Co., $134; Mo, District Tele- 
graph Co., $98; Acme Printing Co., $27; 
Keith Furniture Co., $1,104; Edwards- 
Ludwig-Fuller Jewelry Co., $34. 

3rooklyn, N. Y.—S. W. Farber, $309; 
Jos. Friedman, $211; Peerless Silver Co., 
$66. 

Providence, R. I.—Spear & Susskind, 
$655; Sterling Silver Mfg. Co., $93; Silrose 
Mfg. Co., $18. 

Chicago—La Rit Perle Co., $52; Lesch 
Lewis Co., $564; Great Western Importing 
Co., $202; Plax Jewelry Co., $36; Arthur 
Strauss & Co., $251; I. Schwartz, $1,167; 
Marshall Field, $390; Illuminous Sign Co., 
$350. 

Other cities—Samuel Kanner, Long Island 
City, N. Y., $115; Knickerbocker Silver 
Co., Port Jervis, N. Y., $580; Moderegger 
& Co., Denver, $188; Parker Pen Co., 
Janesville, Wis., $89; King Razor Mfg. Co., 
Indiana, Pa., $101;-Butler Bros., St. Leuis, 
$151; United Novelty Co., Lancaster; Pa., 
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$394; W. A. Scheaffer Pen Co., Ft. Madison, 
lowa, $65; Dennison Mfg. Co., Framingham, 
Mass., $67; Louis Sickles, Philadelphia, Pa., 
$253, 

1. J. ADELSON (INDIVIDUAL SCHEDULES) NOTES 


New York—Arnstine Bros. & Co. (15), 
$6,226; J. A. Golby (6) $994; Gerstenblith 
Bros. (6), $1,074; Benj. Sternman & Co. (6), 
$918; Coleman & Co., $103; Borelli & Vi- 
telli, $120; J. Bush (3), $375; Bruner Watch 
Co, (2), $262; Whitelaw Bros. (4), $572; 
Aristo Import Co., $185; Castle Co., $331; 
L. & S. Mayer, $107; S. Ackerman (2), 
$618; Gunzburger & Gluck (4), $1,033; 
Ralph Wormas (3), $425; Samray Silver 
Co., $74; Duff & Co. (8), $2,680; M. Kap- 
lan, $145; J. Rogers, $117; Jamison Jewelry 
Co., $224; Massan Diamond Co. (3), $820. 

Kansas City—Lowenthal, $91; Edgar 
Stern (2), $234; Y. M. H. A. (2), $250. 

Chicago—L, Manheimer & Sons (6) $906; 
Waxler Bros. (8), $3,160; I. Schwartz (2), 
$1,000; La Rit Perle Co. $156; Lesch & 
Lewis (4), $854; W. A. Rogers, $102; 
Irving Cohen, $100; Grifka-Toppen (3), 
$604; Joe Teitelman (3), $657; Ingersoll 
Watch Co., $73. 

St. Louis—Max M. Burnstine (6), $1,093; 
M. M. Hendler (2), $498. 

Providence, R. I.—Spear & Susskind (3), 
$467; Silrose Mfg. Co. (2), $150. 

Other cities—Martha & Carpenter, North 
Attleboro, Mass., $104; Barnett Davis Sons 
Co., Pittsburgh, Pa. (6), $474; Isaac Licht, 
Inc., Los Angeles, Calif. (4), $2,574; J. 
Friedman, Brooklyn, N. Y., $63. 

Jess L. Chambers lists his individual ob- 
ligations, incurred in the Chambers Jewelry 
Co., 1224 Main St., in the optical store at 
the Katz Drug Co. store at 8th St. and 
Grand Ave., and his personal debts, which 
are definitely stated to be in addition to his 
obligation on the debts of the partnership 
as scheduled elsewhere in the documents - 
filed. 

The open account debts listed by Mr. 
Chambers are as follows: 

New York — Hirsch- Molgood, $173; 
Borelli & Vitelli, $159; Albert Lorsch & Co., 
$4; Epstein-Wiener-Jacoby, $242; Vantine 
Co., $108; Eastern Optical Co., $485. 

Kansas City—Acme Printing Co., $12; 
Anderson Photo Go., $4; Forrest Sign Co., 
$11; Kansas City Engraving & Colorplate 
Co., $10; Lewis & Sommers, $8; Mo. Dist. 
Telegraph Co., $142; Meyer Jewelry Co., 
$520; Edgar J. Stern, $227; W. S. Thomp- 
son, $2; Kansas City Journal-Post, $231; 
Riggs Optical Co., $1,263. 

Chicago—Lesch & Lewis, $133; New Era 
Optical Co., $550; Arthur Strauss & Co., 
$287; I. Schwartz, $864; Philip Simon Mfg. 
Co., $10; Swartzchild & Co., $14; Rohde & 
Spencer Co., $102. 

Providence, R. I.—Selrose Mfg. Co., $270; 
J. & R. M. Mfg. Co., $3. 

Other cities—Transatlantic Clock & Watch 
Co., $156; King Razor Mfg. Co., Indiana, 
Pa., $50; Dennison Mfg. Co., Framingham, 
Mass., $299; Wilson Mfg. Co., Boston, $25; 
National Mfg, Co., Indianapolis, Ind., $110; 
U. S. Glass Co., Pittsburgh, $124. 

JESS L. CHAMBERS NOTES 

The notes listed by Mr. Chambers are as 
follows: 

New York—Gerstenblith Bros. (4), $400; 
E. & J. Bass.(2), $198; Duff & Co, (2), 
$309: Bruner Watch Co. (3), $200; J. A. 
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The House of PRECIOUS STONES 
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Golby (3), $498; Allen S. Loeb, $51; 
Aristo |inport Co. (2), $220. 

Kansas City—Thos. Cusack Co. $54; 
Kansas (ity Athletic Club, $161; Peoples 
Trust (o., $610; Federal Trust Co. (2), 
$3,750; Home Trust Co. (2), $4,000. 

Chicago—Lesch & Lewis Co. (3), $691; 
New Era Optical Co. (2), $1,197; A. 
Strauss & Co., $100; I. Schwartz (3), $931; 
Joe Tietelman (3), $1,413; Alter & Co., $81; 
Henry C. Forrester, $2,070; Morris, Mann 
& Riley, $244; J. M. Ritter, $115; H. G. 
Sall (5), $1,620. 

3rooklyn—-S. W. Farber 
Marcus Goldsmith (9), $1,350. 

St. Louis—Max Bernstein (2), $316; M. 
M. Hardker (5), $1,652. 

Other cities—Design Mfg, Co., Rochester 
(2), $174; Square Deal Miller, Detroit, $50; 
King Razor Co., Indiana, Pa., $55. 

Mr. Adelson also lists $1,500 U. S. 
government income tax as an obligation; 
Mr. Chambers lists $32 as income tax due, 
and $150 as penalty. 


(2), $310; 








The American Fair Trade League, 71 W. 
23rd St., in letters to this and other indus- 
tries, reports that their attention had been 
called to the fact that recently there has 
been offered on the market under the name 
“Bakelite” a large number of jewelry novel- 
ties, smokers’ requisites, etc., which were in 
fact not the genuine product or entitled to 
such name. Some dealers have probably in- 
nocently used the term as descriptive of 
their product without knowledge that the 
name is the trade-mark of the Bakelite Cor- 
poration, of New York, and describes only 
the products of that concern. The Ameri- 
can Fair Trade League calls attention to the 
fact that the misuse of this name and trade- 
mark in connection with the manufacture 
and sale of a product of another manufac- 
turer is not only confusing to the public 
but constitutes an offence against the State 
Trade-Mark Laws and also against the Fed- 
eral statutes that were enacted to prevent 
unfair methods of competition. As an in- 
stance of the gross misuse of the term it 
cites the fact that many of the articles to 
which the term has been applied were im- 
ported, and were known to be imported arti- 
cles by the parties who sold them and, there- 
fore, could not be a product of the owners 
of the trade-mark which is a domestic cor- 
poration. The American Fair Trade League 
announces that it is concerned only with the 
maintenance of honest merchandising condi- 
tions and protection of the public from de- 
ception, and asks the co-operation of all deal- 
rs to the extent of bringing the misuse of 
this and other descriptive terms to the at- 
tention of their employes. 








Market Prices and Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week - 

Selling Price 


fis T.ondon U.S.Gov’'t New York 
Official Assay Bars Official 
Dec, 23, 32%, 695% 67%, 
Dec. 24, 32, 69% 66% 

m2 ,..... Holiday Holiday Holiday 
Dec. 26... Holiday 69% 66% 
Dee, 27....... Holiday 69% 66% 
ae 31% 68% 66% 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., Dec. 26.—The monthly report of the Trade of Canada for October 
gives the value of imports for home consumption in the jewelry and allied trades as follows: 
Seven Months Ending 
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Month cf October October 
ee we ey . 
1923 1924 1923 1924 
RE Sircin-a cic'S ees Sa eh me nao cam wa eee ‘nied Kingdom... $3,269 $4,978 $21,644 $14,830 
United States...... 34,964 27,054 216,011 157,676 
PvaNee dics Seats 728 1,259 2,422 10,300 
GOPMARe cc nceecce 29,127 20,087 129,815 134,945 
[See pare 8,010 1,401 19,491 12,542 
INGENGTIANOS ciccwie 00 erare 39 2,406 281 
Switzerland ...... 154 315 1,144 2,082 
Other countries.... 98 358 307 6,586 
WOAR sic laceoincia $76,350 $55,491 $393,240 $339,242 
NaI ee eae ~United Kingdom... $461 $769 $2,427 $3,071 
United States..... 1,505 906 5,425 9,570 
PeANOO 6 ke eoassee O° eee 1,074 2,571 
COCHG i axis cutecc 10,690 2,430 33,207 15,322 
Switzerland <.eccs. 12,884 15,800 61,716 104,682 
CARES: COUMNPME Bic ~ adsaw ene 1,256 150 
Nas <oe vee $25,550 $19,905 $105,105 $135,366 
Watch cases and parts thereof, finished or 
GOENIEUER .6cbcdsace de beccscawsnenases United Kingdom... $106 $65 $867 $1,313 
United States..... 16,247 16,240 89,640 75,945 
OO eh cease. “ainda 1,095 23 1,123 
Switzerland ....... 6,276 11,996 38,973 50,823 
Other countries....  ...... GS aeeeks 855 
"Olalan« sxanewe $22,629 $29,401 $129,503 $130,059 
Watch actions and movements and parts 
thereof, finished or unfinished, including 
winding bars and sleeves.......+..+++ ..-United Kingdom... $419 $903 $2,639 $3,408 
United States..... 42,588 28,471 200,276 174,794 
PUGEEE? So ciceanvinns 2,162 753 3,142 1,487 
Switzerland ....... 85,415 115,910 442,133 512,436 
Other countries..... aie 35 2,596 261 
| hear eee $130,584 $146,072 $650,786 $692,386 
TOMY PDL NOR Disco a ois sce cba oa's sais cons Rab United Kingdom... $14,117 $15,761 $86,896 $118,801 
United States..... 114,619 86,671 497,207 457,071 
Czecho-Slovakia 19,393 15,444 69,357 125,291 
Prance ..... har sees 6,799 8,401 40,262 60,279 
Germany <r c<ciccee 5,921 10,172 32,687 68,949 
MMMM aa eraries ecu data. o's 290 2,008 6,090 5,130 
Other countries.... 1,237 2,859 12,207 13,802° 
POCM oes ucneus $162,376 $141,316 $744,706 $849,323 
Electroplated ware and gilt ware, n. 0. p..United Kingdom... $32,520 $50,009 $237,315 $268,277 
United States...... 20,026 14,529 59,605 103,439 
PURMOE oc icaccewnds 604 2,353 2,171 12,529 
Other countries.... 55 666 4,339 4,239 
cy | $53,205 $67,557 $333,430 $388,484 
Sterling or other silverware, n. 0. p........ United Kingdom.... $32,520 $50,009 $237,315 $268,277 
United States...... 20,026 14,529 59,605 103,439 
Netherlands ei aera 406 4,067 2,184 
Other countries. .... 166 1,245 1,156 5,370 
WOU: cic ce meee $17,796 $31,094 $151,613 $136,488 
Manufactures of. gold and silver, n. 0. p.... United Kingdom... $1,305 $460 $16,878 $7,330 
United States...... 14,549 13,451 46,529 80,128 
(Mher countries..... 396 52 4,366 3,023 
ce ee $16,250 $13,963 $67,773 $90,481 
Precious stones and imitations thereof, not United Kingdom... $7,858 $4,829 $30,071 $73,161 
mounted or set, and pearls and imita- United States...... 9,658 7,382 47,853 48,717 
tions ‘thereof, pierced, split, strung or ‘ Czecho-Slovakia 122 451 1,981 1,470 
not, but not set or mounted............ PESO on cccscse 29,110 8,371 83,350 59,879 
Germany 616 129 7,520 10,028 
pee ee 2,936 5,478 39,845 33,819 
Swittevtiatd) .c.ecs asaccas 67 2,460 4,046 
Other countries. . 82 120 1,241 22,186 
SOMME iss eeewe $50,382 $26,827 $214,321 $253,306 
PRON, “CEE 2 Gs wine sin Gn a 80 pee oes eee! nited Kingdom... $225,404 $63,063 $497,987 $429,031 
United States...... A0 © excess 4,656 3,386 
BAGG. pccccccees 63,995 22,835 403,573 261,929 
er eee 7,210 20,405 
Netherlands ....... 44,137 65,747 422,175 414,845 
Other countries..... ...-.. S408 stuwas 22,992 
TO ost can $334,334 $156,327 $1,235,601 $1,152,588 
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We extend to pou, our old and our new friends, 
our sincerest wishes for 





Q Happy and Prosperous 
Pew VYear 




















WE also take occasion to express to you 





you that we shall in the future spare no effort 
to continue to merit your valued patronage 
and to deserve your loyalty and friendship. 


FREUDENHEIM BROS. & LEVY, Inc. 


Diamond Importers 


2 Maiden Lane 
170 Broadway 
New York City 


























On this, our 25th Annthergaryp, : 
) 





our grateful appreciation for all the 
favors shown us in the past and to assure 





oo 

















December 31, 1924 


BANDITS MAKE BIG HAUL 





Kansas City Jeweler Held Up by Gunmen 
Who Escape with Loot Valued 
at Nearly $30,000 


Kansas City, Mo., Dec. 26.—Kansas 
City’s premier jewelry store robbery this 
Christmas season caught the A. Diamant 
store, 1205 Walnut St., Monday morning, 
Dec. 22, at opening time for nearly a $30,000. 
loss. The raid was by three bandits with 
the fourth at the wheel of a touring car 
drawn up at the curb beside a safety zone, 
disregarding traffic. 

Three smartly dressed young men, one of 
dark skinned foreign appearance, entered 
among the first customers, Mr. Diamant un- 
locking the door for them just as he had 
finished dressing the windows for the day. 
Show cases and windows sparkled with large 
diamonds, diamond set wrist watches, laval- 
liers and the like. The bandit leader, with 
hands thrust into his overcoat pockets, sud- 
denly warned proprietor and customers that 
in each hand he held a revolver with which 
he was covering them. 

One bandit removed his coat and hat as if 
to impersonate a clerk, and the band of eight 
customers and employes was ordered to 
mount the stairs to the balcony. Mr. Dia- 
mant, who had put up his hands, was told to 
put them down so nothing would look sus- 
picious from the street. Harry Goldbert and 
M. J. Binkowitz, employes, were made to 
go with Mr. Diamant upon the balcony, as 
were Mrs. Manford Runnels, Loring, Kans. ; 
Mr. and Mrs. G. M. Cotrill, 1317 Bales Ave., 
and the other customers whose names were 
not obtained. On the balcony already were 
Miss Blanch Crabb, bookkeeper, M. J. Bee, a 
clerk and Harry Terrel, negro porter. One 
bandit followed to near the top of the stair- 
way and drawing a revolver from his over- 
coat, compelled all to lie down, face to the 
floor. The wire to a telephone on the sec- 
ond floor he cut. 


When alone on the first floor, the other 
two bandits scooped into a suitcase they 
carried the jewelry from the showcases, then 
unlocked the show windows and collected 
the expensive jewelry that had just been 
placed on display. 


Jacob Mookin, 3028 Campbell St., a part- 
ner in the establishment, had been away to 
an outside shop after some repair jobs. As 
he entered he was hustled to the floor above 
and ordered to lie down as the others were. 
Failure to lie still brought him a blow on 
the head from the bandit on the stairs. Mr. 
Diamant’s plea that the repair jobs be not 
disturbed, since of minor value, and effecting 
customers of unknown’ circumstances, was 
agreed to by the bandit leader. 

In the safe, the steel deposit boxes used 
for loan and deposit accounts, being under 
double key combinations, convinced the rob- 
bers they should waste no time on the safe. 
The cash register, however, yielded them 
$180. Within 10 minutes from arrival the 
bandits were through and had sped north 
on Walnut St. in their motor car, escaping 
observation in the Christmas crowds. 

a special jewelry insurance policy with 
ese of London for $50,000 covered the 
‘oss. A. Diamant also is sole proprietor of a 
Jewelry store at 824 Main St., where he 
has ben located for almost 20 years without 


THE JEWELERS 
a loss to robbers. In 1915 a branch store 
lost $90 but the robbers were caught and 
the goods recovered. 








Belgian Ambassador Visits New York 
Diamond Cutting Plant 





THE accompanying illustration shows His 

Excellency the Baron Emile de Cartier 
de Marchienne, Ambassador of: Belgium, and 
Vice-Consul Hon. E. Rosier paying a visit 
to the diamond cutting factory of the Birn- 
baum & Pressel Co., New York. As is well 
known, Belgium is one of the countries from 
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ATTEMPTED HOLD UP FAILS 


Two Armed Thugs Order Youngstown, O., 
Jeweler to Open Safe But Run Away 
When Janitor Appears 

Youncstown, O., Dec. 24.—-A daring at- 
tempt to holdup the Walter G. Smith & Sons 
Co., of Youngstown, was made last week 
by two armed thugs. The store was .just 
being opened up by Ed Smith when two men 
entered and asked about a watch they 
claimed had been left for repairs. Evidently 
the two thought that the repaired watches 
were kept in the safe, and that they would 
not have been taken out so early in the morn- 








BELGIAN AMBASSADOR LEARNS HOW DIAMONDS ARE CUT IN THIS COUNTRY 


which diamonds are exported to this country. 
The distinguished visitors were interested in 
the cutting of the gems and the trip to the 
factory of the concern gave them an oppor- 
tunity to compare methods here and abroad. 








German Jewelry Industry Enjoys Increase in 
Christmas Export Trade 

WasHINGTON, D. C., Dec. 24.—The Ger- 
man jewelry industry enjoyed a larger por- 
tion of the Christmas export trade than has 
been its lot since before the war. The in- 
dustry of Wurtemberg and Baden, which 
centers at Pforzheim and Gmund gave full 
employment to approximately 28,000 men 
and women, reports Consul John E. Kehl, 
at Stuttgart, to the Department of Com- 
merce. The greater volume of orders was 
for the Christmas export trade. 

The watch and clock industry was espe- 
cially active. Of the 20,000 persons engaged 
in this industry only 1,500 were on short 
time during the third quarter of the year 
with perhaps 100 more out of jobs. The 
buoyancy was attributed entirely to the 
Christmas trade. Exports to the United 
States during July and August totaled 
$55,588 and during September and October 
$73,677. The progress of American manu- 
facturers of watches and clocks having its 
effect on the German market through de- 
creased exports compared with pre-war 
figures. 


ing. Mr. Smith went over to the part of 


the store where the repairs were kept and 
started to look for the watch asked for. 
The thugs then realized their mistake, and 
pulling revolvers from their pockets ordered 
Mr. Smith to open the safe. He promptly 
refused, whereupon one of the crooks struck 
him over the head with his gun, inflicting 
a severe wound. They again demanded that 
he open the safe and for the second time he 
declined. 

At that moment the janitor of the build- 
ing, a colored man, happened to glance into 
the shop as he was passing along the cor- 
ridor, and seeing what was taking place, 
pluckily came to Mr. Smith’s aid. - This 
caused the thugs to take to their heels, and 
they dashed out of the store and up the 
street, with the janitor right after them. 
During the pursuit one of the crooks dropped 
his gun, which the janitor picked up and 
then continued on after them. However, 
they outdistanced him and jumping into an 
automobile made the driver take them to 
the outskirts of the city, where they dis- 
appeared. 

It was evidently their hope that Mr. Smith 
would have to open the safe, whereupon 
while one kept him covered the other would 
have cleaned out everything in it. But 
thanks to his grit and the timely appearance 
of the janitor the bandits’ plans came to 
nothing. The police are now searching for 
the thieves. 
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Leetila Ywoand three strand necklaces made 


in any length and graduation desired. 


Prices [with stone clasps} $7.50 list up 





Send for our assortment of 


six beautiful Colored Chokers. C5 Neda het ON ba-York 
The latest fad at popular prices. 
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BUSINESS REVIEW 





Philadelphia Merchants Comment on Trade 
Conditions and Are Optimistic 
About 1925 


PHILADELPHIA, Pa., Dec. 29.—It looks very 
much like a Happy New Year for the 
jewelry business in Philadelphia. The 
wholesale district has caught its breath after 
the strenuous last minute holiday rush and 
so have the retailers and inquiry among all 
lines in the industry by a representative of 
Tue JEWELERS’ CiRcuLar results in the dis- 
covery of a general feeling in the trade that 
despite its “slumpy” and spotty character, 
1924 was not after all such a bad year while 
there is every indication that 1925 will be 
even better. 

Pessimism ruled the greater part of 1924 
so far as the jewelry trade was concerned 
but the prevailing note for the new year is 
optimism with a capital O and this feeling 
is found among the retailers and the smaller 
manufacturing and wholesale houses as well 
as the larger ones here. Starting off with 
a fairly good stride, 1924 fell into a slump 
that lasted well into the Summer and then 
when recovery seemed reasonably assured 
there came a second slump in November 
that all but took the wind out of the whole- 
sale trade sails here. There was a recovery 
in December but at the start it was slow 
and spotty but in the last two weeks of the 
month things started with a rush that kept 
up to the very last moment on Christmas 
Eve. Asa result the year’s average is listed 
as good by the great majority of wholesale 
houses here. 

The manufacturers have no complaint to 
make, especially those handling the finer 
lines of goods. There were slumps of 
course but, in general, orders, while in 
smaller lots than expected, were in steady 
volume and their aggregate was large enough 
to make the year’s business satisfactory. 

Retailers in general in the Philadelphia 
district did not fare quite as well as in 
1923, but the great majority have no real 
complaint to make. They take into consid- 
eration the many things they had to con- 
tend with, principal among them being un- 
employment in many industrial lines, espe- 
cially the textile and shipbuilding industries, 
which was reflected in fewer purchases, In 
general the average retailer may be said 
to have broken even and the majority are 
satisfied to have done that. They also see 
an advantage in the fact that their stocks 
are pretty well down. 

Jewelry conditions hereabouts are epito- 
mized in figures compiled by the Federal Re- 
serve Bank here which show a healthy con- 
dition financially with a very heavy increase 
mM accounts as the only disquieting possi- 
bility. Collections, of course, cannot be 
gauged for a month or so yet, but the 
Majority of dealers are confident they will 
be satisfactory. 

Some of the opinions of leading manufac- 
turers and wholesalers on the business of 
1924 follow : 

J. J. Cohen, diamond importer.—The year 
ended better than 1923. There was a good 
demand for the better grades of stones in 
all gems. Pearls also sold well and so did 
the other precious stones. A peculiar thing 
is that the ruby, which has apparently been 
comatose for several years, is staging what 
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looks like a “come back.” I sold one $9,000 
ruby and a number of smaller ones. 
Emeralds also were in call, while pearls had 
a good demand. On the whole I am 
thoroughly satisfied with 1924 and am con- 
fident that 1925 will be even better. 

Joseph Goodman & Co.—Not a bad year 
in the main, although there were some bad 
periods. The better grades of stones went 
well and now that there are no political 
disturbances ahead and industry is again em- 
ployed I see no reason why the new year 
will not be a good one for the jewelry trade. 

L. P. White, jobber—The first seven 
months of 1924 were not so good in com- 
parison with the same period of the year 
preceding but the business for the remainder 
of the year made up for that and more too. 
On the whole the year was satisfactory in 
comparison with 1923. 

M. Sickles & Sons.—The average for the 
vear is very satisfactory, especially when all 
the handicaps, including a presidential cam- 
paign and unemployment are considered. We 
have no complaint to make. 

Holbrook & Sons.—We have found the 
year a peculiar one but believe that when 
the books are balanced it will show a satis- 
factory result. Certainly we have no reason 
to complain and we are certain the coming 
year will be even better for all of us in the 
trade, retailers as well as wholesalers. 

Aisentein & Gordon.—A satisfactory year 
considering its slow start and the many 
slumps, which, however, were made up for 
in the last month, As for 1925 there is 
every reason to feel confident that it will 
be better in every way for the entire trade, 
for general conditions are much better and 
these are always reflected in jewelry pur- 
chases. Every jeweler should be an optimist 
and talk it from now on, 

J. B. Bechtel & Co.—A spotty year, but 
all things considered it averages well with 
normal years. With general conditions 
brightening the jeweler has reason to be 
confident that 1925 will be a good year for 
him. 

Oneida Community, Ltd—A very good 
year. A steady demand all through our dis- 
trict and sales that went ahead of 1923. 

B. F. Brogan.—Very satisfactory so far 
as we are concerned. [ see no reason why 
1925 should not be an excellent one for all 
concerned. 

l'ulmer & Gibbons.—The year has been a 
good one. We are satisfied and expect 
1925 to be even better. 








Among the most appreciated souvenirs of 
the season which have again come to the 
trade is the memorandum note book issued by 
Hfandy & Harman, refiners, smelters and bul- 
lion dealers, etc., 59 Cedar St., New York, 
which, in addition to being a daily calendar 
for the year and personal cash account and 
telephone directory, contains a vast amount 
of information of vital interest to the 
jewelry trade. This appears in the way of 
important tables in regard to metals, and 
products, conversion tables, tables of densi- 
ties and melting points, official prices of 
gold, silver, etc., with general information 
as to postage, weights and measures and 
other matter that are required in the life of 
the ordinary business man and jeweler. The 
booklet is vest pocket size and is bound in 
undressed leather. 
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BANDITS IN CHICAGO 


Christmas Week Sees Four More Raids On 
Jewelers Who Report Losses of 
Over $50,000 


Cuicaco, Dec. 26.—Christmas week proved 
to be a very trying week for jewelers of this 
city, and even though extra precautions were 
taken and jewelers on the alert at all times, 
bandits made four raids that netted approxi- 
mately $54,500. 

One of the boldest holdups occurred last 
Tuesday morning, when five men held up 
the office of Boas Hatowski & Sons, located 
on the fifth floor of the Mallers building. 
Three bandits entered the office while Hy- 
man Hatowski, his brother, Mr. and Mrs. 
Meyer Hatowski were busily engaged getting 
out orders. The bandits approached them 
in the shipping room and ordered Hyman 
and Mrs. Hatowski to lay down on the floor 
with their faces down. They locked them 
in this room and ordered Meyer, who has 
charge of the firm’s diamonds, to get them 
out of the safe. 

When Mr. Hatowski complied with their 
requests, one of the bandits went to his over- 
coat and took out two more wallets. Mr. 
Hatowski asked him how he knew they were 
there, and the bandit replied he knew he had 
taken them from the vault only a short time 
before. The bandits escaped with four wal- 
lets, two of which contained -diamonds and 
two containing semi-precious stones. The 
loss is estimated at $25,000. 

The bandits made their escape down the 
rear stairs of the building and into the T- 
shaped alley. 

On Wednesday morning, John Sernina, 
with offices at 115 S. Dearborn St., left his 
home at 3153 Argyle St. to make several 
calls. While walking on Kedzie Ave., be- 
tween Argyle and Lawrence Aves., two men 
in an automobile kidnaped him and robbed 
him of diamonds worth $4,074 and $235 in 
cash. They drove him to 22nd and 48th Sts. 
before letting him out of the car. All of 
the merchandise and cash taken belonged to 
Louis Stein, manufacturing jeweler at 159 
N. State St., this city, whom Sernina repre- 
sented, 

On the same day three men entered the 
pawnshop of Ben AJbin, 1133 W. Madison 
St., and after putting him in a rear room and 
tying him up securely, went through his safe 
and cases and escaped with $10,000 worth of 
goods. 

The latest victim was Maurice Goldblatt, 
retail jeweler at 12 N. Cicero Ave. While 
Mr. Goldblatt was opening up on Friday 
morning, he had the door of his store locked. 
A man who appeared to be a customer and 
resembled a party that comes in to have his 
watch inspected, knocked at the door. Mr. 
Goldblatt opened the door and admitted him. 
As soon as he was in the store, Mr. Gold- 
blatt realized he was a stranger. He asked 
to have a hand put on his watch. 

While Goldblatt was examining the watch 
two more men entered and with drawn re- 
volvers ordered him into the rear room. 
They tied his hands and feet tightly and put 
a cloth over his head. Then they set to 
work and raided the store of jewelry worth 
between $12,000 and $15,000. 

All of the victims claim the bandits that 
held them up range in age from 20 to 0 
years, and are well dressed. 
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What the Colgate Case Means to the Cutter* 





By Elton J. Buckley 




















NOTHER noteworthy case, involving 

the right of a manufacturer of trade- 
marked package goods to control the resale 
price thereof, has just been decided in a way 
of considerable interest and importance to 
the trade, all trades, in fact, that handle 
trade-marked products. 

The case was that brought by the United 
States Government against Colgate & Co., 
manufacturers of toilet articles. Colgate & 
Co. were indicted under the Sherman Act, 
at the instance of the Government for main- 
taining relations with dealers as to the resale 
price of Colgate products, which _ the 
Government said constituted interference 
with competition or restraint of trade. The 
case was tried in the United States Court 
at Newark, N. J., last week and resulted 
in a verdict for Colgate & Co. After the 
Government had produced all its evidence, 
the court ordered a verdict for Colgate & 
Co, on the ground that the Government had 
not made out a case, 

The Colgate plan of dictating and pre- 
serving the resale price of its products was 
exceedingly simple, but there is a point in 
it which is not so simple. I will discuss it 
a little further on. The plan in general was 
this: First the firm fixed a list of prices 
for all its products and told dealers frankly 
in letters and circulars that it expected these 
prices to be upheld and would not sell to 
any dealer cutting below them. This alone 
was effective in most cases, but now and 
again a dealer got independent and cut, 
whereupon Colgate & Co. instantly cut him 
off. From then on the company let the cut- 
ter alone. They never asked him if he 
wouldn’t go back to selling their goods at 
full prices, never paid any attention to him 
at all. Often, however, he would get re- 
pentant and decide he wanted to take the 
Colgate goods on again. Then he would ap- 
proach Colgate & Co. and in one way or 
another, would assure them that henceforth 
he would go along. Then he would be 
taken on again. 

Now right here is the crux of this case. 
The Government admitted that Colgate & 
Co, had the right to fix resale prices, and 
to cut off any dealer who refused to observe 
them. They said, however—mark this—thar 
when a dealer who had been cut off was 
taken back on the strength of a promise to 
hold to prices dictated by Colgate, that 
amounted to an agreement in restraint of 
trade. 

The court said it didn’t amount to that 
unless Colgate & Co. had solicited the dealer 
'0 come back am the strength of the promise. 
In other words, the court put the whole 
decision on the one point that Colgate & Co. 
never solicited a “suspended” dealer to come 
hack, but that he always came back of his 
own motion. 

The following extract from the decision 
will make the court's thought clear :— 

I have followed as closely as I can 
all the matters which have been intro- 
duced in detail, all the letters, circulars 
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and otherwise, and my thought in the 
matter is that in the sending out of their 
circular letters they were announcing a 
policy rigorous in nature, which notified 
those who might want to deal with them 
that they had certain rules that were 
theirs, which the potential dealers with 
them could take or refuse to take, as 
they pleased. 

After the purchases took place there 
were instances where dealers were cut 
off, and where dealers were reinstated, 
and apparently, from the testimony, there 
was a desire and a determination upon 
their part that their goods, so far as 
was possible, should be maintained at 
a certain price, 

I am impressed with the fact that 
Colgate & Co. in the conduct of their 
business assumed to enunciate a some- 
what Czar-like attitude with reference 
to the goods which they produced and 
that that is as far as they went. If 
there were those who violated, after 
they had gotten the goods in their 
possession, the intent which Colgate had 
in mind, there wasn’t any supplication 
on the part of Colgate that they change 
their course; there was simply the cut- 
ting off of the furnishing of further 
supplies. 

There is no doubt that Colgate & 
Co. can refuse wheresoever they will, 
to seli to this man or that man. They 
can sell to whomsoever they please, or 
they car refuse to sell to whomsoever 
they please. They may withdraw their 
products from the market altogether, 
but they may not sell or refuse to sell 
to their dealers in any such way as shall 
involve an agreement with the dealers, a 
combination or a conspiracy with them. 

As I have interpreted the policy of 
Colgate carried into effect, it does not 
constitute agreements; it does not con- 
stitute combinations, or a conspiracy; it 
simply is the action on their part that 
if, as they express it, demoralization is 
involved, they cut off a customer. 

If after the cutting off of their cus- 
tomer, there were solicitation on their 
part asking for reformation, nothing 
else but an agreement could be inter- 
preted, but J] do not take it that the 
writing of a customer who for his own 
purposes wants to get this standard set 
of goods—the writing of the customer 
asking to be reinstated and saying that 
which he will do, when Colgate & Co. 
have not solicited it, in any sense con- 
stitutes that which can be called an 
agreement in restraint of trade. 

This case, not having reached a jury in 
the ordinary way, can be appealed and doubt- 
less will be. The case is another 
interesting contribution to the discussion of 
that much mooted question how far a seller 
can go to uphold resale prices. 








Guy Sherman has opened a jewelry store 
on Shiawassee St., Corunna, Mich. 
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SEATTLE JEWELER ROBBED 


Hold Up Man Gets Gems Valued at $15,000 
But Half of Them Are Recovered 


SEATTLE, Wash., Dec. 26.—Diamonds val- 
ued at about $15,000 were stolen from the 
London Jewelry Co., 105 Second ‘Ave., S., 
in'a daring hold-up Dec. 19 by a bandit who 
worked alone. More than half the jewels 
were later recovered from an ash can in the 
rear of the establishment, where they had 
been deposited by the robber while escaping. 

About an hour and a half after the Lon- 
don Jewelry Co. hold-up, or about 11 o’clock, 
a bandit answering the description of the 
man who robbed the jeweler, held up Israel 
Sigel, 1102 First Ave., proprietor of a men’s 
furnishing store. Brandishing a revolver, 
the bandit compelled the merchant to lie on 
the floor while he robbed the cash register 
of $12. 

The proprietor of the jewelry store had 
just taken the diamonds and other pieces of 
jewelry from the safe and was preparing 
to place them in the show window, he re- 
ported, when the young man, roughly 
dressed, entered the store. Pointing a re- 
volver at Mr. Lurie, the bandit commanded 
him to hand over the box. Thinking that 
someone was trying to play a joke on him, 
Mr. Lurie continued his preparations to ar- 
range the cards in the window. After re- 
peating his demand, the bandit fired a shot 
into the woodwork of a showcase, at the 
same time advancing towards Lurie. The 
shot attracted the attention of Meyer Lurie, 
son of the jeweler, who was at work in the 
rear of the store. Running to the front of 
the store, he called to his father to comply 
with the robber’s demand. The bandit then 
reached out and took a box of jewelry from 
Mr. Lurie and ordered the proprietor and his 
son into the rear of the store. As they 
started toward the entrance to that room the 





robber backed out of the store, menacing” 


them with his pistol as he left. 

As the robber stepped out of the store, 
Meyer Lurie took a pistol from behind a 
counter and fired three shots through a show 
window at him. The bandit turned and fired 
at the young man, the shots going wild. 
The robber then ran through a hotel near 
by and escaped. 

Recovery of the diamonds from the ash 
can followed a report from Sam Cohen, 
2000 Yesler Way, who reported to Detective 
Captain Charles Tennant, that he had seen 
a man throw something into the ash can in 
the rear of the store. 

A good description was furnished officers 
detailed to search for the robber. 








The Wife He Wanted 





“I want a wife,” said the handsome 
vicomte, “with golden hair, ruby lips, teeth 
of pearl, a silver voice and eyes bright as 
diamonds.” 

“Yes,” replied his friend, “and if you get 
one, it is probable that before the honey- 
moon is ended her friends will find her in 
the pawnshop.”—Le Grande Négoce. 








Mailman, Hanlon & Cullen is the suc- 
cessor to the Reid & Hughes Co., Inc., Law- 
rence, Mass. 
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ANTWERP DIAMOND MARKET 





American Dealers Prove Close Buyers— 
Trade Active But Profits Small— 
Rough Market Strong 


Antwerp, December 16 (Delayed in the 
mails.) —The diamond market here has 
shown a little change although active. The 
activity has not been completely reflected 
either in the price of diamonds or in the 
profits made. The trade here is upset a bit 
by the fluctuation in the price of the florin 
(or, as they put it, in the falling value of the 
dollar as compared with the florin) because 
the American buyers have been insisting on 
buying according to the dollar value as it 
was and not the florin value as it is. The 
American buyers, too, have to a certain ex- 
tent been able to dominate the market, inas- 
much as they know what they want and 
what they want to pay, and insist on dealing 
on their own terms and not on those of the 
local cutters and manufacturers. 

The situation was summed up in the list 
issue of The Jeweler, the local organ of the 
diamond trade, which, in speaking of the at- 
titude of American dealer, said: “* * * 
they are very careful in their dealings and 
try to depress prices as much as possible. 
Their main argument, besides that of the 
difficulties and the strong competition they 
have themselves to cope with, is the fact 
of the fall of the dollar with regard to the 
florin. * * * It is quite true, since then 
again the rate of the dollar has fallen slight- 
ly, and so the difference in the rate of ex- 
change has again slightly increased. And 
now the Americans try to make good that, 
for them, unfavorable rate of exchange 
(which in comparison to a few months ago 
amounts to from 7 to 8 per cent) by bidding 
less for goods, so that in dollars they would 
not cost them more than formerly. Conse- 
quently we can imagine how hard beset are 
the mterests of our manufacturers and mer- 
chants who, notwithstanding the presence of 
a great number of buyers, are compelled to 
sell their goods at low, unsatisfactory prices. 
Of a margin for profits there can be no ques- 
tion at present, and those who manage to sell 
their goods at cost price are to be considered 
among the lucky ones.” 

Speaking generally of the goods pur- 
chased this journal calls attention to the fact 
that the goods in demand are of all kinds, 
one buyer wants “eight facets” in various 
sizes, another wants big round fancy stones, 
while still others are looking for fine or ordi- 
nary melée, both white and cape. In some 
sections there is even a demand for colored 
goods of two grainers or smaller. Some im- 
porters are calling for white piqué of four 
grainers or smaller in cheap qualities, while, 
on the other hand, there are buyers who 
want pure white goods of all sizes. 

There have been a few buyers from Eng- 
land, and the usual number from Paris and 
Italy. With the European buyer, the condi- 
tions are about the same as normal. 

As far as rough goods are concerned, the 
market remains stable and strong. There 
seems to be no interference with the demand 
48 a result of the old Russian goods, as most 
¢ these have been cut and repolished, and 

arge part of them already sold. 

Unemployment is not extensive in the dia- 
mond industry, it being reported recently 
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there have been about 11,392 of the 11,507 
workmen employed in the week of Novem- 
ber 10 to 15. This is only 115 out of work, 
while the previous week showed 110. 








BOUND AND ROBBED 





Thugs Visit New York Manufacturing 
Jeweler and Escape With Stock 
Valued at About $18,000 


Only one big after Christmas jewelry rob- 
bery was reported to the police last week, 
when Morris Goldfine, manufacturing jeweler 
at 153 Canal St., New York, was held up 
and lost about $18,000 worth of stock. Al- 
though bound hand and foot, and gagzed, 
Mr. Goldfine was able to attract the atten- 
tion of a traffic policeman who was on duty 
at the corner of Canal St. and Broadway, 
by pushing his head through a window. 

Mr. Goldfine maintains a shop on the third 
floor of the loft building on Canal St., and 
reached his place of business shortly after 
9 o’clock last Friday morning. He was the 
only one in the shop, and soon after reaching 
the place he opened the safe and began sort- 
ing the work for his shopmen. 

A few moments after he had opened the 
safe three men walked in and, commanding 
him to keep quiet, bound his hands and feet 
with rope and then placed a gag in his 
mouth. He was then thrust ito a corner in 
the workshop, and while guarded by one of 
the thieves, the other two rifled the safe of 
diamond mounted jewelry and _ platinum 
mountings. After the men left the place, the 
jeweler managed, after a struggle, with a 
great deal of effort to reach a window on the 
opposite side of the workroom. He pushed 
his head through a glass, and in this manner 
attracted the attention of the policeman on 
duty on the corner. The officer ran up to thie 
jewelry shop and, after releasing the victini, 
an alarm was given. 

Mr. Goldfine’s loss, it is believed, will total 
between $18,000 and $20,000. 








DRILL AND ROB SAFE 


Burglars Visit New York Jewelry Store and 
Obtain Loot Valued at About $10,000 


The store of the De Luce Jewelry Co., 
at 49th St. and Eighth Ave., New York, 
was robbed early Tuesday morning, Dec. 23, 
of jewelry valued at between $8,000 and 
$10,000. The thieves broke into the store 
and then ripped open the safe. The robbery 
was not discovered until the store was 
opened by a clerk on the morning of Dec. 23. 

Owing to the Christmas rush, the store 
was not closed on Monday night, Dec. 22, 
until about 11.45 p. m. Between that time 
and 9.30 the following morning the thieves 
“jimmied” open a trap door leading from 
the street to a basement beneath the store. 
They then pried a lock loose in another trap 
door leading from the basement to the in- 
terior of the store. 

After gaining entrance to the place, they 
drilled the safe and then ripped it. The lovt 
included an assortment of jewelry. The 
concern’s loss is not covered by insurance. 











George H. Toring has engaged in the 
jewelry business at Enderlin, N. Dak. 
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ROBBERS BAFFLE POLICE 


No Trace Found of Gunmen Who Obtained 
About $20,000 Worth of Loot from 
Two Detroit Jewelers 


Detroit, Mich., Dec. 29—No trace has 
been found of the thugs who recently held 
up Harry Ehrlich’s jewelry store at 8603 
Woodward Ave., and the store of John G. 
Schultz, 6346 Gratiot Ave., obtaining mer- 
chandise aggregating about $20,000. Loss at 
the Ehrlich store is said to be about 
$15,000. 

The thugs drove up to the Ehrlich store 
about 9.30 a. M. in an automobile which was 
left running in charge of a driver. Mr. 
Ehrlich and two clerks, Everette Anderson 
and Martin Gordon, were in the store at the 
time. Immediately on entering, it is said, 
the robbers demanded that the safe be opened. 
Ehrlich hesitated for a moment when one of 
the men immediately knocked him senseless 
with the butt of a pistol. The two clerks, 
Anderson and Gordon, were then hustled to 
a washroom and locked in, but a moment 
later Anderson was ordered out and forced 
to open the safe.. He was then ordered back 
into the washroom and with Gordon told to 
remain there 10 minutes. Half an hour later 
apparently the same quartet visited the 
jewelry store of John G. Schultz, at 6346 
Gratiot Ave. Schultz was at work at his 
repair bench in the front. Between him and 
the public part of the establishment is an 
iron grating, to which, it is believed, he 
owes his life. 

The bandits entered singly, the first one 
remarking as he rubbed his hands, “Well, 
we mean business this morning.” 

Schultz, at first did not understand, and 
turned to hang up a watch on which he had 
been working. As he did so, the bandit drew 





a pistol and fired at him. Schultz felt the. 


powder sear his face, but thought it was only 
a blank cartridge discharged to frighten him. 
He was not hit. After the first shot two 
other bandits rushed in with drawn pistols. 
Schultz was then forced to hold up his 
hands, as was his son who was at work in 
the rear of the store. At the robbers’ order 
Schultz opened the safe and diamonds and 
pearls worth $5,000 were extracted. The 
few hundred dollars in the store were hid- 
den elsewhere. From the repair counter the 
bandits also took two trays of goods of un- 
estimated value. 

Grabbing a pistol from a drawer, Schultz 
ran from the store in time to fire two shots 
at the robbers as they drove away. Then hail- 
ing a passing automobile he picked up a 
policeman and pursued the fleeing bandits, 
but they soon disappeared in the passing traf- 
fic. The police believe the automobile was 
stolen. 

The robbers are described as hetween 25 
and 30 years of age and as having swarthy 
complexions. 








Isaac A. Samuels, jeweler at Sayre, N. Y., 
died Saturday, Dec. 20. Mr. Samuels was 
born in Poland and came to the United 
States when he was 16. In 1893 he estab- 
lished the jewelry business of I. A. Samuels 
& Son. He is survived by his son, Adrian, 
who is partner in the business. He was 
prominent in the business, social and civic 
life of the community. 
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DEATH OF I. H. JOHANNES 





Widely Known Jeweler of Washington, D. C., 
Succumbs to a Long Illness 


WasuincTON, D. C., Dec. 29.—Jeweler and 
resident of the national capital for over half 
a century, Ira H. Johannes died at his home 
in this city, following Christmas. Mr. Jo- 
hannes, who had been ill for about two 
months, died shortly after the. expiration of 
Christmas Day. 

Mr. Johannes was born in Baltimore, Jan. 
29, 1855, and came to Washington when a 
youth; Here his father founded the old 
firm of John G. Johannes, which was known 
in local jewelry circles as one of the oldest 
stores. His father established this business 
during the Civil War and it was later suc- 
ceeded by Ira H. Johannes Co., Inc., the 
late Mr. Johannes incorporating his busi- 
ness some time ago. 

Deceased was one of the fine old type of 
Washington citizens, whose passing is 
deeply regretted. A member of the old 
school of business men and gentlemen, he 
was also a member of the old guard. He was 
a charter member of the organization known 
as the National Rifles, which was the pred- 
ecessor of the present National Guard which 
did heroic service during the recent world 
conflict. 

The jewelry business of Mr. Johannes, 
located at 726 13th St., which is rapidly be- 
coming one of the most active trading cen- 
ters of the city, has been perpetuated by the 
family for about 60 years. A short time 
ago four of the best employes of the con- 
cern who had served Mr. Johannes faith- 
fully and well were honored by becoming 
valued members of the firm. He took them 
in as full partners to enjoy the rights and 
privileges of this distinction. These gentle- 
men were Joseph Scalia, Grover Veily, John 
J. Preller and Charles K. Ritter. 

In addition to these four men who were 
taken into the firm, Mr. Johannes has helped 
countless other persons along life’s high- 
way in various ways. He has started 
various jewelry mechanics on the road to 
success, giving them the proper impetus and 
that encouragement and advice which have 
been invaluable to them. Some of the man- 
ufacturing jewelers of the city received their 
inspiration as well as their early practical 
training in the store of Mr. Johannes. 

Besides devoting his major attention to 
the successful operation of his jewelry busi- 
ness, Mr. Johannes found time to be a loyal 
Mason and an active member of the As- 
sociation of the Oldest Inhabitants of the 
city. He was also for many years high in 
church circles, being a vestryman at St. 
Mark’s and Trinity Churches of this city. 
In Masonry he had attained 32 degrees and 
was a member of the B B French Lodge, a 
life member of the Washington Chapter of 
the Washington Commandery and Almas 
Temple, Nobles of the Mystic Shrine. 

Mr. Johannes is survived by his widow, 
his son Dana, his daughter Hattie and a 
." Imogene Johannes, who reside in this 
city 

The funeral will be held with full Ma- 
sonic rites this afternoon (Dec. 29) at Rock 
Creek Cemetery. Services precede this at 
2 o'clock in the afternoon at St. Mark’s 
Episcopal Church, where he had been a 
Yestryman for almost a quarter of a cen 
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tury. Officiating at these services will be 
Rev. William H. Pettus, rector, and the 
Very Rev. Canon de Vries of the National 
Cathedral. 








DEATH OF J. S. GERSTEIN 





Boston Diamond Merchant Passes Away at 
His Home in Roxbury 


Boston, Mass., Dec. 27.—After months of 
illness J. S. Gerstein, one of the leading dia- 
mond merchants in this city, passed away at 
his home in Roxbury early Friday morning. 
The news of his death came as a profound 
shock to the trade, for he was most highly 
regarded, not only for his business ability 
but for his personal attraction. He was one 
of the most courteous and obliging members 
of the trade. The sympathy of the many 
friends who were proud to number Mr. Ger- 
stein among their closest companions is ex- 
tended to the bereaved, who include his 
widow and three children. 

Mr. Gerstein had been the leading part- 
near in the business of Gerstein & Guiness, 
81 Jewelers’ building, for a number of years, 
and had built up one of the largest customs 
in New England. 

He was 42 years of age. His departure 
leaves a blank in the lives of all those who 
knew him and greatly respected him for his 
quiet, amiable personality, his uprightness in 
business, and the interest he always displayed 
in the advancement of the welfare of others. 








DEATH OF PETER MARCUS 


Well Known Providence Jeweler Passes 
Away at a Hospital in His Sixtieth 
Year 


ProviDENCE, R. I., Dec. 27.—Peter Mar- 
cus, for many years associated with the 
jewelry industry, died last Monday at the 
Jane Brown Memorial Hospital in his 60th 
year. He had not been in good health for 
nearly a year, but about a week previous to 
his death he suffered a cerebral. hemorrhage 
and was removed to the hospital for treat- 
ment. For several elections he was the can- 
didate of the Socialist Party for General 
Treasurer of the State. He was identified 
with nearly every charitable, philanthropical 
and welfare movement among his people for 
several years. 

Born in Kiev, Russia on July 4, 1865, he 
lived there until he was a young man, and 
after marrying Hannah Vaille, of his native 
town, he emigrated to this country, settling 
in Providence about 41 years ago, and re- 
mained here since. He entered the employ 
of the Gorham Mfg. Co., then located at N. 
Main and Steeple Sts., and continued with 
that concern several years after the removal 
of its plant to Elmwood. He then began 
business for himself, opening a retail store in 
the North End and afterwards removing to 
the central part of the city. About four 
years ago he disposed of the retail store and 
had since conducted a jobbing business from 
his home. 

His wife died in 1912, and in 1923 he mar- 
ried Miss Bessie Hall. She died about six 
weeks ago. Mr. Marcus is survived by three 
sons and two daughters. He took an active 
part in every movement for the education, 
welfare or uplift of his race and was a mem- 
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ber of many of the Jewish organiza- 
tions, in all of which he held office. He was 
also an officer in What Cheer Lodge of 
Knights of Pythias, the Providence Work- 
men’s Beneficial Association, the Truro As- 
sociation and the Workmen’s Circle, Branch 
No. 14. He was also active in various as- 
sociations of the Socialists. 








DEATH OF GEORGE HOLENDER 


Buffalo Jeweler Who Had Rapid Rise to 
Success Passes Away After an 
Operation 


BurFFaLo, Dec. 27.—George Holender, one 
of the most successful of the city’s smaller 
jewelers, died at the Buffalo General Hos- 
pital on Dec. 22, following an operation 
about two weeks previous. He was about 45 
years old. 

George Holender’s career is among the 
most remarkable, rivaling fiction tales of 
many successful business men. Of Russian- 
Jewish parentage, Mr. Holender came to this 
country about 20 years ago, penniless and 
with scant prospects for employment. Char- 
acteristic of his race, he showed indomitable 
courage and ambition. When he first-arrived 
in Buffalo he peddled matches for a living. 
This merely served his purpose of finding 
a temporary means of livelihood, for shortly 
afterwards he accepted a position as an ap- 
prentice watchmaker to Frank Hammond, 
Seneca St. jeweler. After about six months 
with Mr. Hammond, Mr. Holender left to 
join the firm of William Ehmann & Son, 
Elk St. jewelers, where he learned the 
watchmaking trade ih about six years. 

Mr. Holender was not;content to occupy 
a watchmaker’s bench for any employer for 
the balance of his life. When he expressed 





a desire to enter business for himself, he _ 


found William Ehmann, Sr., a real friend. 
Mr. Ehmann furnished his employe with let- 
ters of recommendation to some cf the larger 
manufacturers and jobbers, which enabled 
Mr. Holender to obtain his first stock of 
jewelry for the store which he opened on 
Broadway, opposite the market, in 1910. 

Two years later Mr. Holender again ob- 
tained a helping hand from his old employers 
when he erected a building of his own at 430 
William St., where the Holender jewelry 
store has been located for the past 12 years. 
Mr. Holender has engineered several profit- 
able real estate deals since that time, and 
accumulated a small fortune through his 
operations. 

The management of the store was shared 
by Mrs. Miriam Holender, who survives her 
husband, and to whom Mr. Holender at- 
tributed much of his success. The funeral 
was held on Dec. 23, attended by a large 
number of friends in and outside of the 
jewelry trade. 








According to the police of Gadsden, Ala., 
shoplifting there was more active this Christ- 
mas than ever before. A number of jewelers 
as well as other merchants have been the vic- 
‘ims of this class of crooks. Chief of 
Police Littlefield placed five special plain 
clothes officers in the shopping district in 
an effort to break up the. shop lifting gang. 
\ number of the Jarger stores employ special 
officers of their own. 
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HOLD ANNUAL MEETING 


————- 


Members of Southern Jewelry Travelers’ 
Association Elect Officers and Transact 


Other Business 


The clection of officers and the report of 
the entertainment committee which is_ in 
charge of the banquet to be held next Satur- 
day were the principal features of the an- 
nual meeting of the Southern Jewelry Trav- 
elers’ Association held last Saturday after- 
noon at the rooms of the National Jewelers 
Joard of Trade, 15 Maiden Lane, New 
York. The meeting was a short one, but 
was interesting and was well attended. 

\t 245 pvp. mM. the president, A. J. Goode, 
called for order. The reading of the min- 
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GEORGE N, WALLACE, PRESIDENT-ELECT 


utes of the last meeting was dispensed with 
and President Goode next called for a re- 
port of the entertainment committee. This 
was made by Louis Nussbaum, chairman of 
the entertainment committee, who merely re 
ported progress, but whose remarks after the 
meeting, indicated that an enjoyable program 
had been arranged for the banquet which is 
to be held at the Ilotel Astor next Saturday 
night. The committee promises a fine enter 
tainment and a few surprises and urges mem 
bers to make their reservations as quickly 
ds possible. 

The report of Secretary Michaelson 
owed that the association had taken in 14 
new members during the year, and that 10 
had resigned. At the mecting on Saturday 
the secretary was also instructed to drop 19 


sh 
n 


members for the non-payment of dues. 

Next came the financial report, which was 
‘also made by Mr. Michaelson, and indicated 
that the association is in 
dition. 


a flourishing con- 


{ The report-of the nominating committee, 
mag was submitted by Chairman [.ouis 
jottes, was accepted by the members, and, 
\UPon one ballot, the entire ticket was elected. 
Those selected as officers are: President, 
eorge N. Wallace: vice-president, Loui: 
Nussbaum, and secretary-treasurer, Henry 
Michaelson, The nominating committee also 
Submitted the following to serve on the 
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board of directors: A. J. Goode, E. A. Wein- 
schenk, Joseph Newman, William Boyd and 
Irving Blatt. One ballot cast by the secre- 
tary elected these members as directors, After 
being escorted to the chair, President-elect 
Wallace called for new business. The only 
remarks made were by Retiring President 
Goode, who suggested that 4 new constitution 
be drawn and printed in book form, this book 
also to contain the names and addresses of 
all members. This question was then dis- 
cussed among the members, and it was finally 
decided that President Wallace appoint a 
committee to take up this matter and to take 
what action they deemed proper. This com- 
mittee consists of “Gus” Winters, Louis 
Stites, Louis Nussbaum, Henry Michaelson 
and A. J. Goode. After a few minutes of 
informal discussion, the meeting adjourned 


at 3.30 o’clock. 








FAILURE FOLLOWS ROBBERY 


Bankruptcy Petition Filed by Creditors of 
Chicago Firm Which Reported Robbery 
by Bandits 
Cuicaco, Dec. 27.—As an aftermath of 
the robbery of the store of Applebaum & 
Kahn, jewelers at 4759 N. Kedzie Ave., re- 
ported Dec. 22 involuntary bankruptcy pro- 
ceedings have been begun in the United 
States Court by Krauss, Goldman & Alls- 
house, as attorneys for a number of the local 
creditors. The liabilities of the jewelry firm, 
it is said, are approximately $50,000, while 
all that is left of their assets now is mer- 
chandise worth about $3,000, fixtures valued 
at less than $7,000, and a claim against the 
Zurich Insurance Co. for the robbery, the 

policy being $25,000. 

Though the first report of the robbery as 
published in the last issue of THE JEWELERS’ 
CIRCULAR gave the value of the jewels taken 
by the bandits as $8,000 to $10,000, it was 
reported later that the value of the mer- 
chandise was very much larger, as the jewel- 
ers claimed losses of over $40,000. In addi- 
tion, Max Rosenthal, who has had charge of 
the auction at that store, claims a loss of 
merchandise valued at about $20,000. 
thal carried no insurance. The jewelry house 
had been conducting an auction sale at the 
store for about 38 days before Christmas. 

\ccording to the attorneys for the petition 
ing creditors, the concern is badly insolvent, 
and has so admitted. The attorneys, after 
filing a petition, immediately started an ex- 
amination, and a hearing was held today he- 
fore Referee in Bankruptcy Eastman. Among 
the facts brought out by the hearing were the 
following : 

lferman Kahn, one of the partners, 1s at 
the sanitarium at Kankakee, IIl., and has 
been there for the past year and a half. Her- 
man Applebaum, the other partner, left the 
city shortly after the robbery, and is reported 
as being at a sanitarium suffering from a 
nervous breakdown. Jack Kahn, brother of 
If¥erman Kahn, one of the partners, is only 
an employe of the store, and received $35 a 
week. 

As to the auction sale, the examination 
brought out the fact that Mr. Rosenthal, an 
uncle of both of the partners, had taken com- 
plete charge of the auction. The hooks 
showed gross receipts of about $36,000, and 
he received $11,000, which he claimed was 


Rosen 
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paid for merchandise belonging to him and 
sold during the auction. E. Lahn, operating 
a general store at Wichita, Kans., and father 
of Mrs. Herman Kahn, received $4,000 and 
the proceeds as part payment of a loan of 
$5,000. 

Max Rosenthal had not been questioned 
up to today. He has been stopping at the 
Sheridan Plaza Hotel, but has been away 
from that place, and was therefore not sub- 
poenaed. 








STAMPING LAW CASES 
One Action {s Dismissed and Two Others 
Are Now Pending in Fight to Prevent 
Violations of Stamping Law 

The Good and Welfare Committee of the 
National Jewelers Board of Trade and the 
Mayor’s Bureau of Weights and Measures, 
cooperating in the campaign to stamp out 
violations of the New York Stamping Law, 
caused the arrest recently of three members 
of the jewelry trade in New York. Two 
of the cases are still pending, one against 
Mr. Blum, of the Ideal Watch Case Co., 54 
Canal St., and another against G. Sollazzo 
& Son., 106 Fulton St., while the third, 
against I. Polakoff, 58 Chrystie St., has been 
dismissed. 

The complaint against Mr. Blum, of the 
Ideal Watch Case Co., charges that on Nov. 
17, Thomas Morgan, of the Bureau of 
Weights and Measures, purchased two ladies’ 
wrist watch cases made of white gold, and 
which it is claimed were stamped “14K,” 
When assayed, it is charged, it was found 
that they contained only 8.14 karats of gold. 
At the hearing on Dec. 22 in Part VI, Court 
of Special Sessions, Mr. Blum pleaded guilty, 
and Judges Herrmann, Voorhees and Mc- 
Inerney adjourned the case until Jan. 5 for 
sentence, ; 

The charge against G. Sollazzo & Son, 106 
Fulton St., grew out of the sale of a cameo 
brooch which was stamped “14K” and when 
assayed, it is alleged, only contained 9.65 
karats of gold. The purchase of this cameo 
brooch was made on Dec. 3 by Mr. Morgan, 
of the Bureau of Weights and Measures, and 
the defendant was served with a summons 
and appeared in court on Dec. 22. Newman 
Levy, of Greenbaum, Wolff & [érnst, attor- 
neys for the National Jewelers Board of 
Trade, apeared in court on that day when 
the defendant waived examination, and was 
held in $50 bail for the Court of Special Ses- 
sions. 

The case of I. Polakoff, 58 Chrystie St., 
also involved the sale of a cameo brooch, 
and upon the trial of this action, the defend- 
ant was charged with selling this brooch 
stamped “14K” and which assayed only about 
nine karats. The defendant -proved upon 
trial, however, that he had purchased this 
brooch in good faith from G. Sollazzo & 
Son, a manufacturer, and produced _ bills 
to the court showing that he had paid for 
what he believed to be 14 karat gold. Under 
these circumstances, and in view of the fact 
that the defendant had assisted the prosecu- 
tion in its case against Sollazzo, the manu- 
facturer, the court felt inclined to extend 
leniency, and dismissed the complaint against 
Polakoff. This action was discharged by 
Magistrate Prodsky last Wednesday morn- 
ing in the Essex Market Court. 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
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400D PROSPECTS FOR 1925 


Guaranty Trust Co. of New York Finds 





More Encouraging Factors Than at 
Time Since the War 


At the beginning of the new year the 
business outlook on the whole is distinctly 
favorable, states the current issue of the 
Guaranty Survey, published today by the 
Guaranty Trust Co., of New York. “At no 
other time since the war has there been so 


Any 


marked a predominance of encouraging 
factors,” the Survey continues. ‘The essen- 
tial bases for sustained and well rounded 


prosperity have been materially strengthened ; 
and in large part this improvement was 
effected in 1924 

THE YEAR'S PROGRESS 

“The outstanding events of the year 1924 
were: 

“1 The adoption of the Dawes plan, 
quickening economic recovery in Europe. 

“2 The readjustment between agricul- 
tural and industrial prices. 

“3 The success of conservative political 
issues in both European and American elec- 
tions. 

“Responding in part to the influence of 


these important factors, and partly to the. 


reaction inevitable from a long period of 
reduced production and lessened activity, sub- 
stantial business recovery occurred in the 
closing months of the year, and seems well 
under way for 1925. So far, this recovery 
has been marked by no over-production or 
excessive borrowing, and it has not attained 
the proportions of a boom or inflationary 
movement: in fact, solid and substantial 
progress, based upon clearly defined condi- 
tions, is its characteristic feature. 

“The bases for the assurance of further 
progress may be summarized as follows: 
“!. Ample credit and capital and 

interest rates. 

“2. Large retail and mail order sales. 

“3. Ample and efficient transportation. 

“4. Increasing foreign trade, especially 
a greater volume of exports. 

“5. Greater prosperity and saner regula- 
tion for our public utilities. 

“6. Improved industrial conditions, par- 
ticularly in the motor, rubber and textile 
industries, and marked recovery in the iron 
and steel industry, with rising markets for 
other metals, 

‘7. Increasing employment of labor. 

“8. The high purchasing power of 
wages, 

‘9. A reasonable stability and balance of 
prices, 

“10. Greatly increased savings deposits 
and new life insurance written as evidence 
of thrift. 

“IL. Strong stock and investment markets, 
with a ‘arger volume of successful financing 
of both foreign and domestic offerings. 

¢. A reassuring political outlook. 


low 


RESTORING BALANCED PRODUCTION 

“Throughout the period of business re- 
“overy trom 1921 to the Spring of 1923, it 
was evident that the expansion was founded 
= narrower base than is required for 
ustatned Prosperity. [Important branches 
of agriculture remained in a condition of 
— and the total of industrial pro- 
t on Tepresented unbalanced _ activity. 
Specially in the building, railroad equipment 
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and automobile industries hold-over demand 
from the earlier periods of restricted pro- 
duction induced an extraordinary concentra- 
tion of effort. Nevertheless, the persistent 
lag in some important fields of enterprise 
represented continuing elements of weakness 
in basic conditions. 

“Now definite progress toward a balanced 
situation is evident. Because the conspicu- 
ously weak spots have been for the most part 
eliminated, the expansion of business which 
has been in progress since last summer re- 
flects a more generally encouraging situa- 
tion than has obtained in this country in 
many years. 

“There is always the possibility that so 
fortunate a combination of circumstances 
may result in an indiscriminate optimism, 
bringing in turn the excesses of credit and 
price inflation. Notwithstanding the marked 
improvement in recent months, not all 
aspects of the business situation are con- 
ducive to genuine prosperity. Some groups 
of prices are still far out of line with re- 
lated prices, and for many producers any 
considerable profit-making must await the 
correction of such conditions. Europe will 
offer keener competition with some American 
products, as well as: broader markets for 
others. Recognition of such factors will help 
to restrain any tendencies toward over-ex- 


pansion, for the most effective safeguard 
against the excesses of inflation must be 


found in the collective sober judgment of 
business men.” 








Plans for Annual Meeting and Banquet of 
New England Members of National 
Jewelers Board of Trade 


ProvIDENCE, R. I., Dec. 27.—Arrangements 
have been completed for the holding of the 
annual meeting and banquet of the New 
England members of the National Jewelers 
Board of Trade at the Turks Head Club on 
Thursday evening, Jan. 8. The _ business 
meeting will be held at 5:45 o’clock, at which 
Charles F. Hancock, honorary vice-president 
for New England, will preside and at which 
the principal business will be confined to the 
reading of the annual reports of the New 
England vice-president and Manager Ed- 
ward M. Wheeler, of the Providence office, 
concerning the work of the Board in the 
New England District during the year just 
closing. Two directors will be nominated 
by the nominating committee, consisting of 
John F. Allen and Harold W. Ostby, of this 
city, and Harold E. Sweet, of Attleboro, the 
nominees being Aldro A. French, of the D. 
FE. Makepeace Co., of Attleboro, to succeed 
himself, and Raymond M. Horton, of the W. 
FE. Richards Co., of Attleboro, to succeed 
Samuel M. Einstein, who declined a re- 
nomination. The nominating committee for 
next year will be appointed. 

The dinner will be served at 6:15 o’clock, 
during which the Bixby Instrumental Trio 
will render a musical program, following 
which Joseph L. Herzog, president of the 
Soard, will give a brief summary of the 
work of the association, and Second Vice- 
president P. J. Coffey will report upon the 
good and welfare work. The address of the 
evening will be given by William F. Brig- 
ham, of the department of decorative design 
of the Rhode Island School of Design, who 
has recently returned from a year’s stay in 
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Italy, where he has been making a special 


study of “jewels and jewelry.” Among 
others present will be Fred C. Backus, sec- 
retary of the Board. 








Watch Charms to Be Awarded Mem- 
bers of World’s Champion 
Baseball Team 


[ competition with a number of other 

firms who had submitted designs to Base- 
pall Commissioner K. M. Landis for a suit- 
able memento to be given to each of the 
members of the victorious Washington team, 
Dieges & Clust, manufacturing jewelers, 15 
John St., New York, was finally awarded 
the contract to make 32 fourteen karat gold 




















FRONT AND BACK OF WATCH CHARMS TO BE 
PRESENTED TO MEMBERS OF WORLD'S 
CHAMPION BASE BALL TEAM 


Last week the concern fin- 
which is 


watch charms. 
ished the first of these charms, 
illustrated herewith. 

The top of these charms is surmounted 
by a half circle with the word “Washington” 
in gold on red enamel and in the center ap- 
pears the capitol showing every detail of this 
building in full relief. On each side of the 
charm is an American eagle to symbolize the 
national sport of this country; while below 
are two crossed bats with a baseball in 18 
karat white gold in which is set a diamond. 
Intertwined across the bats is a blue enam- 
eled streamer with the words “World’s 1924 
(‘hampions” in gold. 

The inscription on the reverse side is 
raised and upon the small panel will be en- 
graved the player’s name. This charm was 
executed from an enlarged sculptor’s model 
and reduced by the mint process. Every 
detail is carefully and artistically carried out 
and the charms are finished in yellow and 
green rose gold. 
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If it's CALIBRE SAPPHIRES, EMERALDS or RUBIES we have what 
you want, and we are ready to give it to you PROMPTLY and at the 


RIGHT PRICE. 


We are constantly adding new and desirable shapes in precious and semi-precious stones. 


IT IS TO YOUR INTEREST TO CONSULT US. 


Don't forget our staff of 22 expert setters and lapidaries, which we maintain for efficient 


service. 


YOKELSON -COOPER, Inc. 


IMPORTERS, CUTTERS and SETTERS 
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PARIS GABLONZ “4 
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H. NORDLINGERS SONS™ 
7O West 40th. St. 


New York, N. Y. 
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AND IMITATION 
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Adorns my lady’s hand-- | 
A stone of pure celestial blue | y 
Set in a golden hand: - 
A gem that owes its beauty to I} iy E 
n ‘ . i| 4 7 


No lapidary’s art. 
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LEGEND OF THE STAR SAPPHIRE, 


a 





Kut to the marvel of a= star 


Imprisoned in its heart i 4}; : 
A star beheld an earthly mind iH ; A : 
In ages long ago. | = 
7 


And fell from midnight’s spangled vault 

To dwell with her below, 
And never more may it return 

To heavenly heights above, 
Rut in a sapphire cell must pay 

The penalty of love. 

—MINNA IRVING. 
Mhe Sun, May 4th, 192 


| LOUIS N. MARX 


| 36 West 47th St. New York City 
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OFFICERS ELECTED the progress being made for this annual event 


which wil! take place at the Waldorf-Astoria 

Members of Jewelers’ Twenty-Four Karat Hotel, on Saturday evening, Jan. 24. From 

Club of New York City Hold Annual all indications this banquet will be the big- 
gest ever held by the organization. 

The concluding business of the meeting 





Meeting Reports Submitted and 
Other Business Transacted 
The only important business transacted at 
the annual meeting of the Jewelers’ Twenty- 
four Karat (lub, of New York city, which 
was held last Monday afternoon at the club’s 
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WILLIAM J. WARD, SECRETARY 


was the election of officers and a board of 
directors. The officers chosen are:  Presi- 
dent, William H. Joers; vice-president, 
rank T. Sloan; treasurer, Charles R. Jung 
(re-elected) ; assistant treasurer, Robert 
Loch (re-elected); secretary, William J. 





W. H. JOERS, PRESIDENT-ELECT 


room, 15 Maiden Lane, was the election of 
officers to serve for the ensuing year. A 
brief report was submitted by the banquet 
ommittee and other business transacted. 





CHARLES R. JUNG, TREASURER 





Ward (re-elected). The board of directors 

chosen include: William T. Gough, A. L. 
The annual gathe rine of the association Brown, H. C. Larter, Lee Reichman, G. H. 

Was called to order by President Herbert Niemeyer, H. P. Dickinson, Walter N. 

Reichman at 3p... with practically every Kahn and Herbert A. Reichman (ex- 

seat in the clubroom occupied. After the officio). 

transaction of the 


FRANK T. SLOAN, VICE-PRESIDENT-ELEC1 





be regular business, the mem 
Wal voted to send a letter of sympathy to ; 
alter H. Tarlton, who recently suffered Dora A. Hawley, 10417 W ‘ Jefferson Ave., 


th ¢ : pe : , ? ‘ 
: loss of his wife. rhe banquet committee Detroit, Mich., suffered a severe loss by fire 
Alsi) 








made a brief but interesting report on several days ago 
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PETITION FILED | 


Eastern Creditors Ask U. S. Court to Ad- 
judge Myers & Myers, Kansas City, 
To Be Bankrupt 

Kansas City, Mo., Dec. 29.—An invol- 
untary petition in bankruptcy was filed in the 
Federal Court, Saturday, against Nathan L. 
Ziman, who conducts a retail jewelry busi- 
ness at 1232 Main St., this city, under the 
style of Myers & Myers. The usual allega- 
tions of insolvency were made. 

The petition was filed by the law firm of 
‘Edwards, Kramer & Edwards, representing 
clams of New York creditors which had 
been forwarded by Greenbaum, Wolff & 
I‘rnst, New York, counsel for the National 
Jewelers Board of Trade. The claims used 
in the petition were those of the Hoffman 
Watch Co., creditors for $1,898; the Artisto 
Import Co., Inc., creditors for $245, and J. 
R. Wood & Sons, creditors for $275. 

An application for the appointment of re- 
ceiver pending the adjudication of the bank- 
ruptcy was also made, and in this petition 
Ziman’s assets were said to consist of about 
$18,000 in stock, about $500 in fixtures and 
about $26,000 in good accounts. 

The failure of the house of Myers & 
Myers caused considerable surprise owing to 
the fact that Ziman, the proprietor, was well 
thought of, well rated and stood high in the 
community. According to the statement ac- 
credited to his attorneys, his liabilities will 
amount to about $76,000, and against this he 
has good assets of about $47,500, of which 
their estimate of the value of his stock is 
about $20,000; his good accounts about $24,- 
000, and his furniture and fixtures about 
$3,500. 

It is reported here that Ziman will proba- 
bly attempt to obtain a settlement with his 
creditors and not allow the estate to be 
liquidated in bankruptcy. For this purpose, 
it is expected that he will go to New York. 








Most of the manufacturing jewelry estab- 
lishments of Attleboro, Mass., closed Wednes- 
day night for the balance of the week and at 
a number of the plants Christmas was ob- 
served by the liberal presentation of green- 
backs, turkeys, cigars, candy and gifts be- 
tween employers and employes, and in sev- 
eral instances there were the annual dis- 
tribution of bonuses. In several of the shops 
trees were held by the employes on Wednes- 
day afternoon and the Yuletide was vari- 
ously celebrated by the different concerns. 
Karl Kiff, foreman of the S. Main St. plant 
of the L. G. Balfour Co., was presented a 
white gold watch by his working force at 
the annual Christmas observance of the Bal- 
four “family” Wednesday at the factory. 
The Balfour Orchestra furnished the musical 
program and the accompaniment for the 
carols that were sung by the employes, and 
there was a social time, with refreshments. 
Among the firms that remembered their em- 
ployees were the following: D. F. Brigg 
Co., R. Wolfenden & Sons, Baer & Wilde 
Co.. H. W. K. Co., C. A. Marsh Co., Sin- 
clair-Flanders Co., Bates & Klinke, J. T. 
tHealy & Son, Ballou Mfg. Co., Moore Bros., 
Charles Thomae & Son, J. & L. Tool Co., A. 
F, Dever, of the D. & M. Enameling Co.; 
Marathon Co., S. O. Bigney Co., E. J. 
Ovarnstrom, of C. QO. & R., and George L. 


Claflin & Co. 
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_ SONDHEIMER, INC. 


PEARLS 
PEARL NECKLACES 
PEARLS FOR ADDITIONS 


2 WEST 46TH ST. NEW YORK 
TELEPHONE BRYANT 3407-3409 
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Ly ar STILL LEAD 
4 ale \ ) in popularity. Of all the colored 
y f ‘d stones they have been and now 
ye a OF are the most active. 
reall | They are to be found here in 
. all grades, from the paler varie- 
EW YEAR'S business is ~ ties up to the exquisite 
especially satisfactory Fa 
to those showing D’Elia | BLUE HILL 
Necklaces in precious or | QUALITY 
semi-precious stones. | Unsurpassed in its rich dark 
There is still time for you | coloring. 
to have a memorandum Unique and original shapes 
essurtment. and cuttings. 
Giuseppe. D Elia LUCIAN M. ZELL 
~ necklaces 5 522 Fifth Avenue 
45 West 34 thSt. New York 
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T( O OUR MANY FRIENDS AND CUSTOMERS WE WISH TO 
EXTEND OUR BEST WISHES FOR A NEW YEAR FILLED WITH 
HAPPINESS AND SUCCESS 


THE CLAUDE R. ROBINS CO. 


170 BROADWAY Wholesale Jewelers ROBINS BUILDING 
NEW YORK CITY HARRISBURG, PA. 
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Brotherhood of Traveling Jewelers to Have 
35th Annual Meeting and Dinner, Jan. 10 


The 35th annual meeting of the Brother- 
hood of Traveling Jewelers which will be 
held Saturday, Jan. 10, at the roof garden 
of the Waldorf-Astoria Hotel, 34th St. and 
Fifth Ave., will be unusual in many ways. 
In the first place, it is expected that it will 
be one of the most largely attended in years ; 
second, that among those present will be a 
number of the founders of the Brotherhood 
and early presidents and, third, the affair will 
end with one of the first general dinners of 
the members of the organization that has 
ever been held. Instead of having the usual 
meeting in the afternoon, the meeting this 
vear will begin at 5 p. M. at the roof garden, 
and the business will be despatched with 
celerity so as to end about 6, The hour 
from 6 Pp. M. to 7 p. M. will be a social hour 
for the purpose of letting the members get 
together, renew old acquaintances and cement 
past friendships, and at 7 promptly there will 
be a banquet which will continue for the rest 
of the evening. 

The supper is for members only, the price 
of the tickets $5 and the dress informal.  L. 
D. Reynolds, present president of the or- 
ganization, and A. L. Woodland, secretary, 
who have the affair in charge, have prepared 
a number of surprises for the members 
which it is expected will be fully appreciated. 

The Brotherhood of Traveling Jewelers, 
which comprises about 350 of the most promi- 
nent traveling salesmen in the jewelry trade, 
was founded in 1891 by 10 of the leading 
salesmen who realized the necessity for the 
work of an organization of this kind. From 
the date of its foundation the character and 
membership has been high, and the spirit 
behind the organization is one that has 
tended to elevate not only the business of the 
salesmen but the morale of the jewelry trade. 
The eleemosynary work done by this institu- 
tion has been most extensive, and the help 
it has given most important to the industry. 
jut its work has always been done without 
ostentation and without publicity, and only 
those in immediate charge have known the 
names of the people who have been aided and 
assisted financially or otherwise. 

This, the 35th annual meeting, is expected 
to bring together a large number of the older 
members who have not taken active part in 
these gatherings for many years. 








Harry Sawitz Files Voluntary Petition in 
Bankruptcy Showing Liabilities of 
$21,668 and Assets of 

$9,787 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
Brooklyn, last Thursday by Harry Sawitz, 
a jeweler at 2333 Myrtle Ave., Brooklyn. 
The jeweler’s liabilities total $21,668, which 
amount represents unsecured claims, while 
the assets amount to $9,787. Included among 
the assets are: Stock in trade, $5,000; house- 
hold goods, etc., $100; machinery, tools, etc., 
2,000, and policies of insurance, $2,687. 

Among the largest unsecured creditors 
are: Labheim P. Claster, $313; Myron 
Ulrich, $641 ; Omega Watch Co., $520; S. 
Dorfman, $2,907; Samuel Stoll, $279; A. L. 
‘odes, $785; Alex Sabin & Son, $492; S. 
Pollock, $259; Imperial Jewelry Co., $276; 
Jonas Koch, $1,863: The Clauder Robins 


THE JEWELERS’ CIRCULAR 
Co., $518; H. Baum, $659; Morris Kadish, 
$272; Blum & Solow, $274; J. Macher, $885; 
H. Solow, $441; Irving M. Planick, $329; 
Savoy Watch Co., Inc., $569; J. Cohen & 
Sons, $1,031: Jacob Wax, $398; Samuel 
Abramson, $303; Koch & Shaw, $1,624; H. 
Kasinitz, $753; Rolnick Jewelry Co., $248; 
Louis Kruskal, $242; Louis Sacks, $255; 
The Modern Watch Co., $311; Laubheim 
Bros., $639; Max Stumer, $542; I. Nuch- 
man, $263; L. Luria & Son, $322; Joseph 
Friedman, $300; Jacob J. Schmukler, $212; 
L. E. Waterman Co., $165; The Wahl Co., 
$148; I. Meisel, $350; Sam Logan, $300; 
M. Meisel, $500. 








Creditors File Bankruptcy Petition Against 
Joseph Wagman, Trenton, N. J. 

Trenton, N. J., Dec. 29.—An involuntary 
petition in bankruptcy has been filed in the 
Kederal Court here against Joseph Wagman, 
a retail jeweler at 11 E. State St., this city. 
The usual allegations of insolvency were 
made by the creditors. 

Wagman’s liabilities are said to be about 
$90,000, and against this he has accounts 
estimated at $50,000 and merchandise worth 
about $20,000. 








Complaints of Buffalo Better Business Bu- 
reau Against Local Jewelry House 
Adjourned for Trial Until 
March 1 

Burrao, N. Y., Dec. 27.—With the claims 
of six persons against the Antwerp Diamond 
Co., 5 E. Genesee St., totaling nearly $1,000, 
in the hands of the Buffalo Better Business 
Commission, the case of Harold B. Cohen, 
one of the proprietors, who faces a grand 
larceny charge, was adjourned until March 
1, when called to trial today. 

The adjournment was granted by Judge 
Peter Maul in city court, following a con- 
ference of attorneys for Cohen and Jolin 
M. Garver, manager of the commission. The 
six persons, whose claims have been filed 
with the commission are customers who, it 
is alleged, had business transactions with 
the store, and who are said to be dissatisfied 
with their purchases. 

The Antwerp Diamond Co., through its 
lawyers, has promised the Buffalo Bettcr 
Business Commission that it will settle the 
claims of the six persons by March 1, next, 
Mr. Garver declares. The jewelers were 
given an opportunity several months ago 
to settle these claims and thus avoid court 
action and publicity, but declined to do so. 

The court action was instituted by Ernst 
Dean, of this city, who had been unable to 
obtain a satisfactory adjustment growing out 
of a purchase he made on Dec. 22, 1922. 
Dean purchased at that time for the sum of 
$300 what was represented to be a “perfect 
blue white diamond” and a platinum setting. 
The complainant afterwards discovered, he 
alleges, that the stone contained several 
noticeable flaws and that the mounting was 
white gold. The complainant further al- 
leged that the ring was appraised at whole- 
sale at $82 and at a retail price of $150. 

Following the publicity given the summons 
and charge which Dean preferred against the 
Antwerp company, five other customers took 
their cases to the Buffalo Better Business 
Commission, with the outcome abeve de- 
scribed. 
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Herbert W. Myers has joined the 


~ 


Mrs. 
Joseph & Co. repair department again, after 


an absence of three years. She was formerly 
with the store and has many friends in the 
jewelry trade. 

C. Whittaker, Covington, Tenn., was a vis- 
itor in Memphis last week. E. K. Lewis, 
Dyersburg, Tenn., was also in Memphis. 
Mr. Lewis reports brisk trade in his city, 
the third city of West Tennessee in popu- 
lation. 

In deference to jewelry merchants who are 
also optometrists, the Memphis Optomet- 
rical Society dispensed with its December 
meeting because of the holiday rush, but 
the regular January meeting will be held 
at Hotel Claridge the second Thursday in 
January. Dr. Vance C. Roy is the new 
president of the body and Frank Green, sec- 
retary. 

J. H. Mednikow, of J. H. Mednikow & 
Co., 119 Monroe Ave., wholesalers, when in- 
terviewed on Saturday, said: “There is a 
slight lull after a good rush in the holiday 
trade. We had many orders by telegraph 
and long distance telephone right up to 
Christmas Eve. The country stores seem to 
have enjoyed a fully normal season of trade. 
We regard 1925 outlook as bright.” 

Mr. Rosenberg, of the Clarksdale Jewelry 
Co., Clarksdale, Miss., was in Memphis dur- 
ing the holidays. Cotton crop in the Delta, 
of which Clarksdale is the leading town in 
the north part of Mississippi, was much bet- 
ter this season than for two years past, and 
the improvements of Clarksdale keep pace 
with the cotton market. Lem Neal, Jones- 
boro, Ark., also was a recent Memphis 
visitor. ; 

Z. Calvin Graves, president of the Mem- 
phis Retail Jewelers’ Association and mem- 
ber of the Graves-Dix Co., 11 N. Main St., 
said last Saturday: “Christmas business with 
us was very satisfactory. I think all the 
Memphis jewelry stores enjoyed a good 
trade. The outlook for the incoming year 
is sufficiently good to inspire optimism.” Mr. 
Graves said they received many compliments 
on their Christmas decorations, which are 
on exhibit until New Year’s. It is in the na- 
ture of a Cathedral effect, with arches in 
evergreens and floral pieces the entire length 
of the store. 

Memphis is decidedly interested in being 
included in the stops of the proposed new 
air mail service from Chicago to New Or- 
leans and the Latin-American countries. 
Plans are being fostered by the commercial 
bodies in Memphis, Chicago and New Or- 
leans. The proposed route would connect at 
Chicago with the present air mail route from 
New York and other eastern points to Pitts- 
burgh and Kansas City. A brief setting 
forth the advantages was received from the 
New Orleans Association of Commerce, and 
it is regarded as a suggestion of plausible 
and potential possibilities. Post office vol- 
ume at Memphis during the holidays was 
good, both at the special parcel office for the 
holidays adjacent to the Claridge Hotel, at 
the Custom House and the new sub-post 
office on Calhoun St., next to the Union 
depot. The later has just been built and 
put to use. 
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Seed Pearl 


Jewelry 


Our specialty is repair- 
ing, restringing and 
altering of all kinds of 
Seed Pearl Jewelry. 


Frank C. Osmers 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 
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|. P, Whitaker, of Apponaug, has been 
sranted a patent on a flexible bracelet. 

” The name of the Mackey Jewelry Co., 158 
Pine St., has recently been changed to the 
Dp. & S. Co. 

William S. Greene, of R. A. & W. 5. 
Greene, is in Florida, where he is is recuper- 
ating, for the Winter. 

Mr. and Mrs. Charles E. Lancock enter- 
tained at a Christmas party at their home on 
\delaide Ave. Thursday. 

Mr. and Mrs. Howard D. Wilcox tendered 
4 Christmas party at their home on Stimson 
Ave. on Thursday. 

Gregor Krichbaum, of L. Krichbaum & 
€o., was a business visitor in New York and 
vicinity the early part of last week. 

Many of the manufacturing jewelry estab- 
lishments of this city closed Wednesday 
night over the holiday and week end. 

The Narragansett Jewelry Co. is moving 
from 100 lriendship St. to larger and more 
commodious quarters at 74 Clifford St. 

The factory of the D. M. Watkins Co. 
was closed for the annual inventory the first 
three days of this week, Dec. 29, 30 and 31. 

Edward C. Mayo, vice-president of the 
Gorham Mfg. Co., was called to Baltimore, 
Md., the past week by the death of his 
mother. 

J. Robert Sweet, with the Providence of- 
ice of the National Jewelers’ Board of 
Trade, has begun his revisions of the New 
England houses. 

A family party of 18 was entertained at 
dinner and a Christmas tree by Mr. and Mrs. 
William P. Otis at their home on Adelaide 
Ave., Thursday. 

A. Leo Kilkenney, of the Strathmore Co., 
is resuming his duties as a member of the 
sales representatives of the firm and will 
begin his visits with the New Year. 

Peter and Arshagouhi Arzouyan are the 
sole owners of the Westminster Jewelry 
Mig. Co., 72 Elm St., according to their 
statement filed at the city clerk’s office. 

\ dividend on the capital stock of the 
Nicholson File Co. has been declared payable 
Jan. 2 to stockholders of record of Dec. 22 
The amount of the dividend is not announced 

The Industrial Trust Co. the past week 
discharged a mortgage for $75,000 on prop 
erty of the Samuels Land ‘“o., the realty 
holding corporation of J. Samuels & Bro. 
Inc. (The Outlet Co.). 

Henry P. Fox, 73 Rugby St., this city, 
has received the contract for eight stained 
glass memorial windows and leaded glass 
vestibule lights for the Church of Our Lady 
o! Sorrow at Essex, Conn. 

The Kescot Shoe Ornament Co. is now 
being conducted at 484 Pleasant Valley Park- 
way by Fernando M. Ronci, and is engaged. 
in the manufacture of a complete line of 
thinestone shoe ornaments. 

The Inlaid Co., Inc., has given a mortgage 
for $30,000 to the Rhode Island Hospital 
Trust Co. on land and improvements at 
Broad St. and Prairie Ave. and two parcels 
of land on the east side of Broad St. 

Two sprinklers in the store of the O’Gor- 
man Co, Main St., Pawtucket, burst last 


\ = . 
Monday morning and water tlooded the 
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upper floor, damaging goods also on the 
lower floor. The loss was upwards of $1,500. 
William B. Cheever, for a number of 
years foreman for the Payton & Kelley Co., 
has resigned, to go into business for himself 
in another line. He is succeeded by Harold 
Swanton, formerly with E. A. Potter & Co. 
The nominating committee of the Kiwanis 
Club has presented the name of Frederick 
Hamilton, the Mathewson street optometrist, 
for president and Walter P. Misch, of Cesar 


Misch Co., as. a member of the board of 
directors. 
Walter S. Lederer was chairman and 


Theodore B. Pierce a member of the com- 
mittee of the Iéxchange Club for the enter- 
tainment and Christmas tree for crippled 
children at the Arcadia ballroom — last 
Wednesday afternoon. 

Arthur Schefflan, retail jeweler on Wash- 
ington St., and his wife, Rae Frances Schef- 
flan, instigated suits last Monday in_ the 
Superior Court for Providence County 
avainst the Northeastern Publishing Co. cf 
Zoston, in the sum of $5,000 each for alleged 
libel. 

William I*, Kicke, a member of the Narra- 
vansett Pier police department Summer force 


for about 10 years, died at the Memorial 
Hospital, Pawtucket, last Wednesday. He 
had been a resident of the Pier about 25 


years and conducted an engraving business 
there. 

The Congress Optical Co. was incorporated 
last Wednesday under the laws of Rhode 
Island with an authorized capital of $75,00°, 
consisting of 750 shares of common stock 
with a par value of $100 each. The firm is 
located at 21 Congress Ave., and the incor- 
porators are Horace A. Durand, Louis 
Brodeur and Oville Lavoie. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: FE. M. Lindahl, of the Lin- 
dahl Jewelry Co., Cleveland, O.; Ben Fel- 
senthal and Harry Levy, of Ben [elsenthai 
& Co., Inc., New York city; Oscar Kind and 
Louis Block, of S. Kind & Sons, Philadel 
phia, and M. Vogel, of Vogel Bros. Co., 
Inc., New York city. 

The A. L. Newman Co., 31 Commercial 
St.. Cranston, capitalized at $50,000 for the 
purpose of conducting a jewelry business 
and dealing in automobile accessories and 
other merchandise, was incorporated under 
the laws of Rhode Island on Tuesday last. 
The incorporators are Almy L. Newman, of 
Warwick; Augustus L. Newman, of Crans- 
ton, and William H. Segus, of Providence. 

The police had a scare last Tuesday night 
when an emergency call was received from 
the retail department of the Tilden-Thurber 
Corp. An investigation failed to find any 
intruder, although an assistant watchman, 
after leaving one of the rooms wherein he 
had turned off the electric lights, returning 
in a few minutes found the lights burning, 
and thinking he heard a noise of someone 
stirring about sounded the alarm. 

Rev. Randolph E. Streeter, for 48 years 
an independent liberal preacher, and for sev- 
eral years associate editor of The Herald cy 
Christ's Kingdom of New York, died at his 
home in Aubirn, R. I[., last Sunday from 
typhoid fever in his 7&th year. As a young 
man he Icarned the jewelry business in this 
city, and for nearly 10 years was interesivd 
in a manufacturing jewelry concern here. 
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He is survived. by his widow. three sons and 
four daughters. 

Among the final contributors to the vari- 
ous charitable and philanthropic funds for 
the bringing of happiness and good cheer to 
the pcorer children and families of the com- 


munity were the following: Twenty-five 
Neediest Families in Providence: Mrs. 
George H. Cahoone, $100; Rolled Gold 
Platers’ Association, $25; employes of 


Belcher & Loomis Co., $10; Mrs. Newton 
P. Hutchison, $10; Joseph Johnson, $25.— 
Overseers of the Poor’s Dinner: Charles F. 
Irons, $25; Isaac L. Goff, $10. 

Governor-elect Aram J. Pothier, who will 
be inaugurated as the chief executive of the 
State of Rhode Island on the first Monday 
of next month, has announced the appoint- 
ment of I'red B. Thurber, vice-president of 
the Tilde Thurber Corp., as one of the mem- 
bers of the personal staff, representing the 
United States Naval Reserves. Lieutenant 
Thurber was assigned to active service as 
lieutenant, junior grade, at Newport on Mar. 
30, 1917, and 10 days later was appointed 
executive officer of the U. S. S. Vesuvius. 
Qn Oct. 1, 1917, he was made commander of 
the Mine Force, Second Naval District. 
Lieutenant Thurber was cited in September, 
1917, in connection with the salvaging of the 
U.S. S. Texas, and on May 15, 1918, was 
advanced to class two, United States Navy 
Reserve Force. The following September 
he was promoted to lieutenant, senior grade, 
serving with that rank until April 10, 1919, 
when he was honorably discharged. 

Christmas, 1924, will take its place promi- 
nently among those in which the spirit of 
good-will to all mankind, as shown by the 
general and generous remembrance by em- 
ployers for their employes, has been con- 
spicuous. This was particularly the case in 
connection with concerns identified with the 
manufacturing jewelry industry and its nu-. 
merous co-ordinate branches. Among. the 
local manufacturing jewelry firms that dis- 
tributed money, bonuses or other gifts to 
their employes were the following: Irons & 
Russell €o., A. & Z. Chain Co., D. M. Wat- 
kins Co., Improved Seamless Wire Co., Paul 
Stierle Co., Inc., the M. S. Rodenberg Co., 
Brier Mig. Co., L. Krichbaum & Co., James 
Buckley, Rhode Island Ring Co., Inc., Pol- 
lard & Darling, Oscar E. Place & Sons Co., 
A. A. Greene Co., Novgrad & Bojar Co., 
William C. Greene Co., E. H. Lohrmann 
(Theodore A. Droz, manager), Goodwin & 
Gregory, E. L. Logee Co. (A. B. Lemon, 
manager), Julius J. Jacoby, Inc., the Me 
Williams Mfg. Co., Jerome M. Fitz Gerald, 
Young Bros. Co., Inc., Abrasive Machine 
Tool Co., Chris W. O’Brien, Silverman 
Bros., J. J. White Mfg. Co., Japanese Wood 
Novelty Co., A. S. Kent & Co., A. L. New- 
man Co., Bassett Jewelry Co.,. Monroe Block 
& Co., John C. L. Shabeck, R. A. & W. S. 
Greene, The Kenney Mfg. Co., the Rose 
Wire Co., Rex Mfg. Co., Lancor Mfg. Co., 
Whitaker-Fielding Co., American Emery 
Wheel Works, Costello Bros., Inc., The 
Hadley Co., Joyce Bros. & Co.. Spear & 
Susskind, Radium Jewelry Co., George L. 
Claflin & Co., Uncas Mfg. Co. At Paw- 
tucket among the firms remembering their 
emploves were the following: George H. 
Fuller & Son Co., Philin L. Benoit, of the 
Standard Paper Box Co., Inc., the O'Gor 
man Dollar Store, Deah: and the 
Blackstone Glazed Paper Co. 


sros., 
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We wish you 


QZ Happy and a Prosperous 
New Year 


importers of Sinery Kaufer & Cn. } 
Diamonds r 
170 Broadway, New York |; 
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Commencing Jan. Ist, 1925 | OPALS 
Mr. Fred C. Kohn ) AQU AMARINES 





will be calling on the Manufac- mn 
; / i Our Specialties 

turing Trade for us, and if it 

is Aquamarines, Amethysts or CUT TO ORDER 


anything else in the SEmr- y SIZE 
Precious STONE LINE, see what ; HAP 
he has to offer. | ANY — 

| QUANTITY 


C. Friedrich Loch || DREHER BROS. & WIDER 


35 Maiden Lane 
New York City ; 35 ne sagel - 
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We specialize in Pearl Tags, Optical Case Labels, Gold Stamping. 
Designing, Engraving, Die Stamping, Color Printing, Embossing. Price $1.00 
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burglar alarm connected 


The A. D. T. 
with the store of Frank A. Andrews, Inc., 
76 Washington St., sounded at 10.10 o'clock 


Christmas Eve, and for a_ time there 
was considerable excitement in Newspaper 
Row. It was learned by the police, after an 
inquiry, that crossed wires caused the alarm 
to ring. 

After extensive alterations and renovation 
on the sixth floor of the Washington build- 
ing a group of new offices has been added. 
They have just been let to several jewelers. 
Among these are H. H. Solomon, W. S. 
Orkin & Co., John F. Malone and S. Her- 
shoff. It is also expected that De Scenza 
and William Corsaro will later join the 
group. 

A charter of incorporation has been grant- 
ed to the Ramon A. Penn Co., Boston. The 
capital is $50,000, and the incorporators are 
Ramon A. Penn, Mildred Penn and Arthur 
S. Jones, all of Boston. Also one to the 
Boston Plating Supply Co., Boston. The 
capital is $15,000 and 200 shares without par 
value. The incorporators are Bartholomew 
F, Lee and William H. Harney, Boston, and 
Morris Baker, Chelsea. 

Charles E. Greenough, for 52 years con- 
nected with the stationery firm of Thomas 
Groom Co., passed away last week, after a 
long illness. He was one of the directors of 
the firm, treasurer of the Royal Arcanum, 
a Past Master of Liberty Lodge of Masons, 
Beverly, a member of the Union Club, Bev- 
erly, Converse Lodge and Royal Arch Chap- 
ter of Masons in Malden. He is survived 
by his widow and two daughters. 

The trade barometer for the final Christ- 
mas rush registered “fair to middling.” The 
greatest demand in most of the stores was 
for watches, beads and other merchandise 
medium in price. There was little call for 
goods of the most expensive type. The trade 
as a whole is not to be compared with the 
banner year of 1923, but it was as good as 
most jewelers expected. In spots, however, 
it was exceptionally large. There is no ac- 
counting for it. The last few days trade 
was increased by the release of millions of 
dollars from the banks in the form of Christ- 
mas savings, though not so large a propor- 
tion as usual went into jewelry channels. 

Henry R. Arnold, for 35 years associated 
with D. C. Percival Co., has decided to seek 
other realms for his endeavors. Last week 
he informed D. C. Percival, Lawrence Perci- 
val and other members of the company of 
his intention to disassociate himself, with 
the view later on, in all probability, of en- 
tering the wholesale business for himself. 

1S step occasioned much regret as Mr. 
Arnold had endeared himself to all connected 
with this well-known wholesale jewelry 
house through his years of most faithful 
service. His zeal and energy in the com- 
Pany’s interest was almost a _ by-word 
throughout New England, and even farther 
afield, Not the least meritorious of his serv- 
ces lay in the direction of publicity for the 
company, in which he gained a high reputa- 
ton as an organizer and public speaker 
eee the trade. Wherever association 
activities or the general welfare of the trade 
Were concerned Mr. Arnold was always in 
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the forefront. And as vice-president of the 
National Wholesale Jewelers Association he 
did splendid work. Undoubtedly Mr. Arnold 
will continue his efforts in this highly desir- 
able service, as the trade recognizes in him 
a leader whom they cannot afford to lose. 
The parting with the Percival company was 
marked by Mr. Arnold’s associates, who 
presented a gold watch to him as a token of 
their friendship and deep esteem. Henry, 
as he was most always called, entered the 
company’s service as a boy 35 years ago, and 
worked his way through the various stages 
of preferment, from office boy to inside sales- 
man and thence to representative on the road 
throughout New England, and also in the 
further field of publicity representative. 
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Miss Mary Watson, engraver, of Balti- 
more, formerly of Lancaster, is visiting a 
sister in this place. 

The next meeting of the new Lancaster 
Jewelers’ Association will be held at Hotel 
srunswick the evening of Jan. 13. 

Charles C. Foose, A. W. Moyer and F. 
A. Wheeler, traveling salesmen of the Non- 
Retailing Co., are home for the holidays. 

Jeweler Eugene H. Keller and wife had 
as their Christmas guest their son, Rev. 
Father H. E. Keller, rector of the Catholic 
Church at Chambersburg, Pa. 

Frank P. Walters, of Pittsburgh, a for- 
mer resident of Columbia, Lancaster county, 
spent several days there last week prior to 
going to New York on business. 

Ralph Pagett left on Dec. 22 for Gastonia, 
N. C., to visit his old home, and John C. 
Schielsler went to Altoona, Pa., for the 
holidays. Both are watchmakers for John 
C. Baw Co. 

William W. Parker, who left here several 
weeks ago for the west, has written home 
from Seattle, saying that he will open a 
small jewelry store there or in some nearby 
place as soon as he decides upon a location. 

James L. Newlin, of this city, was in- 
jured Dec. 20 in an automobile accident in 
St. Louis. After spending several days in 
a hospital he was removed to a hotel, from 
which he has wired home that in another 
week or ten days he will start for Lancaster. 
No particulars of the accident are given. 

Christmas trade among the jewelers con- 
tinued good up to closing hour at 7.30 the 
evening of Dec. 24, an hour and a half after 
dry goods and other stores closed. All 
stores but the jewelry were open only the 
first three nights of last week, but the 
jewelers said they have only the Christmas 
holidays for a boom season, unlike the dry 
goods and department stores, which have a 
booster period the four seasons of the year. 
So the jewelry stores were open in the 
evening on Dec. 13, 20, 22, 23 and 24, and 
the business done proved the wisdom of the 
jewelers’ action. The holidays proved all 
that was expected of them, the business 
being better than last year, and it is be- 
lieved good times are ahead for the trade. 








J. G. Johnson has opened a jewelry store 
at Freemont, Nebr. 
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Several Opelika merchants, among them 
at least one jeweler, were victimized by a 
smooth talking and well dressed young man, 
who claimed to be the representative of a 
cash register company. His plan was to go 
to a store, introduce himself and while look- 
ing at the cash register take all the cash 
unobserved and quietly leave the store. 

John G. Aspy, of Birmingham, ex-presi- 
dent of the Alabama Retail Jewelers’ Asso- 
ciation, has returned to Birmingham from 
Greenville, where he assisted during the 
Christmas holidays in his jewelry store 
there. Mr. Aspy recently sold his interest 
in the Reid Lawson, Inc., in Birmingham to 
Mr. Lawson, He will make his permanent 
home in Birmingham, he says, but has not 
vet decided what he will engage in here. 

The loving cup offered by the Exchange 
Club of Anniston, to that person who ac- 
complished the most unselfish good for the 
city during the year 1924, was awarded by 
the committee selected for this purpose to 
Mrs. J. M. Stoney, wife of the rector of 
Grace Episcopal Church. For some time 
Mrs. Stoney had been critically ill, and she 
died a few hours after the award was made, 
not knowing of the honor which had been 
bestowed upon her. 

The holiday show windows at a number 
of the retail jewelry stores in Birmingham 
were the most attractive ever seen here and 
caused many favorable remarks from hun- 
dreds of people from a distance, as well as 
from home people. Among the most attrac- 
tive windows were those of Bromberg & 
Co., Reid Lawson, Inc., A. & A. Ash, Jaffe 
& Co. Jobe-Rose, Lynch Jewelry Co, 
Brackin’s and others. The show windows 
at Bromberg & Co.’s store were especially 
attractive. 

Business in Birmingham this Christmas 
has been better than for a number of years, 
according to retail jewelers and other retail 
merchants. The purchase of Christmas pres- 
ents in all lines has been heavy. This has 
been especially a good jewelry Christmas. 
The number of persons giving jewelry for 
Christmas presents has been the greatest 
ever known, some of the jewelers say. 
Among the shoppers this Christmas have 
been many from as far as 100 miles out of 
the city. Just before Christmas the Bir- 
mingham banks paid out more money on 
Christmas club saving accounts than ever 
known before. The biggest crowds ever seen 
in the government building mailing Christ- 
mas presents, were there during Christmas 
week. There were 120 extra clerks em- 
ployed in the Birmingham post office during 
Christmas-time, to handle the immense num- 
ber of packages going out and coming in. : 
Even then the office was so badly congested 
with mail they were hardiy able to handle it. 
According to industrial heads and building 
contractors, the year 1925 gives promise of 
being the most prosperous one in the history 
of Birmingham. 








3urglars broke into the Jas. G. Webb 
jewelry store in South Pekin, Ill., early one 
morning recently and stole watches, jewelry 
and a shotgun. The loss was $2,000. 
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Official Emblem American Watch Importers Association 


“LION OF LUCERNE” CERTIFICATES 


represent 


ACCREDITED WATCHES 


They Are Your Protection 


Watches carrying these certificates have been tested and found qualified by an IMPARTIAL com- 
mittee headed by JOHN J. BOWMAN, of the Bowman Technical School and Treasurer of the Horo- 
logical Institute of America, as Chairman. 

ACCREDITED WATCHES carrying “LION OF LUCERNE?” certificates, must 

Keep time within a variation of two minutes (if a wrist watch) or thirty seconds (if a 
pocket watch) within twenty-four hours. 


ULES 





MMMM 


Carry a full and complete line of materials. 

Be backed by fully equipped and complete American repair shop. 

Be sold by a firm of good repute in good standing and conducting its business in an 
ethical manner. 


MMMM 


DEMAND Watches bearing the following trade names—they are ACCREDITED. 


BONNY, C. CYMA HAFIS MARCEL 

CART, R. DIONE HELBROS NASSAU 
CONCORD WATCH CO. GENERAL WATCH CO. LAFAYETTE SORORITY 
CORNAVIN HADORN, F. MAJESTIC STAUFFER, A. E. 


TIMES WATCH CoO. WINTON 
Watches having LESS than 15 jewels DO NOT QUALIFY! 


Our plan of action has been endorsed by the NATIONAL WHOLESALE JEWELERS ASSO- 
CIATION, NATIONAL RETAIL JEWELERS ASSOCIATION, STATE JEWELERS ASSOCIA- 
TIONS, and the leading wholesale and retail jewelers in the country. 


In your purchases for 1925 ELIMINATE the unreliable, nondescript and irresponsible Swiss watches. 
PROTECT YOURSELF AND YOUR TRADE by DEMANDING 


ACCREDITED WATCHES CARRYING “LION OF LUCERNE” CERTIFICATES. 
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American Watch Importers Association, Inc. 


Address all communications to EMIL N. ZOLLA, Exec. Sec., 165 Broadway, New York City. 
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Sagorsky, 820 Chestnut 


Sti; 


re- 


LS 
cuperated from the holiday rush by spending 
4 week at Atlantic City. 


F, W. Whitman, Philadelphia district 
manager for the Oneida Community, Ltd., 
spent the holidays at his oid home in Oneida. 

Abraham Weil, of I. Ehrlich, diamonds, 
in the Press building, 807 Chestnut St., is 
preparing for another road trip starting on 
Jan, 10. 

The road staff of J. B. Blisard & Bro. 
are discussing a Bermuda trip, now that the 
arduous work of the holidays is over, but 
have not as yet arranged any of the details. 

Philadelphia jobbers and retailers have 
heen notified that Charles Voght, Jr., of 
\Jlentown, Va., has been appointed eastern 
factory service agent for the Wahl fountain 
pen and the Eversharp pencil, his territory 
including all the eastern States. 

|", H. Chapman, Philadelphia manager for 
the Simeon L.. and George H. Rogers Co., 
silverware, is recovering from the effects of 
a tonsil operation, complicated with a severe 
cold which confined him to his hume for 
several days, during the holiday rush. 

J. J. Cohen, diamond dealer at 1011 Chest- 
nut St. is planning a vacation trip in 
February which will take him to Florida for 
a fishing party and after a stay at Miami and 
other resorts in that State, will end his 
trip with a visit and a brief stay at Bermuda. 
His annual diamond buying trip to Europe 
will be made in April. 

Now that the fund campaigns are being 
planned for 1925, movements are already on 
foot to line up the city’s jewelers in the 
various drives for funds. Max E. Gordon, 
as usual, has been among the first to be 
drafted and has been elected a director of 
the Palestine Fund for the fourth regional 
district, which includes this city and takes in 
the States of Pennsylvania, Maryland, New 
Jersey and Delaware. He also has been 
appointed lieutenant for the $1,500,000 cam- 
paign of the lederation of Jewish Charities 
which is to be on from Jan. 18 to the 28. 

The Samson street wholesale district had 
a touch of excitement the other day when 
ire started, from an unknown cause, in a 
pile of empty boxes in the wholesale store 
ot |. Shifren at 126 S. 8th St., at 5:45 in 
the morning. The blaze was a smoky one 
but was easily extinguished after the firemen 
had broken into the store. For a time it 
looked as though it would spread and cause 
heavy damage, especially to the stock, but 
all the diamonds and the most valuable of 
the stock were in the safes and, aside from 
the disturbance to the holiday business, the 
loss was comparatively slight. 

There was much anxiety among the 
hundreds of friends of Henry C. Barry, 
better known in the jewelry district as 
“Harry,” one of M. Sickles & Sons veteran 
salesmen, when it became ‘known that he was 
aTiously ill at his home, 5152 Pulaski Ave.. 
«rmantown, as the result of the rupture of 
an intestinal blood vessel. It was at first 
thought a blood transfusion operation would 
necessary because of the heavy loss of 
Vital fluid but latest reports from the 
physicians indicate the hope that this will 
not have to be resorted to. ‘It was stated 
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at his home Monday that his condition was 
somewhat more favorable although he is- not 
yet out of danger. 

The wholesale district got through the 
holiday season without a robbery or holdup, 
partially, the merchants say, because of their 
own watchfulness and the engagement of 
private detectives and watchmen at their 
own expense and also due to the extra police 
protection furnished by the city after re- 
peated appeals. A shopping district “dead- 
line” which included the jewelry district, 
was drawn and all known crooks barred 
from crossing it. In addition to several uni- 
formed policemen, a number of _ plain- 
clothes men patrolled Sansom St. and 
vicinity and on one day General Butler, of 
the Marines, who is Director of Public 
Safety here, and Assistant Director Elliott 
made a tour of the jewelry district to see 
that the men detailed to it were “on the 
job.” The director spent several hours in 
the district. 

What promises to be a decidedly pleasant 
form of an annual business meeting will be 
that of the officers and employes of J. B. 
Bechtel & Co., veteran wholesalers on San- 
som St., which is scheduled for Saturday 


afternoon, Jan. 24 at one of the leading 


hotels. It has been the company’s custom 
to hold this gathering for its employes every 
year, each affair having its own special 


significance. This year the meeting, which 
will include a dinner and_ entertainment, 
will be in honor of the 25th anniversary 
with the firm of J. C. Oberholtzer, who is 
at the head of the company’s watch material 
department and is one of the best known and 
liked men in the wholesale district. An 
elaborate program is being prepared for the 
event at which Mr. Oberholtzer is likely 
to hear some very pleasant things said 
about him by his employers and associates. 

F. L. Davis, retailer at 21 N. 22nd St., 
as president of the Pennsylvania Retail 
Jewelers’ Association, has embarked on a 
direct appeal campaign by which he hopes 
before the end of his term of office to have 
enlisted every retailer in the State in the 
association. He has sent personal letters to 
every retailer listed in the State, explaining 
the aims and purposes of the organization 
and urging them to become members, point- 
ing out the advantages that accrue directly 
to the trade and its individual members by 
a 100 per cent. organization such as he is 
working for. Mr. Davis also calls attention 
to some of the handicaps confronting the 
jewelry trade and emphasizes the necessity 
of making the business “one big family of 
manufacturers, wholesalers, jobbers and re- 
if these handicaps are to be removed, 
Among the handicaps he points out the 
unjust and burdensome luxury tax and 
stresses the obvious point, which some re- 
tailers are unwise enough not to see, that 
only by a strong membership and co-opera- 
tion can the repeal of this mmpost and en 
actment of other unwise and detrimental 
legislation be prevented. In State and local 
matters, President Davis urges the necessity 
of a uniform auction law which will apply 
to all cities and boroughs in the State and 
not let the evil as now be dealt with accord- 
ing to feelings of authorities in every place. 
Another matter the association will strive 
to have enacted at the coming session of the 
Legislature will be a law permitting jewelers 
to dispose of repair jobs left on their hands 


tailers,” 
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for a long period without being called for. 
Several other matters are also mentioned in 
these letters. 











John Whorf has left the employ of the 
Watson Co. and taken a position with a Bos- 
ton concern. 

Among the local visitors the past week was 
John Miller, manufacturers’ representative, 
with offices in the Hleyworth building, Chi- 
cago. 

The Thursday night games in the Manu- 
facturers’ Basketball League at the Armory 
were omitted the past week on account of 
the holiday. 

Mrs. 1). dt. Makepeace; Mrs. Aldro French 
and Mrs. George Sykes constituted the 
jewelry committee for the Christmas sale of 
the Pilgrim church, their table being among 
the most remunerative. 

Aldro .\, French, of the D. F-. Makepeace 
Co., has been nominated to succeed himself 
as one of the directors of the New England 
District of the National Jewelers Board of 
Trade, and Raymond M. Horton, of the W. 
FE. Richards Co., has been nominated to suc- 
ceed Samuel M. I*instein, who declined a re- 
nomination. 

George A. Higgins, salesman for the John 
Cunningham Co. and well known in the 
retail jewelry circles of the country, died 
Wednesday morning at his home, 205 N. 
Main St., in his 54th year, after an illness 
of a week from pneumonia. Mr. I[liggins 
had been a resident of this city for 28 years. 
lle is survived by his widow, Mrs. Anna 
Blanche (Cunningham) Higgins and five 
small children. 

A threatening fire in the coloring room on 
the second floor of the R. I. Simmons Co. 
plant on N. Main St., was checked in the 
nick of time last Monday afternoon when 
it was about to gain a hold in partitions 
despite the releasing of automatic sprinklers. 
The blaze is believed to have originated in 
wires on a ‘bench, and when discovered had 
apparently been burning for some time. The 
fire was held in check by the sprinklers. 
until the firemen appeared in response to « 
telephone call. There was slight damage, 
except by water and smoke. 








Plainville, Mass. 

Games will be resumed in the Whiting & 
Davis Bowling League at the Anawan al- 
leys on Dec. 29 

Frank Mvbran left last week on an 
tended business trip through-the south in the 
interests of the J. F. Sturdy’s Sons Co. of 
Attieboro Falls. 

Mr. and Mrs. John A. Kennerson were 
among the recipients of official invitations 
from the commandant of the Portsmouth 
Navy Yard to attend the launching of the 
new submarine U. S. S. V2 at Portsmouth. 

A bowling series that will attract the at- 
tention of the alley devotees in this section 
has been arranged between the Whiting & 
Davis and the Rk. F. Simmons Co. of Attle- 
boro, the first game of which will be rolled 
next Friday evening at the Anawan alleys. 
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~— Chor Mid-Winter Sales 
THE NEW BUNNY CASE 


VEN from the early reports of can make a new record in Children’s 
Christmas business that we have Silver Sales. 
had, the Bunny Case has more than 


Your Gorham representative will 
done the job we promised. 


show you samples or if you are now 

This popularity it showed at Christ- using them he will place your order 
mas will stretch across intothe slimmer for a new supply. There is a leaflet 
months of the first of the year. Chil- too which is sent free of charge. 
dren’s birthdays are coming along and _ Distributed to your customers, it will 
with the Bunny Case to help, you do a lot for you. 
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HESE novel little flannelette 

cases—in both pink and blue— 
ave decorated with the Gorham Bun- 
nies. In two sizes— for two pieces of 
flatware and for three. Sent to you 
at cost, 25 cents each. 
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THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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THE jewelry tax 

J ¥ 
ban acl collected by the 
government for the 


Show Big Reduction | onth ok Messier 


totalled $484,320.57 according to figures just 
compiled by the Treasury Department. This 
indicates sales during October of articles 
valued at more than $30 and watches valued 
at more than $60 amounting in all to $9,686,- 
411.40. This is a big drop from the figures 
of November 1923 when all the sales of the 
jewelers were taxed. In that month the 
government collected $1,652,670.54 indicating 
sales of $33,053,410.80 for the previous 
month. If the government sales in the 
jewelry trade this year equalled those of last 
this would indicate that the jewelers’ sales 
of the high priced and taxable articles were 
only about 30 per cent. of the total 
and that the articles sold under $30 and 
the watches sold under $60 together with the 
other exempt lines figured about 70 per cent. 
of the total sales in the industry. 

When the November figures were given 
out the Treasury Department also gave out 
the collections of taxes from July 1 to De- 
cember 1. The collections this year in the 
five months under the new tax amounted to 
$4,016,722.01 as against $7,552,752.18 in the 
corresponding months of 1923. This indi- 
cates a tax on sales of $80,334,440 this year 
as against $151,055,042.60 in the five months’ 
period last year. However, the camparison 
is not a proper one as the Treasury Depart- 
ment’s collections while all under the new 
tax law, relate this year to but four months’ 
taxes under the new law and one month’s 
taxes under the old tax as well (because the 
sales for June were not reported and the tax 
paid thereon until July). Therefore, the 
Treasury Department’s statement that the five 
months resulted in a reduction in revenue of 
$3,500,000, while true as far as the Treasury 
Department is concerned, does not exactly 
indicate a savings to the jewelry trade. The 
saving, it will be readily seen, is much more 
than this amount and the proportions when 
the year’s tax is completed, will probably be 
much nearer that shown in the figures for 
November. 

It is to be hoped that Congress will see as 
a reduction in this revenue that the jewelry 
tax is so small compared with the amount of 
inconvenience to the government in collect- 
ing it, that it can well afford to abolish it 
entirely. The only excuse in the past for 
the inequitable, unjust and discriminatory 
tax was that the government “needed the 
money” and the amount was too large to 
cut off under the circumstances. The con- 
dition of the Treasury is entirely changed 
since this argument was advanced and now 
that the amount collected may be only about 
30 per cent. of that originally realized, there 
is hope that our national legislators will feel 
they can perform a simple act of justice to 
this industry by removing the tax entirely 
without further delay. 


HERE are many 
: resolutions which 
eomagenemigg might be cited as 

for 1925 proper for the jeweler 

to adopt at the beginning of the year but of 
all those that have been suggested as appro- 
priate and necessary to the success of his 
business, we feel that there are two that 
stand out most prominently and should be 


Two Good 
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before the eyes of every merchant in our 
trade who has not already adopted them, 
These are: 
1. Stress quality always rather than price. 
2. Describe the quality truthfully and ac- 
curately, 


These resolutions, or the idea that they 


‘represent, should be firmly implanted in the 


minds of not only the proprietors of every 
jewelry store but of all their employes as 
well, for they are fundamental rules in the 
building up of a successful jewelry business. 

As to the first resolution, little can be said 
that has not already appeared time and time 
again in these columns yet the necessity for 
saying it proves more apparent every day. 
Unfortunately price is the factor that is too 
often accentuated by the manufacturer and 
his salesmen; price is the thing accentuated 
by the retail jeweler and his clerks to such 
an extent that many men of ordinary sound 
business sense have felt that they too must 
talk price in order to meet the keen competi- 
tion which they feel. As a result, many of 
these merchants and manufacturers have hit 
the downward grade instead of the upward; 
have sacrificed the good will of their cus- 
tomers for the sake of making a temporary 
increase in sales, and have sown seeds that 
will bear a harvest of trouble for them in 
the future, to an extent that they little 
realize today. 

The merchants and manufacturers who 
have gone “price-mad” at the expense of 
quality, have shown an obtuseness, a lack 
of business acumen and above all, a lack 
of knowledge of the conditions that surround 
their business that seems surprising to the 
casual observer. They seem to have lost all 
consideration of the fact that merchandise 
made to sell at a price and that lacks in 
any way the quality the customer expects in 
it, has absolutely no business in the jeweler’s 
stock. And it has no business there because - 
it simply means the ruin of the jeweler’s 
reputation plus an added expense to him that 
his ordinary profit cannot include. For no 
one buys merchandise from the jeweler with- 
out expecting the jeweler to make good any 
defect in quality; for the jeweler is under- 
stood to give a service with his merchandise 
in order to make it satisfy the customer on 
all occasions, 

What this service and the guarantee which 
the customer feels is implied when he buys 
goods from the jeweler is not limited as to 
time any retailer of experience in our indus- 
try can well testify. Not only will customers 
bring back merchandise a month and a year 
after it is purchased for the purpose of 
having a defect rectified but sometimes they 
will do this so long after the purchase that 
the jeweler has forgotten the sale. One 
instance recently called to our attention by 
a Brooklyn jeweler showed this tendency 
on the part of the public in a most ex- 
aggerated form when the grandson of the 
original purchaser brought back an article 
to the house and called the clerk’s attention 
to a break in the stone under the setting and 
asked if the management would not make it 
good. 

The point to remember is that the public 
expects quality from the jeweler irrespectwe 
of the price paid and the jeweler who sacri- 
fices quality for price is simply building up 
a bad will for himself as soon as the quality 
is discovered. No jeweler should attempt 
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to compete on the question of price with 
merchants outside his line because they do 
not have to give the service with the mer. 
chandise nor does the public expect any 
guarantee of satisfaction from them. The 
one note that our merchants can sound in 
competition with the outsider is quality 
and jeweler-quality and in this competition 
the jeweler has the advantage over his com. 
petitor in the way of good will and the 
prestige which should be associated with his 
name. When the jeweler talks price he js 
simply playing in the hands of his illegiti. 
mate competitor for he is fighting the battle 
of business on the other man’s ground with 
all advantages with the latter. 

As to the second resolution, little need to 
be said because every wise merchant in our 
trade realizes the necessity of honestly de. 
scribing the quality of his merchandise and 
what a strong part this plays in the warp 
and whoop of the reputation which he builds 
in his community. But sometimes in our 
industry, quality is not honestly described 
because of the ignorance of the terms used. 
either on the part of the salesmen or of the 
customer; and it is against this the jeweler 
should ever be on guard. He should see 
to it that both he and his sales people 
describe the merchandise in terms that are 
fully understood by the person who buys it, 
and if technical terms have to be used, they 
should be fully defined to the customer who 
knows not their meaning, 

A quality or a product only partly de 
scribed is misrepresented or at least. will 
be so considered by the customer if he 
learns later that what he bought is not 
what he expected. To refer to a stone as a 
“sapphire” when it is a synthetic sapphire 
or as a “doublet” when it is an imitation; 
to refer to a watch as “guaranteed” when 
only the wearing quality of the case is 
guaranteed; to refer to an article as “ivory” 
when it is only imitation ivory or a comb 
as “tortoise-shell” when it is only celluloid 
or compositions; to describe an article as 
“platinum and 14-karat” when the same 1s 
essentially a gold article that has been 
“kissed” with: the thinest possible plating 
of platinum on a small part of the top; 
all of these are improper descriptions and 
will be considered misrepresentation by the 
customer who learns exactly what he has 
purchased only after the article has bee 
put to use, 

These are only a few of the many terms 
which the jeweler must guard against 
There are large numbers of others used 1 
the trade every day. The temporary ad- 
vantage which he may get from the sale re- 
sulting from the ignorance of the customer 
as to such terms will soon be outweighed 
by the bad will that it will engender # 
soon as that ignorance disappears.’ ; 

By all means let the jeweler tell the trut 
about quality and then stress quality 


x : preference to price. This is the basic prin 
CROSS & BEGUELIN ciple on which every great jewelry est 
lishment in the country has been built uf 


in the past and is the basis and the om! 
Wholesale Jewelers 1B} hasis on which similar success can be but! 


15-17-19 Maiden Lane New York 
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George Cohen, who for the past two years, 
was with Max Stumer, 27 Eldridge St., has 
severed his connections with that firm. 

The Arrow Novelty Co., Inc., manufac- 
turers and importers now located at 108 E. 
16th St., will move on Feb. 1 to new quar- 
ters at 62 W. 14th St. 

Harry Tropin, manufacturer and designer 
of platinum diamond jewelry, has moved his 
ofices and factory from 2 W. 47th St. to 
larger quarters at 36 W. 47th St. 

Benedict J. Freudenheim, of J. Freuden- 
heim & Sons, 180 Broadway, has returned to 
this country on the Aquitania, after an ex- 
tensive purchasing trip to the European dia- 
mond markets. 

Hugo Oppenheim, of Oppenheim & 
Strauss, importers of diamonds, 20 W. 47th 
St, returned from Europe last week on the 
Leviathan, after a purchasing trip to the for- 
eign diamond markets. 

Mr. Guiness, of Gerstein & Guiness, Lon- 
don, England, will arrive in New Ycerk next 
week, While in this city he will make his 
headquarters at Lunzer’s Diamond Broker- 
age Office, 2 W. 46th St. 

Murray Laybhen, formerly with the E. 
Bastheim Co., Los Angeles, Cal., passed 
the Christmas holidays in New York with 
his parents but expects to be back in Los 
Angeles by New Year’s, 

Lunzer’s, of London, England, brokers for 
the De Beers Diamond Syndicate, have 
opened a diamond brokerage office at 2 W. 
46th St., this city, for the convenience of 
buyers from out of town. Romie Lunzer 
will be in charge of this office. 

It was announced last week that Max 
Templehoff, who for four years has repre- 
sented J. Gottlieb, importer of Swiss 
watches, 66 Nassau St., in the eastern States, 
will continue in this capacity and, in addi- 
tion, will cover the southern States. 

The Royal Diamond Company obtained a 
default judgment for $1,085 in the City Court 
on Tuesday last against Albert Jarmulowsky, 
of 170 Broadway. The plaintiff sued 
through Oscar A. Lewis on a note made 
June 5 last which was protested. No answer 
was filed, 

A verdict for $1,280 was directed by City 
Court Justice Meyer against Meyer Lubin 
and the Provident Jewelry Co. in a suit by 
Hugo Riesenfeld, on Friday last. The com- 
baint alleged that Riesenfeld sold the de- 
eiants a diamond bracelet on Sept. 20 for 
31,755, and that a balance of $1,255 was due. 
Lubin filed an answer which was withdrawn 
‘ater, while the Provident company filed no 
answer, 

_Attention has been called by the firm of 
“teudenheim Bros. & Levy, Inc., 170 Broad- 
"ay, to rumors to the effect that the con- 
‘ern has contemplated liquidation owing to 
the death of Henry Freudenheim some 
months ago. These rumors are without any 
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foundation or fact and the concern em- 
phatically denies that any such intention has 
even been considered. Instead of going out 
of business, it is intended to expand the 
business along up-to-date lines. 

The Rose Jewelry Co., 68 Nassau St., 
which was petitioned into bankruptcy re- 
cently, made an offer of settlement to its 
creditors last week at a meeting held in the 
rooms of the National Jewelers Board ot 
Trade, 15 Maiden Lane. This offer is on 
the basis of 20 cents on the dollar, payable 
five per cent. in cash and the balance in 
five notes of three per cent. each, maturing 
in three, six, nine, 12 and 15 months. These 
notes are to be endorsed by the father of 
Miss Friedman, of the Rose Jewelry Co. 
The creditors present at the meeting ac- 
cepted this offer. 

Since the publication of the last list of 
contributions to the United Hospital Fund, a 
number of other contributions have been re- 
ceived by Leopold Stern, chairman of the 
jewelry and kindred trades committee. Mr. 
Stern expects to receive a large number of 
additional contributions as soon as the holi- 
day rush is over and requests that checks be 
made payable to the United Hospital Fund 
and sent to Leopold Stern, 2 W. 36th St. 
The following additional donations are ac- 
knowledged by Mr. Stern: $100, Carter, 
Gough & Co., Peter Korn; $50, Goudvis 
3ros., A. R. Katz; $25, M. & E. Chalom, 
Oppenheim & Strauss, S. J. Hunter, A. Wal- 
lach, Sloan & Co.; $20, S. C. Powell & Co.; 
$10, I. J. Roe, Simeon Englander, Leo R. 
Straus, Jacques Kreisler & Co., Louis Pres- 
sel & Ledeberg, Inc., David L. Gluck; $5, 
Jos. Polak. 

Sam Feldman filed suit in the Supreme 
Court on Friday against the Maryland 
Casualty Co. for $11,208 to recover for a 
robbery in his jewelry store at 1702 Madison 
Ave., Feb. 6 last. He sued for $8,000 on 
the ground that diamonds, watches, jewelry 
and precious stones “were feloniously ab- 
stracted from the interior of said premises 
at a time when at least one custodian was 
on duty therein, at 10 p. M., by a person 
entering the interior and presenting a pistol 
or other firearm at the plaintiff’s person, thus 
rendering him in bodily fear of violence, and 
thus committed the robbery.” Feldman made 
a second claim for $3,208 on the ground that 
in the same holdup the robber took gems 
from his safe worth that sum, the contents 
being protected by a policy of $10,000. He 
said that although he had given the insurance 
company all the particulars demanded, and 
had been examined at length, the defendant 
refused to pay his claims. 

An attachment for $12,500 was obtained 
in the Supreme Court on Tuesday last by 
Sweet & Connell against Miroslov V. 
Skiwanek, of Prague, Czecho-Slovakia, on 
the ground that the defendant had obtained 
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money from the plaintiff on the sale of 
watches and toys, and had failed to deliver 
any of the merchandise, and also arranged to 
leave the country without making a settlement 
with his creditors. An affidavit by James 
Connell, member of the plaintiff firm, states 
that on Dec, 2 last at Newport, R. I., Ski- 
wanek agreed to sell the plaintiffs watches 
and toys alleged to have been imported from 
Czecho-Slovakia for $25,000, and that the 
plaintiffs made a payment of $12,500 under 
an agreement that the goods would be de- 
livered on Dec. 5 and the balance of 
the money would be paid. Mr. Connell said 
that the defendant has disappeared, and that 
he has been informed that Skiwanek has 
acted in the same manner with a number of 
other merchants, is evading all his creditors, 
and is arranging to leave the country.” 

Under the auspices of the leading sales- 
men’s organizations of the United States, 
there will be held on Jan. 5, in the Grand 
Ballroom at the Hotel Pennsylvania, a 1925 
Salesmen’s Prosperity Smoker, to further 
the cause of American industries. This 
meeting will be addressed by a speaker who 
is an outstanding figure in American busi- 
ness life. A monster bill of entertainment 
has been provided and consists of the follow- 
ing: Through the courtesy of Tex 
Rickard, Willy Beecher, and Frank Flourney, 
the following well-known lights in the fistic 
world will appear in exhibition bouts: 
Harry Wills, Harry Walup, Babe Simler, 
Dave Rosenberg, Jacky Gordon, Willy 
Suess and Joey Silvers and others. Joe 
Humphrey, the well-known announcer, will 
officiate during the bouts. Ben Bernie’s 
Band will render the music during the eve- 
ning. Among the stellar stage attractions 
will be the following artists: Eddie Cantor 
of “Kid Boots”; George Olson and his band 
from “The Follies” and “Kid Boots”; Ed 
Wynn, the “perfect fool” and Ed Wynn's 
Vulgar Boys from “The Grab Bag,” and a 
number of star acts from the Hippodrome, 
Palace and other Keith houses, are expected, 
among which are Al Jolson, Sam Bernard, 
3elle Baker, Irving Berlin and Cantor 
Rosenblatt, and others. Admission will be 
by request card only and is not transferable. 
These can be procured by applying to Edwin 
N. Mayer, president of the Jewelry, Leather 
and Fancy Goods Salesmen’s Association, 
Hotel Waldorf Astoria, New York. As 
the entire entertainment is provided free of 
charge, and as admission will be, as outlined 
above, by cards only, it would be advisable 
to make application at once, as the capacity 
is limited to only 1,200. 

Edward D. Cahn, who has been in the 
employ of Untermeyer Robbins & Co., this 
city, for the last 16 years as sales manager 
of their Canadian office, Toronto, will after 





(Continued on page 85) 
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Burglars Versus Safe Deposit Vaults 


HE know of no case where burglars have even tried to rob the modern 
up to date safe deposit vault. 


They know that time locks, reenforced concrete and bomb proof steel 
cannot be broken through and that watchmen with time clocks to punch 
do not sleep. 


The Title and Realty Safe Deposit Company in our Annex at 5 Maiden 
Lane has boxes from $6 per year up. You can enter through our build- 






ing if you wish. 


TITLE GUARANTEE AND TRUST COMPANY 


176 Broadway, New York City 
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- Special Banking Service to the J ewelry Trade 


COMBINED WITH THE WORLD-WIDE FACILI- 
TIES OF A GREAT FINANCIAL ORGANIZATION 


IRVING BANK-COLUMBIA TRUST COMPANY 








at our Market and Fulton Office | 
81-83 Fulton Street, New York 
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Jan. |, 1925, represent this concern in the 
middle and far west, calling on the wholesale 
trade as heretofore covered by George Gold- 
berg, who will retire on the first of the year. 

The Imperial Jewelry Co., 340 Canal St., 
was petitioned into bankruptcy last Monday 
in the United States District Court, this city. 

David Feiss, of David Feiss & Son, dia- 
mond merchants, St. Louis, Mo., is in this 
city and while here is stopping at the Penn- 
sylvania Hotel. 

Leonard S. Katz, of L. & J. Katz, diamond 
importers, 20 W. 47th St., returned last week 
on the Leziathan from a six week’s pur- 
chasing trip abroad. 

Edwin P. Loebl, who is associated with 
Jack J. Felsenfeld, 15 Maiden Lune, has re- 
covered from a recent sickness and is now 
able to be at business again. 

Samuel Sultan, manufacturer of em- 
blematic jewelry, now at 45 Lispenard St., 
will remove his office and factory on or 
about Jan. 6 to 36 W. 47th St. 

Sol Kaufman, jewelry designer, has opened 
an uptown branch at 36 W. 47th St., Room 
1,208, and will have increased facilities for 
designing for the platinum jewelry trade. 

Henry I. Jacobson, representing the cut- 
ting works of Jacobson Bros. and [ich- 
berg & Co., returned on the Aquitania, This 
was his fourth trip this year to purchase 
rough d:amonds. 

Felix Deman has just returned from a suc- 
cessful trip through Texas and California, 
where he visited the trade in the interests of 
both the Deman Chain Mfg. Co. and the 
D. & B. Import Co. 

Leon Chaunard, a_ well-known retail 
jeweler of Union Hill, N. J., and former 
secretary of the New Jersey Retail Jewel- 
ers Association, is recovering from a sérious 
operation in the Hamilton Sanitarium, at 
Union Hill, N. J. 

The copartnership heretofore existing be- 
tween George Epstein and Moe Diamond 
under the firm name of Epstein & Diamond, 
12 John St., has been dissolved under date 
of Dec. 27, with Moe Diamond retiring from 
the business. George Epstein, the remainin. 
partner, will continue the business under the 
irm name of George Epstein & Co. 

Samuel Lenkowsky & Son, importers of 
diamonds, at 170 Broadway, have announced 
to the trade that they have admitted to part- 
nership into the firm Murray A. Lang, who 
has been associated with them for years in 
the capacity of a traveler. The business will 
be continued in the future under the firm 
name of Samuel Lenkowsky & Sons. 
work Freund, of Henry Freund & Bro., 
40 W. 47th St., sailed for Europe last Satur- 
day on the Olympic. Mr. Freund is going to 
Switzerland to visit the Swiss watch markets 
in search of watch novelties. After Jan. 1, 
Robert Oberndorf will represent the Freund 
concern in the territory formerly covered by 
A. W. Roubaud, who has severed. his con- 
nect’ons with the firm. 
io Square Club will hold its 
hrs eeting of the year on Monday, Jan. 
>, at 6.30 Pp. M., at the Elks Club, 108 W. 
43rd St. At the meeting, the retiring officers 
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will make their reports and the incoming of- 
ficers will be installed. Announcements of 
committees will also be made followed by 
the election of candidates, after which re- 
freshments will be served. 

On Monday night at the Harmonie Club, 
4 E. 60th St., a dinner was tendered by 
Untermeyer Robbins & Co. to George Gold- 
berg, who on Jan. 1 severs his connections 
with this concern after being in their serv- 
ices for 20 years. All of the officers and 
members of the traveling staff of the Unter- 
meyer Robbins & Co. firm attended the din- 
ner, which proved to be a most enjoyable 
affair. 

The eastern sales force of the Alvin Silver 
Co. held its semi-annual meeting last Thurs- 
day at the headquarters of the Harvard Club, 
27 W. 44th St. this city. Following the 
meeting a luncheon was served ard the 24 
members of the sales and executive staff 
were addressed by Ralph Knox, former ad- 
vertising manager of the Loose ‘Viles Bis- 
cuit Co., George Veith of George Batten & 
Co., also addressed the meeting on advertis- 
ing and selling. 

Max Schoenbrun has severed his connec- 
tions with the firm of Morris S. Rosenberg, 
121 Canal St., and after Jan. 1 will be con- 
nected with Duneier & Cohen, importers and 
jobbers of diamonds and diamond mounted 
jewelry, 24 Eldridge St. Mr. Schoenbrun 
will also carry a complete line of Swiss and 
American watches. Mr. Schoenbrun is well 
known in the trade and has for a number of 
years been secretary of the New York 
Jewelers’ Benevolent Association. 

The family of the late Anton Lukowits, 
watchmaker, 179 E. 77th St., is searching 
for the watch importer who has an order 
from Mr, Lukowits for a new movement 
which is to be fitted into a ladies’ gold wrist 
watch case. The family has lost the ad- 
dress of the importer and would like to 
communicate with him as soon as possible. 
The importer should write to Mrs. Anton 
Lukowits, watch and clock shop, 179 E. 
77th St., this city. Mr. Lukowits died re- 
cently. 

The semi-annual sales meetings of the 
sterling silver sales force of the Interna- 
tional Silver Co., were held at Factory L 
(Simpson, Hall, Miller Co.), Wallingford, 
Conn., and Factory W (Wilcox & Evertsen), 
Meriden, Conn., on Monday and Tuesday, 
Dec. 29 and 30. Representatives of the com- 
panies from the eastern, southern and mid- 
dlewestern territories were present. An ex- 
tensive selling campaign for the coming year 
was mapped out and the majority of sales- 
men reported a splendid Christmas trade 
from their various fields and also reported 
the outlook for 1925 as exceptionally good. 
The meeting closed with a great deal of 
enthusiasm, 

The employes of the National Jewelers 
Soard of Trade at the New York office 
held their annual Christmas party on Mon- 
day, Dec. 22. It started at 5.30 p. mM. and 
lasted until about 9.30 ‘o’clock. In addition 
to the employes, the Board’s president, 
Joseph L. Herzog, and Vice-president Wil- 
liam H. Joers attended the party, as did ex- 
President G. H. Niemeyer and Secretary F. 
C. Backus. The directors’ room was hand- 
somely decorated and a Christmas tree oc- 
cupied a prominent place. The committee 
on entertainment arranged a game of cha- 
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rades, in which all the well-known advertise- 
ments were effectively represented. Games 
were played, in which everyone took part, 
and handsome prizes were awarded not only 
for the games but for the impromptu enter- 
tainment which followed. Refreshments were 
served during the evening. 


The many friends of Julius Wodiska, the 
well-known manufacturing jeweler of 182 
Broadway, have missed his genial presence 
for two months past, and were grieved to 
learn that he has suffered a long siege of 
illness. Mir. Wodiska was taken sick about 
eight weeks ago, and three weeks ago 
underwent an operation, since which time he 
has been resting at Mount Sinai Hospital 
from its effects. Mr. Wodiska, who is often 
referred to as the Dean of the New York 
manufacturing jewelers, is well known 
throughout the entire jewelry trade of the 
country, and for years he has been so active 
in all movements for the good of the indus- 
try, and his knowledge of the jewelry trade 
has been so generally at the command of 
both his confreres and the organizations of 
the industry, that his absence as a result of 
his illness has been most noticeable and a 
distinct loss to the trade at large. The sym- 
pathy of his multitude of friends has been 
extended to him in his illness with their 
hearty wishes for an immediate and com- 
plete recovery. 


Hyman Gross, who was arrested in New 
York recently as one of the suspects in the 
recent robbery of the jewelry store of S. 
Rosenblatt & Son, Philadelphia, Pa., will not 
be surrendered to the Pennsylvania authori- 
ties owing to the fact that the New York 
police want this man for the larceny of an 
automobile and the robbery of Siegel’s 
jewelry store at 95th St. and Broadway. 
John Feenicks and Michael Flynn, two other 
men arrested, charged with being implicated 
in the Rosenblatt robbery, were arraigned 
in the Magistrates’ Court last Wednesday, 
but refused to wave extradition. Through 
their attorney, Robert Johnstone, this pair 
sued out a writ of habaes corpus, which will 
be heard on Jan. 7 at 11 a. M. before Su- 
preme Court Judge Joseph Proskauer. Joseph 
A. Stephens, who was also taken into cus- 
tody by New York detectives as a suspect 
in the Philadelphia robbery, was arraigned 
in the First District Magistrates’ Court on 
Friday, but also refused to waive extradition. 
Henry Uterhart, his attorney, likewise sued 
on a write of habeas corpus, which will 
probably be heard today (Wednesday) be- 
fore Judge Proskauer. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 27, 1924 
The U. S. Assay Office reports: 


Gotd bars exchanged for gold coin.. $1,573,247.24 
Gold bars paid depositors........... 87,718.62 





EGIAL? crew dove waleasineselsainioe tae $1,660,965.86 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
Be adalat i ee eae $77,538.90 
DME Bee Vinns So Raa Re wks Oe Oe olen 56,975.32 
OED Bsa cds cbcaderutadeataenee 35,596.92 
SOEs Diisie hkdatind adstewetaueaen 1,372,163.01 
Dec BG ati edd eee 30,973.09 


a aexaeatd $1,573,247.24 
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Pational Park Bank of New Vork | 


214 BROADWAY 


Capital, Surplus and Undivided Profits - $33,800,000 | 















The National Park Bank is essen- 
tially a financial institution for the 
mercantile world. 


Founded by merchants in 1856—it 
has grown steadily through the years 
in the value of its service and the 
number of its friends. Merchants 
and manufacturers in the jewelry 
trade deal directly with officers who 
have a clear understanding of their 
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requirements. Highly developed 
departments for credit and trade 
information at the service of our 
customers. 
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Trust Department acting in all 
fiduciary matters. 


Foreign Exchange Department. 


Safe Deposit Vaults at moderate 
rentals. 
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H. C. BELLINGER ~- - - =~ Chile Copper Co. 
GALE H. CARTER Pacific Mail Steamship Co. 
DAVID DOWS - - - + The Burden Iron Co. 
W. R. GRACE - - = Ingersoll-Rand Company 
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GRACE NATIONAL BANK 


| 
A BANK THAT WILL APPEAL TO JEWELERS | 


Because it has a merchant's point of view with a background of Seventy-Three years’ com- | 
mercial experience. Because it is of moderate size and offers cordial personal co-operation. | 


Directors | 


J. A. ALANIS ~- ewe ec ee lst Vice-President 








W. H. LA BOYTEAUX - - - - Johnson & ITiggins i 
GEORGE O. MUHLFELD - - Stone & Webster, Inc. t 
J. E, ROUSMANIERE - - - - - Lawrence & Co. ) 
5. S0UNS SCHAEFER «= « - 2 11s 2 o President | 
J. NORRISH THORNE, Hathaway Smith Folds & Co. l 
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Cut No. S. F. 20 Kt. : ; ’ _ 
3 Diamonds 4/100 ea. White Gold ‘One ©: SS O 
_ - Hand NES 








“The Mail Order House’ 








we { 2 Diamonds 4/100 ea. 
- ) ; - mes ; 


90% of the Business Men that fail come from the ; ice 
ranks of the Non-Advertiser. Write for our Free Cut Servi 


Play safe and Advertise. 


All Profit 


No Stock to Carry 


Order on Five Days’ Memo. 
when you have a sale in sight. 


2 Diamonds 4/100 ea. 








oe 1. Orders Filled Same Day 
o Retail A 4 
$25.00 Received 
a This <2 Reg. Trade Mark Y All Emblems and Initials This <E3> Reg. Trade Mart 
Platinum guarantees you genuine diamonds. guarantecs you genuine diamon 
without SOLID GOLD on Hand at All Times in 3 Any 
P HD iiamonds 14K WHITE GOLD Every Size. DOF MADD caer 
i. <> i TOP GENUINE Display Emblem Cards for Your Window 
. M . ards 
ition sty = Pray oloror ie HOPE RUBY IN ORIGINAL COLORS FREE UPON ee . ee 
i -» Topa a in all ms an 
Buffalo Jewelry Mfg. Co. ost coe eer eee = Fos yaa 4 REE with One or More Rings. 


Brisbane Building, Buffalo, N. Y. To Retail $25.00 Without Diamonds $14.75 WRITE for WHOLESALE PRICE 
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Jewelry and w atches were stolen last week 
from the store of Harry Coleman, 1321 7th 
St, N. W. Kevolvers were also taken by 
the burglars, but the loss was not great. 

In order to participate in the heavy local 
trading, J. W. Woodward recently opened 
a jewelry store at 1013% H St, N. E, 
where he also repairs watches and jewelry. 

Petter than Christmas cards were the 
practical gifts of George D. Horning, who 
furnished many pairs of shoes for poor and 
needy children of the city. This dealer in 
watches and precious stones has for many 
years been the Santa Claus for poor and 
barefoot children, 

Although some of the local jewelry stores 
had goods returned to them after Christmas, 
there seemed to be a decrease in the ex- 
changes requested, as compared with pre- 
vious years. So frequent have changes 
been made in articles selected for users that 
this constant exchange has been viewed as 
a natural aftermath to Christmas. 

Silver wedding bells rang for Hugo 
Gamse, jeweler at 603 7th St., and Mrs. 
Gamse the other day, for they celebrated 
their silver wedding anniversary quietly at 
their home at 2504 M St. N. W. Nu- 
merous friends were invited to the home this 
Sunday, and the gathering of admirers of 
this happy marriage extended congratula- 
tions to the couple. 

A new chairman of the jewelry section of 
the Merchants’ and Manufacturers’ Associa- 
tion of the city will soon be chosen, inasmuch 
as the annual meeting and election will be 
held after the first of the year. The co- 
operative advertising of the local jewelers 
has been so successful that plans are being 
made to continue this form of combined ad- 
vertising of the general merit of giving 
‘gifts that last.” 

Among holiday robberies suffered in 
Washington jewelry circles there was the 
loss of a tray of five diamond rings from 
the Franc Jewelry Co., 7th and G Sts., 
N. W. The loss to the jewelry company is 
estimated at $300. It is believed that while 
the clerks of the store were busy with 
Christmas customers in the thick of the 
holiday shopping that someone made off 
with the jewelry, as the loss was not dis- 
overed until the stock was being checked 
at the close of the day’s business. 

Now that the holidays are over, Sidney 
M. Selinger is planning to completely re- 
model the interior of his new store, which 
oe over an increased volume of Christ- 
mas business this year. He is planning to 
develop his optical department and will give 
immediate attention to this phase of his 
oe rhe contractor wished to under- 
haa work during the holidays, but Mr. 
eenger postponed it on account of the in- 
co 9 dae business which might be 

@ by having the remodeling in progress 

at this season. 
Important experiments regarding crystals 
ten these oe, Minerals and the Ein- 
a Secs 7 — just been completed by 
ieleidins hgh 5 one of the Government 
ilies + og bureau of Standards. Ac- 
nis final report, it was learned 

t these crystals of topaz and other min- 
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THE JEWELERS’ CIRCULAR 


erals weighed the same when upright as 
on their sides. Support is being given the 
Einstein theory as it was shown through 
these tests that gravitation and inertia are 
the only known properties of crystals that 
do not vary in different directions according 
to crystal form. 

An unprecedented Christmas _ business 
was the verdict of many of the local jewel- 
ers, who enjoyed better business this year 
than during previous Yuletides. It was no- 
ticed, however, that there was a decline in 
many places in the really large pieces. 
While a larger volume of business was 
turned over and many more persons gave 
the “gifts that last,” it was indicated that 
the democratization of jewelry has taken 
effect and that persons are giving smaller 
useful pieces. Diamonds and wrist watches 
were sold in large numbers in the city. It 
is believed that these two commodities pre- 
dominated in the Christmas presents sold by 
the local jewelers. Card jewelry, such as 
scarf pins, brooches, cuff links, etc., was not 
sold by many of the jewelers to any great 
extent, and it is felt that the department 
stores going in for this class of jewelry 
business to a large extent may have deprived 
the jewelers of greater sales along these 
lines. But excellent good humor prevails 
in local jewelry circles, however, as a re- 
sult of the Christmas buying, and most of 
the jewelers received their share and in 
some cases more than their share of the 
Christmas trading. 











A majority of the factories here closed 
Wednesday night for the remainder of the 
week, 

Many local merchants report having done 
the greatest holiday business in the history 
of their stores. 


George Crowther, with the’ Cheever, 
Tweedy Co., has returned from a business 
trip for the firm. 

The American Legion Post of this place 
has elected George Johnson as commander 
for the ensuing year. 

James A. Doyle, Jr., of Doyle & Co., Inc., 
has returned from an extended western trip 
in the interests of his firm. 

The A. L. Lindroth Co. presented gold 
pieces to its employes on Wednesday eve- 
ning as a Christmas remembrance. 

Several of the departments of the Webster 
Co. are still being operated on an overtime 
schedule. The firm reports prospects for the 
coming year good. 

A. Harry Bassett, with the G. C. Hudson 
Co., and a member of the North Attleboro 
Board of Trade, was married Christmas 
night to Miss Bertha M. Wilson, in their 
future home in Broad St. by Rev. Amos M. 
Bruce in the presence of immediate friends. 
Their honeymoon will be spent at Philadel- 
phia. 

Gold pieces, turkeys, cigars and candies 
were liberally distributed on Wednesday by 
the various manufacturing jewelers to their 
employes as a token of their good-will and 
appreciation for the co-operation tendered 
during the year just coming to a close. 
Business the past year in the local factories 
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has been somewhat spotty. The silver shops 
and those engaged in making novelties have 
enjoyed a prosperous season. The card 
jewelers have not had as much business as 
was anticipated. The good-will between em- 
ployers and employes existing in the jewelry 
industry was evidenced Wednesday afternoon 
in the H. F. Barrows Co. factory, when work 
was suspended and all joined in making 
merry around a decorated Christmas tree 
that was installed in the center of the fac- 
tory. There was an exchange of tokens 
among the employes and on the tree was a 
$20 gold piece for every employe, a gift from 
the firm. A musical program was carried 
out and a collation was served by a caterer. 
Before dispersing, Donald .A. Barrows, head 
of the firm, was presented a “safety” riding 
outfit, the presentation being made by Adolph 
Eger. 











The Stern Mfg. Co., maker of rings, is 
now located at 401 Mulberry St., having 
moved from 72 Tichenor St., and in the new 
quarters have double the floor space of the 
old. 

Madison Alling, of this city, was stricken 
on a southbound train shortly before it ar- 
rived at Charleston, S. Car., and died in a 
hospital there on Dec. 24. He was en route 
to Summerville, S. Car., to visit relatives. 
Mr. Alling was the son of William R. Alling, 
one of Newark’s pioneer jewelers and 
founder of the old firm of Alling & Co. and 
first president of the Jewelers’ Protective 
Union. 

The Long-Koch Co., of Newark, N. J., 
has been made defendant in a complaint filed 
by the Federal Trade Commission for alleged 
misbranding. The company is charged with 
the manufacture and sale of knives stamped 
10K or 14K, the mounting of which is not 
made of gold but of other metals, faced or 
veneered with gold in whole or in part. The 
Commission’s complaint alleges that this is 
prejudicial against the Long-Koch’s com- 
petitors and the public, and an unfair method 
of competition under Section 5 of the Federal 
Trade Commission Act. 

George W. Beardsley is to represent Kohn 
& Co. in the large cities of the middle west 
in future, taking the place of Harry B. 
Rogers, who has covered this territory for 
Kohn & Co. for many years. Mr. Rogers 
will in future cover New York city, Brook- 
lyn, Philadelphia, Baltimore and Washing- 
ton, for Kohn & Co. George W. R. Martin 
will again join the force of the concern, and 
represent it on the Pacific Coast and in the 
Rocky Mountain States. Mr. Martin repre- 
sented the concern for a number of years 
previous to the World War, having won his 
commission as a captain in the service. 








E. C. Amos has finished moving his stock 
of jewelry, china, silver, cut glass and other 
up-to-date stock into his new store on the 
corner of 7th and D Sts., West Point, Va. 
His storeroom will compare with any in the 
larger cities, in size as well as in appear- 
ance, and his stock will be found to excel 
that found in most cities as to quality and 
price. Mr. Amos commenced business in 
West Point in 1915. 
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Chicago Notes 


N. T. Sherwood, southern traveler for the 
Frank Krementz Co., returned from his ter- 
ritory last week. 

K. Lucius Taylor has left on a two weeks’ 
business trip calling on the trade in Ohio 
and other cities of the middle west. 

Harry Miller, manufacturers’ representa- 
tive, Heyworth building, left last week on a 
short business trip through the middle west. 

Joseph M. Ritter, 31 N. State St., is spend- 
ing a couple of weeks in New York and 
the east visiting the markets and calling on 
friends. 

The entire traveling force of the Stein & 
Ellbogen Co., wholesale jewelers, are back 
in Chicago after making extended trips over 
their respective territories. 

Herbert Schulze, representative for the 
A. Wittnauer Co., returned this week from 
his home at Shelbyville, Ind., where he spent 
Christmas with his parents. 

Will Schumann, of Leubusher-Schumann 
Co., accompanied by his wife, is spending 
about 10 days at Richmond, Va., visiting at 
his old home for the holidays. 

I. S. Richter and E. S. Heller, repre- 
sentatives for eastern manufacturers, left 
Christmas Day for the middle west and will 
be gone for a couple of weeks. 

Robert Rueping, diamond dealer located in 
room 1104 Heyworth building, returned this 
week from Fond du Lac, Wis., where he 
spent Christmas with relatives. 

John J. Lynagh, of the fountain pen de- 
partment of the Eisenstadt Mfg. Co., has left 
for his home at St. Louis, where he will 
spend the holidays with his family. 

All of the travelers representing the Juer- 
gens & Anderson Co., 108 N. State St., have 
returned from their territories and are spend- 
ing the holidays at their respective homes. 

J. B. Crawford, Chicago manager for A. 
Wittnauer Co., is spending several days at 
3ath, Ill., accompanied by several members 
of the Jimmie Ridge Club, shooting ducks. 

It was reported recently that the Elgin 
National Watch Co. had declared two extra 
dividends of $2.50 a share, payable Dec. 20 
to stock of record Dec, 8 and Jan. 20 to 
stock of record Jan, 1. 

Milton Sandfelder, of the D. F. Briggs 
Co., returned last week from a short trip 
through the middle west. S. Sandfelder, of 
the same concern, also returned from a trip 
to St. Louis and Kansas City. 

Among the many visitors in town last 
week calling on the markets and making 
after-Christmas purchases were: FE. K. 
Resoner, Muncie, Ind.; W. Earl Trauger, 
Racine, Wis.; Harry L. Jordon, Kenosha, 


Wis.; C. A. Jensen, La Salle, and George 
Rappich, Marengo, III. 

J. B. Lipsker, representative for the Gold- 
smith Bros. Smelting & Refining Co., 29 E. 
Madison St., recently returned from a trip 
through the middle west and will remain in 
Chicago until after Jan. 15, calling on the 
trade of Chicago. 

IK. G. Spears, H. O. Lindstrom, S. R. 
King and George E. Wiedbusch, representa- 
tives for C. H. Knights-Thearle Co., Colum- 
bus building, returned last Wednesday from 
their respective territories to spend the holi- 
days with their families. 

Harry FE. Farquharson, manufacturers’ 
representative, announces to the trade that 
he has made connections with Jos. J. Cleary, 
of Newark, N. J., to handle the line in the 
middle-western territory, making his head- 
quarters in suite 1601 Heyworth building. 

O. Q. Wilson, Benton, I1l., was in Chicago 
last week for a day making purchases and 
visiting friends. Mr. Wilson recently had 
the entire interior of his store remodeled 
and enlarged in order to take better care 
of his customers during the holiday rush. 

After completing traveling for the year 
the following representatives of C. H. 
Knights-Thearle Co., 31 *N. State St., have 
left for their respective homes to spend the 
holidays: Fred Cateron, Omaha; E. J. Mac- 
Donald, Minneapolis; J. W. Duff, St. Paul; 
E. J. Marcotte, Hays, Kan., and R. A. 
I‘letcher, El Paso, Tex. 

Carl H. Lynge, who has been conducting 
an optical and jewelry business at 4026 Mil- 
waukee Ave. for a couple of years, has re- 
moved his business from that address to 
4008 Milwaukee, just a few doors south. 
Mr. Lynge has been fortunate in securing a 
very desirable location. The new store has 
two entrances, one on Milwaukee Ave. and 
the other on Irving Park Blvd. 

C. F. Hibben, who has been connected 
with Wm. A. Rogers, Ltd., for the past 
four years as representative, has resigned 
his position with this concern to take effect 
Jan. 1, when he will become associated with 
Holmes & Edwards, of the International 
Silver Co. Mr. Hibben will represent them 
in his old territory, the northwest, and will 
make his headquarters at the Chicago office, 
5 N. Wabash Ave. 

Simon Goldsmith, vice-president of Gold- 
smith Bros.’ Smelting & Refining Co., New 
York office, accompanied by Mark S. Gold- 
smith, also of the New York office, and H. 
L. Nussbaum, in charge of their Toronto 
office, spent several days in Chicago last 
week visiting at their local office en route 
to Port Huron, Mich., where they will spend 
several days on business. All three of them 


the American 


are largely interested in 
Bushing Co., of that city. 
A recent issue of the Chicago Herald an 


Examiner in its radio-retailer section, car. 








ried an article about R. H. Shepard and his 
activities in the radio industry. Mr, Shep: 
ard was for 20 years identified with th 
jewelry trade and traveled for a number of 
prominent concerns. Mr. Shepard engaged 
in the radio industry about three years ag 
and has made a marked success in this field 
The article in question included a phot 
graph of Mr. Shepard tuning in one of the 
sets which he is selling. 

























Minneapolis. 






3rick throwing burglars smashed a dis- 
play window last week at the Bullard Bros 
Co. jewelry store, 95 E. 6th St., St. Paul! 
and fled with Christmas jewelry and gifts 
valued at $1,000. 

The Christmas Eve quiet of a jewelry 
store was interrupted by a bandit who en- 
tered the establishment of N. Polson, 102/ 
Nicollet Ave., and scooped up a tray of dia 
monds valued at $3,000 and $800 in cash 
Mr. Polson was alone in the store at the 
time the robbery occurred counting the re 
turns of the day. 

Weld & Sons, one of the larger reta 
jewelry firms established in the Minneapolis 
loop, will move from its present quarters # 
620 Nicollet Ave., to 817 Nicolett Ave., abott 
Feb. 1, according to announcement made las! 
week. The new location is expected to a 
ford more commodious quarters for the bus 
iness. 

Mr. Oium of O. A. Skobba Co., Madison 
Minn., one of the handful of jewelers whi 
visited the trade in Minneapolis during the 
holiday rush, reported that the country bus 
iness in the jewelry line is beyond that of @ 
year ago. Based on agricultural prosper) 
into which this area has entered, he prt 
dicted a good showing in all departments 0! 
commercial ventures in 1925. 

After enjoying one of the best holida 
seasons in the post-war readjustment peri” 
Minneapolis jewelers are stepping along 0% 
fidently into the New Year. A year ag 
business was largely in the dumps, especial 
in this territory, and no such prospect W® 
open as is now for a revival of steady bu 
ness progress. While there is no extrave 
gant boom in sight, the demand for jewel 
has been increasing steadily, appreciably § 
since the harvest of the fall grain crop. ©. 
year 1925 opens auspiciously for the jewe 
ers of the northwest. 
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treasurer of David Goldman, 


H. S. Lewis, 
Inc, downtown Milwaukee jewelers, is 
spending the holiday period at Detroit. Mr. 
Lewis left Milwaukee on Dec. 24 and did 
not expect to return until after New Year’s 
Day. 

M. B. Barkan, who recently took over the 
business of the Barkan-Friedman Co., Mil- 
waukee, and is conducting it under his own 
name, says that his holiday business has ex- 
ceeded his best expectations due to the kind- 
ness and co-operation of the State and city 
jewelers. 

The Christmas issue of Material Thoughts. 
monthly publication of the William F, Gold- 
berg Co., Milwaukee material and findings 
house, has been mailed to a list of more than 
1.000 retail jewelers. William Goldberg, 
president of the company, promises that the 
issue is something different from those of 
the past and would like to receive comments 
on it from its readers. 

A burglar equipped with a diamond glass- 
cutter robbed the show window of the B. W. 
Thien jewelry store, 3613 North Ave., of 
$750 in watches and gems recently. The 
robbery occurred between one and_ three 
o'clock in the morning. Patrolman Frank 
Steffan had passed the place shortly after 
midnight and found everything in order and 
at three he noticed the hole had been cut. 
The hole in the show window was just large 
enough to permit free passage of a man’s 
hand, 

Many Wisconsin jewelers called at Mil- 
waukee wholesale houses during the past 
week doing last-minute Christmas buying. 
(mong this number were: Carl Uffenback, 
Fond du Lac; Ernest Haack, Juneau; F. 
M. Karst, Racine; H. E. Hinners, Racine; 
Ernest Wegener, Beaver Dam; E. Eicht- 
stedt, Random Lake; M. Schneider, Burling- 
ton; William Liulevich, Racine; L. Cohn, 
Racine; M. L. Crane, Adams; R. G. Peter- 
son, Racine; B. Panik, Cudahay, and J. 
Brehely, Cudahay. 

The largest guide sign belonging to any 
Milwaukee wholesale jeweler has been 
erected in the third floor lobby of the En- 
terprise building by the O. H. Bingenheimer 
Co. The sign is placed so it attracts one’s 
attention immediately upon leaving the ele- 
vator or coming upstairs and directs those 
interested to the display room and office of 
the company at the end of the right cor- 
ridor, James Havlista, manager of the com- 
pany, said that the sign was erected for the 
convenience of out-of-town customers of 
the firm, 


‘ Milwaukee has long been familiar with a 
ype of co-operative jewelry advertising in 
which no firm names were mentioned, the 
— emphasis being placed on jewelry gifts 
ey That Last.” This holiday season, 
, ets 4 group of Milwaukee jewelers 
sc Gee the co-operative advertising 
ee erent way. In their newspaper 

Play space they call attention to specific 


tems of jewelry which they are offering for 
the firm names and ad- 
recent instance of this kind 
“Diamond Jewelry, ‘the 
by EB _and was subscribed to 

achmann & Sons, 811 3rd St.; George 


sale and list al! 
dresses, A 
called attention to 
att Everlasting,’ ‘i 
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Durner, Inc., 745 3rd St.; E. L. Feiling, 448 
12th St.; Oberst, Inc., 418 Grand Ave.; E. 
IF. Rohn & Son, 253 3rd St.; Aug. Rack & 
Bro., 1129 Vliet St.; Stouthamer Bros., 767 
3rd St., and Frank P. Wilde, 2206 Vliet St. 

Employers were warned by the State In- 
dustrial Commission at Madison, Wis., 
against employing women overtime during 
the Christmas rush. Such busy times are 
not emergencies and women may not be 
employed in excess of the regular number of 
hours provided by law, the commission held. 
Women may be employed only nine hours a 
day and 50 hours a week at day work. They 
may be employed only eight hours a day and 
48 hours a week at night work, except that 
in factories and laundries night work is 
entirely prohibited. In stores women who 
do not work later than 6.30 Pp. M. on more 
than one day a week are still allowed to 
work nine hours a day and 50 hours a week. 
However, if women do work later than 6.30 
Pp. M. on more than one day a week they 
may not be permitted to work longer than 
eight hours in any one day or 48 hours dur- 
ing the week. During emergency periods 
this time limit is extended but a recent de- 
cision of the circuit court of Dane county 
held that business rushes are not emergency 
periods. 

Undaunted by arctic breezes which swept 
Milwaukee Saturday, Dec. 20, thousands of 
people thronged the jewelry stores and other 
business houses for a final spurt of intensive 
buying before Christmas. Many a corpulent 
bank rol! was diminished while the cash 
registers jingled. Weary clerks with forced 
smiles valiantly tried to please as the crowds 
milled toward the counters. Males unaccus- 
tomed to the ardors of shopping went into 
the game with set jaws and a serious man- 
ner. Yet it was a good-natured crowd that 
shoved, pushed and applied elbows to each 
other’s ribs. Many of the stores were beau- 
tifully decorated with festoons of green 
streamers on which red lights dangled. 
Then there was that undefinable something 
which always comes before Christmas and 
which for want of a better term is called 
holiday spirit. Grand Ave. and Wisconsin 
St. were thronged late into the evening with 
bundle-laden persons. Some wore joyful ex- 
pressions because they had finished and were 
homewardbound. Others were just starting. 
Traffic was congested at every corner and 
policemen had their hands full and more. 
Jewelers throughout the city reported a large 
business of small jewelry ranging in price 
from $10 to $200. Rings, watches and La 
Vallieres vied for popularity. The most 
popular settings for rings, according to one 
jeweler, were onyx, amethyst and aqua- 
marine. He said that there is an unusually 
large demand for watches, especially wrist 
watches. Another prominent jeweler told of 
having sold several expensive articles of 
jewelry. The prices of these ranged from 
$2,500 to $20,000. In his opinion, the buy- 
ing this season is somewhat slack compared 
with former years, due to the fact that most 
of the articles purchased are less expensive. 








A thief was caught recently at Peoria, 
Ill., after he had smashed the show window 
of the jewelry store of H. E. Kirchoff, that 
city. The jewelry which the thief had 
stolen was recovered according to informa- 
tion sent to the Jewelers Security Alliance. 
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Noble N. Lachot, manager of the Meigs 
Optical Shop, South Bend, Ind., and Miss 
Martha Josephine De Groote, of South Bend, 
were married recently at St. Joseph’s Church 
there. Miss De Groote formerly was secre- 
tary to Judge Ralph S. Feig and recently 
was elected president of the Sigma Phi 
Club, soon to become the Sigma Phi Gamma 
Sorority. The couple made a wedding trip 
to Detroit. 

The Indiana Retail Jewelers’ Association, 
aided by five other retail associations of the 
State, has formed what is known as the 
Indiana Council of Retail Merchants, Inc., 
an organization which will promote legis- 
lative interests, improve business conditions 
and introduce economies in the retail trade. 
C. C. Hicks, of Indianapolis, has been 
elected president of the council. The coun- 
cil consists of the following State organiza- 
tions: The Indiana Retail Jewelers’ Associ- 
ation, the Indiana Retail Dry Goods Asso- 
ciation, the Indiana Association of Retail 
Clothiers and Furnishers, the Indiana Retail 
Hardware Association, the Indiana Retail 
Iurniture Dealers’ Association and the In- 
diana Pharmaceutical Association. Interests 
of the council will be devoted to the better- 
ment of conditions in the retail trade of the 
State as represented by the associations 
affiliated, the president of each of which is 
a member of the council’s board of direc- 
tors. The combined membership of the new 
organization reaches a total of several thou- 
sand retailers. Legislative proposals affect- 
ing the Indiana retail merchant will receive 
the first attention of the council, it was 
asserted by officers. The council will make 
an effort at the coming session of the legis- 
lature to bring about the enactment of a 
garnishee law. Bills on the same subject 
have been defeated for several years in the 
State assembly, but the council, representing 
a greater collective strength among the retail 
men, hopes to procure the law at the next 
session. The council also will work for 
strengthening the bad check law, for the 
reason, it is said, that the number of bad 
checks that have been taken in by retail 
merchants of the State in the last few 
years, has reached alarming proportions. 








Business Troubles 


A voluntary petition in bankruptcy has 
been filed by E. L. Knight, Dublin, Ga. 

A voluntary petition in bankruptcy has 
been filed by Morris Singer, of St, Louis, 
Mo. 

A voluntary petition in bankruptcy has 
been filed by Manuel Maurer, Battle Creek, 
Mich. 

A State court receiver has been appointed 
for the Columbus Diamond Exchange, Inc., 
Columbus, O. 

A voluntary petition in bankruptcy has 
been filed by Max Berger, 1049 A. Broad- 
way, Bayonne, N. J. His assets are $4,000 
and liabilities $10,000. 

R. M. Brunner, Santa Barbara, Calif., 
has assigned to A. V. Davidson. His assets 
are $7,000 and liabilities $15,000. The store 
will be sold by the assignee. 
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S. P. Campbell, formerly in the retail 
jewelry business at Bevier, Mo., has opened 
a store at Marceline, Mo. 


Salesmen in most wholesale houses 
worked right up to Christmas this year in 
order to be on the spot with the trade to 
supply last minute service; and came in on 
the day before Christmas. 

The Kaw Krows, an organization of sales- 
men for jewelry houses, covering the State 
of Kansas, will hold a session Jan. 15, to 
plan their activities for the coming year. The 
meeting will be a dinner event, at the Kan- 
sas City Athletic Club. J. H. Whitney, 
with the Edwards-Ludwig-Fuller Jewelry 
Co., is president. 

The C. A. Kiger Co. has enjoyed its best 
December business in its history, not ex- 
celled even by the big Decembers during the 
war period. The month and year are clos- 
ing therefore with this positive indication 
that the retail trade, on which the wholesale 
trade is measured, is on the upturn, and in 
fact, is already operating on a prosperous 
altitude. 

Among recent visitors to the Kansas City 
market were Mrs. W. W. Whiteside and 
Mrs. J. H. Whiteside, both of Liberty, Mo., 
each having a jewelry store in that town; 
L. D. Williams, Liberty, Mo.; C. E. Bag- 
shaw, Belton, Mo.; H. B. Mack, Leaven- 
worth, Kans.; W. R. Pearce, Olathe, Kans. ; 
Arthur Marks, Lawrence, Kans.; Harry 
Kimber, Excelsior Springs, Mo.; C. E. 
Frederick, Leavenworth, Kans. 

The most encouraging sign of coming 
prosperity, from one point of view, is the 
greater aggressiveness of the retailers them- 
selves, in going after business. Scarf pins, 
for instance, have been a splendid item this 
holiday season—and the larger volume of 
sales has been directly due to the activity 
of the retailers in promoting their vogue. 
Scarf pins had been called dead, but they 
have been brought back to life, in the smaller 
towns as well as in the cities, by the energy 
of the retailers in urging them on the pub- 
lic. The success of this movement has given 
courage and “pep” to the retailers and is 
expected to induce their more aggressive 
merchandising and advertising in the coming 
year. 

Several retail jewelers were among appli- 
cants for discharge from bankruptcy before 
the Federal Court recently. Nathan Estrin 
was discharged from bankruptcy and his case 
is closed, the estate having paid no dividend. 
C. S. Hixon, Jr., retail jeweler at Richmond, 
Mo., was discharged from bankruptcy, and 
the case closed after paying two dividends, 
one of 10 and one of 5 per cent. In the 
Kansas City bankruptcy courts now a new 
procedure is followed. Formerly, discharges 
waited on the closing of ihe administration 
of the estate; this caused hardship to bank- 
rupts, delaying the reasonable clearing of 
their affairs, since sometimes litigation was 
pending for several years. Under the pres- 


ent program, discharges occur without refer- 
ence to the closing of the cases—and, too, 
the cases may be closed without waiting for 
discharge. 

Reports indicate that the Christmas week 





THE JEWELER®S’ 





business in the Kansas City territory has 
been very good indeed, for the retailers, 
especially in the smaller towns. E. A. Kiger 
talked with a number of them by long dis- 
tance during the two days before Christmas 
and they quite uniformly said that they were 
doing well. In Kansas City Christmas shop- 
ping had been well spread over a consider- 
able period, through the active exploitation 
of early shopping; and the thoughts of the 
public were turned thus to Christmas buying 
even during a period when seasonal buying 
was indicated. The seasonal shopping had 
been seriously hampered by delay in cold 
weather, so that it is certain that much 
money formally designed for seasonal items, 
went into gifts. When Winter came, real 
Winter, the week before Christmas, it 
checked shopping; and only those who had 
definite purpose to buy, and money to spend, 
ventured out. The net result was not only 
a fair holiday business for jewelers, but per- 
haps a larger proportion of the total trade 
than they might reasonably have expected. 
The demand for larger diainonds is said to 
have been one of the notable incidents in 
the holiday trade. There has been more call 
for carat and above diamonds than for five 
years. This demand is a sure index to the 
loosening of money, and the beginning of a 
real period of activity for the trade. While 
diamonds have gone well, watches, and in- 
deed all items, have moved forward quite 
satisfactorily. 











Ben Holsman, who recently went to Seat- 
tle on a visit to his brother, has returned to 
Cleveland. 

H. C. Rowbothan, who represents several 
eastern lines, spent several days in Cleveland 
calling on the trade. 

“Will” Wagner, of the Wagner, Gilger, 
Cohn Co., is in New York on a 10-day busi- 
ness and pleasure trip. 

George Loehr, manager of the Detroit of- 
fice of the Scribner & Loehr Co., is spending 
the holidays with his people in Cleveland. 

Sol Nusbaum, of the Sigler Bros. Co., is 
making plans to leave Cleveland for Miami, 
Fia., in a few days. He will remain there 
until Feb. 1. 

Harry A. Bernon expects to leave for New 
York the first part of the week on a business 
trip. He will make his headquarters at the 
Hotel McAlpin. 

After having been away for the past few 
weeks assisting dealers in their window trim- 
ming, etc., M. S. Morton, of the Merit Co.., 
is back again at the store. 

Another Clevelander who is fleeing from 
the ice and snow is Mr. Van Horne, vice- 
president of the Cowell & Hubbard Co. He 
leaves Monday for St. Petersburg, Fla., and! 
will be gone for several months. 

Arthur Lynch and Neil M. Riddell, who: 
are held by police in connection with the 
robbery of $100,000 worth of jewelry from 
the home of Norman E. Mack, Buffalo, were 
unsuccessful in their attempt to have the 
three indictments against them dismissed. 
They have, however, been able to obtain bail 
in the sum of $10,000 each. They were cap- 
tured through the co-operation of the Cowell 
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& Hubbard Co. to whom they attempted t 
sell part of the loot. 

Cleveland jobbers report that the long dis. 
tance telephone and the telegraph were use 
this season more than ever before in Sending 
i orders. As a result dealers got better 
service and were enabled to fill late Orders, 
which they could not if they had depended 
on the mails. This Christmas also showed 
a decrease in the return of memorandums, 
due principally to the wholesale houses dis. 
couraging the taking of merchandise on these 
terms. 

Anthony Malone, of the Cosmopolitan 
Jewelry Mfg. Co., was married to Miss Jo 
sephine Desante on Dec. 11. They are stay. 
ing at the Hotel Pennsylvania in New York 
at present, and in all probability will saij 
for Europe about the first of the year to fin. 
ish their honeymoon and afford Mr. Malone 
the opportunity of buying some diamonds for 
the company. In the event they do not go 
abroad, Mr. Martell, general manager of the 
company, will go to Europe to replenish 
their diamond stock. 

It has transpired that police were tipped 
off that one of three of Cleveland’s large 
jewelry stores were to have been robbed 
about the time the theft of over $1,000 in 
currency occurred at the Webb C. Ball Co 
The latter were one of those three. Ni 
trace has been found of the thieves, but as 
a result of the robbery all downtown jewelry 
stores were given added police protection 
Without this it is likely that Cleveland 
would also have suffered from a series of 
jewel robberies similar to those that swept 
other cities. 

Two Cleveland jewelers fell into the 
clutches of the law the past week for fitting 
glasses without a license from the State. In- 
spector Gill from Columbus dropped into 
town for a week and made a number of calls 
and a couple of days before she departed had 
the two up before Judge Sawicki in Police 
Court. As this was their first offence, their 
fines of $50 were suspended. However, they 
were told that their second conviction would 
mean a fine of $500, which would have to be 
paid, or the alternative of working it out in 
the Workhouse. 

The Crystal Jewelry Co. Shoppe, 10314 
Euclid Ave., reported to police that a ring 
had been stolen from a tray on Christmas 
Eve. A stylishly dressed couple entered the 
store, which is located in a very busy sec 
tion, and asked to see some diamond rings 
David Zaslave waited upon them in person 
taking from the safe a tray which contained 
seven rings. After examining them they at 
nounced that they did not see exactly what 
they wanted, but would be back a little later 
on. About an hour later, Mr. Zaslave haf 
another call for rings and again took the 
tray from the safe, whereupon he discovered 
that a ring valued at $450 was missing. Due 
to the business rush the vacant places i the 
tray had not been plugged, otherwise the 
theft would have been immediately discov 
ered. Mr. Zaslave, however, feels posit’ 
that the couple were not professional crodks 
as he has seen the girl before, but that oe 
young man who accompanied here stoi the 
ring because of inability to pay for so & 
pensive a ring as he wanted. At the preset! 
time Mr. Zaslave has a case pending : 

. tho robbed him 10 
court against a man who 
years ago and who was arrested and boune 
aver to the Grand Jury just a few weeks 26° 
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Arthur Van Ness, representing Carter 
Gough & Co., has been spending some time 


ne elville Radke, who sold. his retail jewelry 
business in Palo Alto some time ago, is 
now connected with Radke & Co., of the 
lewelers’ building. 

’ Before leaving for New York and Europe 
in January, Jean P. Spitzel, of Spitzel, 
Wallman & Gutwirth Bros., Antwerp, plans 
to spend a little time at his San Francisco 
office. 

A. W. Huggins, president of A. I. Hall 
& Son, returned from a business trip to Los 
Angeles in time to be at headquarters in 
the Jewelry building for the last few days 
of the holiday rush. 

Clyde J. Schoenfeld, who recently re- 
turned from a trip through the Pacific north- 
west for William Davidson, is quite enthu- 
siastic over the way in which things are 
going ahead throughout the territory. 

C. Becker has opened one of the finest dis- 
trict jewelry stores in San Francisco, at 
5645 Geary St., near 21st Ave. Mr. Becker 
is no stranger to the district, for he has 
been conducting a jewelry store on Clement 
St, near 24th Ave., for over eight years. 
He is carrying an up-to-date stock of jewel- 
ry and silverware. 

During the Christmas holidays, Edward 
V, Saunders, Coast manager for the Inter- 
national Silver Co., went to Del Monte 
with his young son, Drury Saunders, where 
they played golf and indulged in other 
sports, Mr. Saunders entering into all the 
activities with the zest of a boy. Drury 
had some young friends there and Mr. Saun- 
ders was one of “the gang.” 

Mrs. Max Schoemann, who, unlike so 
many people, never forgets the disabled vet- 
erans, was busy during the pre-holiday 
period selling handmade necklaces of the 
boys’ own stringing. They were pretty and 
the prices what the makers called “bed- 
rock.” Mrs. Schoemann disposed of them 
all, her sales headquarters being Max Schoe- 
mann’s office, 704 Market St. 

Speaking of the holiday trade, Charles 
E. Fisher, office manager for the W. B. 
Glidden Co., representatives of R. Wallace 
& Sons Mfg. Co., says he thinks that when 
the various firms come to check up they will 
find they have had a good holiday trade. 
Thomas McCready, sales manager, spent 
Christmas in San Diego. Walter L. Glenn 
and the rest of the firm’s representatives re- 
mained at home, busy up to the last minute. 

The last Sunday before Christmas saw a 
number of the out-of-town retailers coming 
i to replenish their stocks which, in many 
cases, had been depleted by brisk holiday 
buying. Jobbers remained open for part of 
the day to accommodate their customers. 
Among those coming in were A. G. Prouty, 
Napa, and C. Mantele, Stockton. 

J. R. Wood & Sons will open the new 
yeat in their large new offices on the ninth 
floor of 704 Market St. Elaborate prepara- 
tions are being made to beautify the suite, 
under the supervision of Adolf Vollmer, one 
of the early California interior decorators 
of the early 70’s, the Mark Hopkins man- 
sion having been one of his achievements. 
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Electrical experts are installing special light* 
ing, using a new kind of flood lighting ef- 
fect, like a spotlight. This brings out the 
light of stones even better than does day- 
light. The lights are equipped with special 
lenses which eliminate all the red and orange 
rays and diffuse them. On Jan. 5 all the 
concern’s Pacific Coast salesmen will as- 
semble in the firm’s new offices, 104 Market 
St. Programs for the coming year will be 
mapped out. Manager Ted Huggins says 
that business is good. 











Most of the leading retail jewelers kept 
their stores open for business Saturday, 
Monday, Tuesday and Wednesday evenings 
preceding Christmas. 

C. F. Sischo, of C. F. Sischo & Sons, 
dealers in jewelers’ supplies, has returned 
after a few weeks’ rest at Gilman Hot 
Springs, near San Jacinto. 

E. C. Thomas has taken a position as ex- 
tra salesman during the holiday season with 
the Donavan & Seamans Co. He was with 
the same company last year. — 

Mrs. W. B. Sonderland, wife of Mr. Son- 
derland of the Sonderland & Miller Co., 
wholesalers, who has been suffering from 
ill-health and has been in a sanitarium for a 
few weeks past, is reported to be improving 
nicely. 

George W. R. Martin, Pacific Coast rep- 
resentative of the Omega Watch Co., who 
had taken a temporary position as salesman 
with the Donavan & Seamans Co., has just 
started for New York, where he was called 
by wire on business. 

By way of celebrating the coming of 
Christmas and as a sign of joyful greeting 
to their customers, the Meyer & Talbott Co. 
installed a Christmas tree near the entrance 
of their store in the Title Guarantee build- 
ing, and otherwise handsomely decorated 
their salesroom. 

C. H. Gesler, recently with the E. W. 
Reynolds Co. and previously with Swart- 
child & Co., Chicago, has taken a position 
with the Woertendyke-Friedman Co., 408 
Jewelers’ building. Mr. Woertendyke says 
the company’s business up to date far sur- 
passes his expectations. 

Miss Lawler, the new manager of the 
jewelry department of the May Co., former- 
ly Hamburger & Sons, has recovered her 
health and is now actively in charge of the 
department. She is recognized as one thor- 
oughly familiar with the jewelry business 
and well qualified for the executive duties 
she is undertaking. O. S. Balzer, who pre- 
ceded her, is en route for New York by the 
way of the Panama Canal. As previously 
announced, he will take a position with a 
large house in Brooklyn. 

The warfare which the leading jewelers 
here have been carrying on against alleged 
fake auctions has resulted in the closing of 
most of them, although at this writing a 
few are stil! going on. Attorney Conlan, 
who framed the ordinance prohibiting auc- 
tion sales by persons who had not been in 
business here for one year, and who is thor- 
oughly familiar with the situation, took ad- 
vantage a few nights ago of an opportunity 
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to broadcast a review of the situation and 
a narration of the methods employed by some 
of the auction people through® one ofthe 
‘leading radio stations, thus warning the pub- 
lic generally of the dangers to be encountered 
at these auctions. 

The firm of manufacturers’ representatives 
heretofore operating under the name of 
Koke, Slaudt & Livermore has been reor- 
ganized under the State law with the name 
of Koke, Slaudt & Co., Mr. Livermore hav- 
ing retired some months ago. Hubert Wood, 
Roger W. Cannon, Fred J. Cannon and 
William R. Russell have become stockhold- 
ers under the new regime. The following 
officers were elected at a recent meeting: 
P. J. Koke, president; H. A. Wood vice- 
president; H. W. Slaudt, secretary and 
treasurer. The company has just issued a 
handsomely fitted letter to its customers en- 
closing the change of the firm name on Jan. 
1, 1925, extending the season’s greetings and 
thanks for cordial support Heretofore re- 
ceived. Mr. Koke has already started for 
the east, intending to visit the factories and 
markets in New York, Boston, Providence, 
and other jewelry centers. He does not ex- 
pect to return before February. 

At the end of their first year in business, 
Sonderland & Miller, Inc., express them- 
selves as much gratified with the progress 
they have made and are enthusiastic over 
prospects for the coming year. Eugene 
Henry and St. Elmo Coombs have arrived in 
Los Angeles, after driving down with their 
motor cars from Seattle, and are ready to 
join the Sonderland & Miller organization. 
They have been representatives of the Inter- 
national Silver Co. for many years, one re- 
siding in Seattle and the other in Portland, 
covering the northern coast section, where 
they are both well known. This company 
has just taken on two additional lines, that 
of Jack J. Felsenfeld, New York, and that 
of the Merwin-Wilson Co., New Milford, 
Conn., plated prize cups. At the first anni- 
versary of their organization, Messrs. Son- 
derland and Miller are receiving many con- 
gratulations on the success which they have 
attained. Mr. Miller is at present in San 
Francisco on a business trip. 








Pacific Coast Notes 





Dan Yerian, retail jeweler of Lomita, Cal., 
has announced the sale of his store to Tom 
Thistle. The new proprietor will take pos- 
session on Jan. 1. 

F. E. Hull, a popular jeweler of Beverly 
Hills, Cal., has opened his new store at 462 
Beverly Drive and has been doing a brisk 
business. The growing activities of his firm 
forced him to move to a larger store. 

McKay & Nelson, Spokane, Wash., jewel- 
ers, are contemplating a complete change in 
their windows. A new and novel lighting 
system will be installed and the windows 
will be remodeled, with an eye to obtaining 
more daylight. 

George Henry Baker, well known in the 
jewelry business in The Dalles, Ore., died 
recently, at the age of 39 years. The de- 
ceased had been in business in The Dalles 
for years, but seven years ago he disposed 
of his own store and took employment with 
the George Newhouse Jewelry Co. as 
watchmaker. He is survived by a widow 
and two young sons. 
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A large crowd of Christmas shoppers was 
attracted to the jewelry store of Getz & Co., 
6 W. 6th St., Saturday, when one of the 
awnings on the Palace Hotel building caught 
fire. It is believed one of the guests of fhe 
hotel threw a lighted cigarette out of the 
window and it landed on the awning of the 
store next door to the jewelry establishment. 

The fire that caused $25,000 damages to 
the five-story building on E. 3rd St. Tues- 
day was in close proximity to the Walsh 
building in which a number of jewelry firms 
are located. The fire was in a building two 
doors away from the structure in which the 
Dorst Co., Whitehouse Co., Schumer Bros. 
concern and the Creutz plating works is lo- 
cated. 

George J. Gruen, watch manufacturer and 
president of the Business Men’s Club in this 
city, proved to be a real Santa Claus to em- 
ployes of the club Wednesday afternoon as 
he announced that the gift fund had reached 
$8,500. This fund is raised every year for 
employes, as tipping is not permitted during 
the year, and any one accepting a tip, except 
at Christmas-time, is penalized by being dis- 
charged. The fund will not be distributed 
until New Year’s Day, and it is expected 
that the total will have reached $10,000 by 
that time. 

George H. Newstedt, proprietor of the 
Newstedt jewelry store at 4th and Race Sts., 
has become such a radio fan that the first 
greeting he receives at the Business Men’s 
Club is, ‘“‘How was the radio last night?” 
or “Did the static prove troublesome?” 
This is contained in an interview which was 
printed in one of the local papers during the 
week and was based on the pet “hobbies” of 
prominent Cincinnatians. Radio happens to 
be his pet hobby at the present time, but 
when the birds begin to sing and the flowers 
start coming out, the jeweler takes his little 
golf bag in hand and sallies forth to his 
favorite club. 

After a postponement of two months, the 
Greater Cincinnati Horological Society prob- 
ably will hold a meeting at the Sinton Hotel 
on the first Tuesday in January and clean 
up several matters which have been pend- 
ing. The regular monthly meetings of the 
society were interfered with during Novem- 
ber and December because of the holiday 
rush, and the watchmakers found themselves 
so busy that they could not secure a quorum, 
so they passed up the session. A number of 
the members are awaiting word from the 
Horological Institute about the outcome of 
the examination which they recently took to 
win the coveted certificate of award, which 
is used by the institute as showing the re- 
cipient to be a certified watchmaker. J. S. 
Breen, president of the society, has received 
his, while the first Cincinnatian to get the 
sheepskin from Washington was O. M. Jac- 
cod, who is associated with Mr. Breen. 

The theft of several articles from the of- 
fices of A. Sauer & Co., in the Glenn build- 
ing, and the subsequent arrest of a 19-year- 
old youth, has been settled amicably, as full 
restitution was made by the boy's family. 
The youth was arrested by detectives in a 
pawnshop on Central Ave., when he tried to 
pawn a scarfpin and ring, and he later con- 
fessed taking them from the Sauer offices, 
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where he had been employed but three weeks. 
He was one of a group that was added to 
the Sauer forces to take care of the terriffic 
Christmas rush, and he made prompt ad- 
vantage of his position by taking several 
articles that had been sent in from customers 
in other cities. He got hold of the articles 
before anyone else saw them, and Sauer did 
not learn of the missing property until the 
boy confessed. The boy’s father made resti- 
tution of the money that Sauer had to spend 
to recover his property from the pawnshop 
and the manufacturer decided to drop the 
case because of the age of the youth. 

A romance that started in Holland a num- 
ber of years ago reached its climax on 
Christmas Day, when John Van Vuiden, dia- 
mond importer of New York city, and Miss 
Johanna Bakker were married at the bride’s 
home, 2458 Harrison Ave., this city. The 
romance was quite an interesting one, as the 
couple met when each was quite young in 
Holland. When he left for the United 
States a few years later, Van Vuiden asked 
his intended whether she would wait for him, 
and she promised to wait forever. The 
young woman herself came to America and 
settled in Cincinnati, where she attended the 
College of Music, and in keeping with her 
promise she awaited her lover, who came on 
from New York city Wednesday and the 
ceremony was performed on Christmas Day. 
This romanse, which saw its incepttion in 
the country known for its dykes, was not the 
only one in evidence at the Marriage License 
Bureau in the Probate Court, as quite a 
number of men thought it would be a good 
idea to become a benedict on Christmas Day. 

F. H. Benner, a member of the sales force 
of the Gruen Watch Co., Time Hill, Cin- 
cinnati, always carried his trusty typewriter 
with him when traveling through the north- 
west and delights in inditing a tender note 
now and then. Nothing inspires him more 
than to be on a victorious team within the 
organization where competition in social and 
athletic events is lending a little spice to 
their daily life. Acting on such an impulse, 
Jenner penned the following: “On Friday 
evening the annual bowling World Series 
staged between the cracker-jack bowlers of 
the Sales force and the Home Guards of 
Time Hill took place. This event had its 
first inception four years ago, and with the 
assistance of ‘Lady Luck’ the Home Guards 
were victorious in the three previous battles. 
3ut what a different story this time. Led 
on by their fiery captain, Frank R. Deprez, 
the Sales force team, through wonderful 
shooting, captured the first two games of a 
three-game match; but since total pins count- 
ed, and not games, they started the third 
game with an advantage of 78 pins.” This 
seemed to be a comfortable lead, but one 
look at the score sheet at the end of the fifth 
frame of the final game showed that the 
Home Guards had overcome the handicap 
and were out in front by at least 100 pins. 
The members of the Sales force team came 
out of their stupor and showed how, 
through wonderful teamwork and cheering 
by the three gallant knights, Kashbaum, 
Harvey and Brunst, they could eradicate 
such a lead, and after the smoke left the 
field of battle, the Sales force banner was 
hoisted in token of victory, for they had met 
the enemy and conquered, winning the title 
this vear with an advantage of 44 pins. Vic- 
tory was celebrated in grand fashion, and 
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many church bells were peeling off the early 
hours just as the members of the Sales force 
team were turning the key in the door 
counting it a day, having accomplished what 
they set out to do, and do right. Sadness 
was written over the faces of the Time 
Hillers the next day, for their pets had been 
beaten. The members of the Sales force 
‘wrecking crew’ were E. T. Rowe, H. L 
Hall, C. J. Rist, F. H. Benner and F, R 
Deprez, captain; while the Home Guards 
consisted of the pick of the Gruen league 
and were as follows: Geo. Kueffner, Ernst 
Assmann, Allen Gerard, Jake Kramer and 
H.R. (Doc.) Haerr, captain.” 











Albert Nehmer, of Crosswell, has been a 
recent caller on the Detroit wholesale and 
manufacturing jewelers. 


M. L. Green, R. E. Boyer and A. E, 
Schunke, all from Mt. Clemens, were in De- 
troit on a buying expedition recently. 

Jacob Segal, of the Jacob Segal & Co, 
diamond importers, sailed from New York 
Dec. 27 for Europe for an eight weeks’ visit 
to the diamond markets. 

John Eddington, Pontiac, and Harry Mil. 
ler, Ypsilanti, were in Detroit last week 
adding to their Christmas stock. They have 
been having an unusual fine trade this season. 

D. A. Pontius, Algonac, M. D. Walton, 
Armada, and Lucius Blake, Northville, were 
in Detroit this week buying additional stock 
for the holiday trade. They report a sub- 
stantial business for their respective terri- 
tories. 

Strang’s have recently opened their new 
store on upper Woodward Ave., north of the 
Grand Circus Park. They are still, however, 
operating their old store for a time in a 
building near Elizabeth St., which is being 
demolished to make way for a new theatre. 

Someone during the early morning hours 
Sunday broke the display window of the 
Gerald A. Cantor jewelry store, 6525 Woo#- 
ward Ave., and escaped with merchandise 
estimated worth about $500. This was only 
one of numerous other robberies reported i 
various parts of the city about the same time. 

The Sallan, Inc., Jewelry Co., Pontiac, 
has recenily been incorporated with a capital 
stock of $10,000. The stockholders are listed 
as Charles Herman Meyer, Detroit; Her- 
man Busch, Lansing, and Harry K. Kalinsky, 
Pontiac. The office is at Woodward and 
Gratiot Aves., which also is the main Sallan 
jewelry store. ; 

A finger print and the testimony of 
expert before a jury here failed to convicté 
young man recently who was suspected 9 
having forced an entrance into the Dora A. 
Hawley also W. P. Hawley jewelry stores 
at River Rouge, a suburb of Detroit. He 
pleaded if the print was his at all it was leit 
on the glass when he, in company with 4 
young lady, stood before the window 4 
asked her to choose her Christmas preseft 

Miss Minnie Gross, an assistant in the ol 
fice of the H. Himelhoch Co., jewelers sa? 
ply dealers, in the Liggett building, has fre- 
quently been awarded prizes recently for 
ability as a fancy skater. She has gives 
skating exhibitions at Belle Isle and som 
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of the other rinks about the city. Her ac; 
nces in the jewelry business are proud 


wainta 3 : é : 
of her skill, and predict she will win still 
greater skating honors before the Winter is 
over. 


The new crime wave which suddenly 
broke out a few days before the holidays has 
caused more or less consternation among 
Detroit jewelers. For a considerable time 
they had been congratulating themselves on 
getting through the season with no serious 
interference. ‘Then suddenly this week the 
thugs began to strike right and left, jewelry 
stores, banks and gasoline stations being the 
principal victims. Hundreds of new police- 
men have been added to the Detroit force in 
recent months, and for a time they were able 
to keep the robbers well in subjection after 
many killings and pistol fights. But condi- 
tions seem to have dropped back again into 
the old way. The local jewelers are taking 
every precaution, many of them employing 
their own guards. The present situation is 
felt most by the smaller retailers. Compara- 
tively few can afford to carry insurance 
against burglary or hold-up losses. But if 
conditions do not clear up soon they will be 
forced to do something for their own self- 
protection. Many persons are out of em- 
ployment just now, and it is believed that 
when this situation improves there will be 
considerably less crime. 

The manufacturing and wholesale jewelers 
who have obtained space in the new jewelers’ 
iuilding, which is now well along towards 
completion, are ordering furnishing and other 
equipment, which they expect will be ready 
for them in time for the general exodus 
from their present locations. Every jeweler 
who moves to the new building will greatly 
increase his floor space, and also will have 
more elaborate furnishings and equipment. 
The W. F. Broer Co. will almost double its 
present space. It also is planning for elabo- 
rate furnishing and other features that will 
greatly improve their Detroit branch. Jacob 
Segal, of Jacob Segal & Co., diamond im- 
porters, declares he will have one of the 
linest offices and diamond exhibits to be 
found between New York and Chicago. He 
has ordered new furnishings which he ex- 
pects will be ready in ample time for the 
opening some time within the next 60 days 
or so. Jose Winsen, of the Jose Winsen Co., 
manufacturing jewelers, also is making ready 
‘0 move into the new jewelers’ building. He 
is acquiring new equipment and furnishing 
lor an establishment much larger than his 
Present one. Numerous other jewelers also 
are making their arrangements to move into 
the new jewelers’ building. The structure is 
now well along towards completion. Con- 
'ractors have been rushing the work and 
‘xpect to have the building ready on time. 








_ What is said to be the smallest pocket 
nile in the world is in the safe at the 
Jewelry store of Henry C. Reid & Son, 
Bridgeport, Conn. The knife measures one- 
‘Ixteenth of an inch with the blade open, and 
ries made by the late John Reid, who gave 
i to his son, Henry C. Reid. The knife is 
rie - al detail and of finished work- 
dle ma he biade is of gold and the han- 
pale she Me Is equipped with a spring for 
sether by 4 closing the blade, and is held to- 
ie Rad ny rivets, Special tools required 
1€ work also were made by Mr. Reid. 
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TRADE CONDITIONS 


The retail jewelers of Evansville report that 
their trade for two or three weeks was quite 
satisfactory and was in fact as good as they had 
anticipated. Their out-of-town trade showed an 
increase over last year, the dealers report, and 
their local trade in most instances was as good or 
better than it was during December of last year. 
The local retail jewelers carried on extensive 
advertising campaigns this year that had results. 
In fact, they spent more for advertising than in 
previous years. The retailers say that while they 
do not Anticipate a large volume of business dur- 
ing the first two or three weeks in January, that 
they look for trade to gradually pick up and that 
in their opinion 1925 is going to be a better trade 
year than the old year has been. 


T. C. Bayse, Rockport, Ind., was a recent 
business visitor in Evansville and reported 
that trade conditions in that town have been 
gradually improving for some time past. 

The retail jewelry store of George Steitler, 
Owensboro, Ky., was slightly damaged by 
fire a few days ago, the loss being covered 
by insurance. The origin of the fire has not 
been determined. 

A number of local merchants, including 
retail jewelers, are planning to go to In- 
dianapolis early in January to witness the 
inauguration of State Senator F. Harold Van 
Orman as licutenant-governor of the State. 
Senator Van Orman’s home is in Evansville 
aud this is the first time that Evansville has 
ever had a lieutenant-governor. 

Chris Hewig, traveling salesman for A. 
sitterman & Son, wholesale jewelers, who 
has been here during the Christmas holidays 
visiting friends and realtives, is expected to 
leave in a short time for an extended road 
trip. Mr. Hewig says, in his opinion, trade 
during the coming year is going to show an 
improvement over the old year. 

The retail merchants at Boonville, Ind., 
including the jewelers, will make arrange- 
ments at their next meeting to hold a num- 
ber of “Booster Days” for that town—like 
Winslow, Ind., and other towns in this sec- 
tion have been doing for some months past. 
The plan is to offer special inducements to 
get the country people to come to town one 
day in the month to do their trading. 

The store of A. B. Branch, Rockport, 
Ind., a few miles east of here, was robbed 
several nights ago, the robbers entering the 
place through a defective window and get- 
ting away with a large number of bracelets 
and other jewelry. The police in many 
neighboring towns have been notified, but 
thus far they have no clue to the robbery. 
\ number of robberies of this character have 
been reported in numerous towns in southern 
Indiana, southern Illinois and western and 
northern Kentucky during the past few 
weeks and in almost every instance the rob- 
bers have made good their escape. 

Local retail jewelers will watch the com- 
ing session of the Indiana State legislature 
that meets in Indianapolis early in January 
for bills of interest or against the best in- 
terests of the trade, as the case may be. The 
credit associations of the State are cham- 
pioning a bill to make it a felony for a man 
to issue a check when he hasn't sufficie’ « 
funds in the bank to pay the check. It 4 
understood that most of the retail merchants 
of the State are in favor of this proposed 
law. Many other bills of interest to the 
mercantile world are expected to be intro- 
duced. It is not known at this time if an 
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effort will be made to get through a mer- 
chants’ garnishee bill. Several efforts havé 
been made in the past to get through a gam 
nishee bill, but without success. 











August Loch, the North Side jeweler, 
recently bought a very cozy bungalow in the 
Brighton Road district of that section of the 
city, somewhat removed from where he lived 
for many years in Cedar Ave. Mr. Loch 
is taking it easier these days, leaving much 
of the management of the business at this 
time to his young partners. 

From all accounts the jewelry business 
before Christmas, as far as the month of 
December was concerned, may not have beem 
as large as December, 1923, although some 
stores, it is stated, ran ahead of one year 
ago, but this was regarded as somewhat of 
an exception, rather than the rule. How- 
ever, a few of the stores, and especially the 
higher grade ones, sold some very expensive 
p-eces which helped to add to the volume of 
trade done. Many useful articles of jewelry, 
however, were sold. Diamonds, watches and 
clocks are said to have been especially good! 

A woman who has been signing her name 
as “Morgan” and claims her home is in 
}aum Boulevard has been issuing checks 
drawn on the Mellon National Bank, but 
Mrs. Morgan has no account at this bank. 
The trade is warned to be on the lookout 
for her. According to the officers of the 
Retail Credit Men’s Association, fewer bogus 
checks were offered during the present holi- 
day season than for a long period of time, 
due principally to the fact that the associa- 
tion’s quick system of notification has made 
it harder for such crooks to operate more 
than once. 

Pittsburgh business men were shocked 
last Friday morning when they read in the 
newspavers that Isaac Seder, of Frank & 
Seder, department store owners, and welf 
known to the jewelry trade, had died sud- 
denly in a Baltimore hospital. Mr. Seder 
was only 48 years old. His house had stores 
not only in Pittsburgh but in Philadelphia 
and Detroit, Mr. Seder making his home in 
Pittsburgh. He is survived by his widow 
and four sons. He was an exceedingly lib- 
eral man to charity, his last large contri- 
bution, $200,000, being made a few weeks 
ago to the Montefiore Hospital in connec- 
tion with that of his partner, J H. Frank. 
The funeral was held from his late residence 
Sunday afternoon. 

As far as can be learned, the jewelers of 
this city were fairly well freed from the 
activity of “pennyweighters’’and other species 
during the holiday season. This is said to 
be especially due to the efforts of the mem- 
bers of the Retail Merchants Association, 
which was active in its efforts to combat the 
efforts of thieves, and particularly shop- 
lifters and those who work principally by: 
their wits. At a recent dinner, where the 
-lan was talked over, some of the judges of 
the Criminal Court were present to hear 
v-hat some of the big store owners had to 
say about thefts. It is estimated that Pitts- 
burgh stores lose $200,000 a year from the 
operations of thieves, and every effort is to: 
be made here to break up the practicess 
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No. A193 Bowl 


C01113 Salad or Meat Tray Rockford Pattern 
Butler Hammered 12% in. 12 in. with 3 feet 


by 
« serge 


No. C6152 Electric Candle No. D3078 Base Electrolier No. Al062 Vase 
Height to top of socket 9 in. Old Brass, Egyptian Brass Hampton Pattern 
Empire Parchment Shade 8 in. Flemish, Antique, and Bronze Finish 8%4 in.—10 in. 

Blue Bird Decoration No. 348—Lansdowne Shade 





Showing a Few of Our New Creations 





The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
4347 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post %& 
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An Idea on Building Trade for the 
Gift Department 


ERE is a way in which the gift de- 
partment of the jewelry store could 
easily build more trade: 

Whenever a customer makes a purchase 
at the department say something like this to 
her: , 

“Won’t you give me your name and ad- 
dress, please? We would like to add your 





This sort of thing would appeal strongly 
to a very large number of the gift depart- 
ment’s patrons because the average person 
always likes *to feel that he is singled out 
for special attention. Consequently the 
store would have no great difficulty in get- 
ting a very comprehensive list of people who 
could be informed of the events to take 
ylace at the store. 

Then when new goods came in the store 
could send out invitations in which the re- 




















Group No. 566—opp BITS OF CHINA FOR THE GIFT STOCK 
(See text on page 97) 


name to our list of customers that we in- 
vite to pre-view selling events which we 
hold from time to time. You see, every now 
and then we get in an unusually attractive 
shipment of new things and we want to give 
all our best friends the first opportunity of 
seeing these new things and buying them if 
they wish to do so. So if you will give us 
your name and address your name will go 
on the list and you will be notified when we 
= enced tote selling event and you 
-aphone ave the opportunity of examining 

Roods before they are all picked over.” 


cipients were invited to come to the store, 
present their invitations and see the new 
goods before they were advertised to the 
general public. 

This sort of a proposition would, un- 
questionably, bring a large number of peo- 
ple to the store every time that such an 
invitation was sent out. Many of these 
would be people who otherwise wouldn’t 
have come to the store. And all of this 
would have the effec. of very materially and 
satisfactorily boosting the gift dep:rtment’s 
business. 


Promoting Sales of Gifts to the Sick 





MAN Y of the sales which are made by the 

gift department of the jewelry store 
are to people who buy articles for the pur- 
pose of presenting them to sick friends and 
relatives. 

In view of this, then, it would be an appro- 
priate thing for the gift department to stage 
a special “Remember the Sick With a Gift 
Week” during which it would feature all of 
the articles it had in stock which were partic- 
ularly appropriate for presentation to the 
sick and during which it would urge all ot 
the people of the city and territory to come 
to the store and make purchases of articles 
which they would give to sick people for 
the purpose of cheering them up. 

In putting on such an event the store might 
arrange the various articles included in the 
sale by groups according to the types of 
sick people they are especially appropriate- 
for. In one group, for instance, there could 
be articles which were especially appropriate 
for elderly, bed-fast women who found it 
dificult to even sit up. In another group 
could be articles which would be appreciated 
by middle aged and older people who were 
just convalescing from illness. In another 
group could be articles suitable for presenta- 
tion to younger sick people. And so on and 
so forth. 

The store could very easily enlist the co- 
operation of the local newspapers in making 
a big success of the event. The newspa- 
pers could announce ahead of time that the 
week was going to be observed and could 
urge all of the folks of the city to observe 
the event by buying and presenting gifts 
to sick people. Also the other stores of the 
city might very easily be induced to come in 
on the proposition and in this way a tremen- 
dously big business event could be made of 
the affair. 

Getting more people ‘» buy articles at the 
gift department for presentation to the sick 
folk would be a splendid way of building 
more business for the gift department of the 
jewelry store. 








The Baer & Wilde Co., Attleboro, Mass., 
has sent a letter to employes thanking them 
for their services and co-operation during 
the past year and announcing the payment 
of a bonus. 
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BAKELITE 


THE MATERIAL OF A THOUSAND USEs 
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Bakelite Beads are manufactured by the Embed Art Corp., Perth Amboy, N. J. 


Profit by the Alluring Beauty of Bakelite Beads 


Each faceted Bakelite bead is cut and polished by a 
skilled lapidist, until its brilliancy rivals that of a fine 
jewel. 


Permit any woman to handle a string of these scin- 
tillating Bakelite beads and she feels an irresistible 
desire to possess them. 


See these Bakelite necklaces yourself—in all their 
varied colors and styles—there is*no other way to 
judge of the sales possibilities which they offer. 


All genuine Bakelite jewelry and 

novelties are identified by a tag bear- B 
ing the trademark BAKELITE. CoO 
This label protects you as well as your 


customers against inferior imitations. BAKE L IT E 


is the registered trade mark 
for a material made under 

~ - ” Jo P U. S. and foreign patents 
a nd for = book le f VW owned by Bakelite Corpo- 
ration. 


BAKELITE CORPORATION se meee 


tag bearing the trade mark 


247 Park Avenue, New York, N. Y. “BAKELITE”. 


We will vigorously enforce 


Chicago Office: 636 West 22nd Street our rights: against all in 


fringers. 
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DD bits of china always find a place in 
the household and are ever acceptable 
as gifts. An odd tea set, serving dish or 
bowl is sure to be useful and after a time 
becomes almost indispensable. In Group 
No. 566 a number of such items are illus- 


pieces of good taste and refinement. Only a 
tew of the vast assortment in these lines are 
shown. The bronzes comprise standing 
figures, Indians, besides the smaller items 
such as candlesticks, book ends, ink stands, 
desk sets, etc. The marbles consist of busts, 

















Group No. 567 





trated. The delightful English tea set is 
charmingly shaped with just enough bright 
color in the way of decoration to give it 
character. The candelabra is a  quaintly 
decorated piece of majolica and the candle- 
stick is of Barovier crystal. The chop suey 
bowl which, of course, may be used to serve 
any vegetable, is of red and gold lacquer 
and lotus decoration with blue and white 
Chinese porcelain lining, a charming acces- 
sory for the table and one to give great 
pleasure to the recipient. The majolica 
compote at the top of the group is a copy 
of an old museum piece. It is decorated in 
bright yellow and a very attractive specimen 
of Bassano pottery. 
k * ok 

Brenzes and marbles have always been 
more or less closely allied to the regular 
Jewelry line and are by no means a new 
suggestion. However, the well equipped 
jewelry store must carry an interesting and 
well balanced line to cope with the regular 
gift shop which includes merchandise of this 
character, In Group No, 567 are shown a 
variety of art objects suitable for this 
trade and of wide enough diversity to meet 
the various demands, The bronzes comprise 
a beautiful collection from Vienna, Italy, 
France and Germany, while the imported 
marbles are of Castellina colored marble. 
Their beauty of contour and outline and 
skillful workmanship render them master- 


ART OBJECTS IN BRONZE AND MARBLE 


book ends, figures, vases, table and floor 
lamps as well as electric marbles, 
* * x 
The gift shop is the logical place to go 
for novelties and exclusive and interesting 
merchandise. The fastidious and affluent, 
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line. In Group No. 568 are illustrated some 
very novel and distinctive items suitable for 
the high grade gift’ department. In the 
center of the group is a metal tea tray 
measuring 28 inches in length. It is deco- 
rated in Chinese yellow, red or blue, also 
green or black. It rests on a folding stand. 
Above this is a glass covered revolving 
mahogany tray for smokers’ articles. Its 
decorations of game cocks are of inlaid 
colored woods. This makes a suitable item 
for a man’s room. The fish bowl, 17 inches 
in diameter, contains a 10-inch crystal ball 
which affords extra space for plants and fish. 
The metal base is finished in old iron and 
color. The card tray with ship decoration, 
is of antique bronze. It is 11 inches in 
height. 
x * * 

Pottery vases of various kinds make excel- 
lent merchandise for the gift corner. Their 
purpose is twofold, inasmuch as they may be 
used for decorative purposes, with or with- 
out flowers or they may be utilized for lamp 
bases. Pottery bases are very charming and 
are in favor at the present time. In Group 
No. 569 a wide variety in shape and color 
are illustrated together with the lamp in its 
entirety, showing the artistic result to be 
obtained by the conversion of vases into 
lamp vases. These particular vases are 
American made and come in plain soft tints 
with an opalescent hue or charmingly deco- 
rated in striking color contrasts. Articles 
of this character will be profitable and the 
merchant will do well to have an interesting 
and varied selection on hand. 

* * * 


Attractive new articles in Dutch silver 
design continue to appear on the market and 
make an instant appeal. The contrast of 
heavy oxidized designs in Dutch patterns 
and the plain hammered silver is most 
effective. This ware is silver plated over 


nickel plated copper and is heavily lacquered | 


so that it will not tarnish, and is guaranteed 
to last indefinitely. Many of the designs 
are reproductions of old masterpieces, while 
others are of more modern works of art. 
The designs are brought out with extreme 
sharpness. Group No. 570 


accuracy and 
nurrber of these interesting 


illustrates a 

















Groue No. 568—NOVEL OFFERINGS SUITABLE FCKR THE GIFT TRADE 


looking for items out of the ordinary or for 
“sift inspiration,’ expect to find them in the 
gift shop. Therefore the jeweler who 
wishes to compete with this trade should be 
on the alert for merchandise of unusual 
character as well as the regulation novelty 


items both useful and decorative. The 
flower vase is hand hammered, with a digni- 
fied and artistic design at intervals. It is 
15 inches high and three and a half inches 
The cigarette box is cedar 
A Turkish design 


across the top. 
lined with hinged cover. 
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for a Man! ee 
ra wheel engraved. Ca- 3 
pacity, one ° 
Sterling Silver 


Suggest this “Nineteenth Hole Bottle’ of fitted | with padlock ima 


sparkling Hawkes Crystal and you will win the $12 each, net. 
gratitude of gift shoppers of both sexes. 


It is original, ingenious and intensely masculine. 


», 

4 Here’s a Most Acceptable Gift 

( No. 3805. Nineteenth @ : 
», 


dow will convince the people of your com- 
munity that you spare no effort to offer them 
the latest accessories of comfort. 


You need tie up very little money because you 
can order in small quantities and re-order as 
fast as they sell. That will be surprisingly 
fast. And the profit is better than you make 
on most other merchandise. 


T. G. HAWKES & CO., Corning, New York 


Pacific Coast Office: 140 Geary Street, San Francisco, Calif. 


A few of these bottles displayed in your win- 












































THE GIFT SHOPS 


of America represent the most responsive, 
most productive channels in which to direct 
your sales effort. A market of unlimited buy- 
ing power for all high grade merchandise 
including jewelry. 














Thousands of jewelers, realizing the profits 


" | . earned by this class of merchandise, are en- 
HALL Gl 5 larging their gift departments and stocking 
them with the products advertised in THE 
GIFT AND ART SHOP magazine. 


Borghese Productions | 

Haeger Potter You can increase your business by investigat- 

i 8 W y ing the gift field, the profitable field. This 
orelgn Wares magazine shows you ——-__— , 

Hall Shop Products how. it is done. | =, mw | 

Lend Color and Distinction Write for sample | j 
to Your Gift Department copy. 


The Gift and | |eeeiMl om. 
Art Shop | ee 
CHARLES HALL, Inc. diss wae oe 


Publishers The Audertstoe My fds Gli Shop 
3 East 40" Street, NewYorkCit 175 Fifth Avenue | te Geyer Publications 
Works - Springfield, Mass Lp \) New York City — 175 PIPTH AVENUE, NEW YORE. 
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standing out in bold relief embellishes the 
lid. At the top of the group is a sugar and 
cream tray with handles. It is 12 by 6% 
inches, has a Dutch design border and a 
hammered center with heavy wool felt bot- 
tom. The handled basket is an exquisite 
reproduction of a hand chased design taken 
from an old Dutch masterpiece. It is 11 
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and on the tops of bookshelves and on tables. 
Consequently if the gift department featured 
height in its selling it would be striking a 
very popular and important chord with num- 
erous people. 

The height of the objects which the gift 
department was offering for sale could be 
emphasized by having the higher objects 

















Groupe No. 569—PpoTTERY VASES IN A VARIETY OF SHAPES AND DESIGNS 
(See text on page 97) 


inches in diameter and suitable for the serv- 
ing of sandwiches and cakes. 
— “e “& 

Crystalware de luxe of great charm is 
shown in Group No. 571. Pieces so unusual 
and with such individuality are worthy of a 
place in the most exclusive shop. The tall, 
gracefully proportioned vases are sterling 
silver mounted in attractive openwork pat- 
terns, while the vases themselves are grace- 
fully decorated in floral designs; a fitting 
receptacle for the most exquisite of blooms. 
The oval relish set, sterling silver mounted, 
has two compartments partitioned off in 
glass and cup-like holders at the narrow 
sides for the crystal insets or glasses. It is 
a very practical service dish and at the same 
time an attractive accessory for the table. 
The bon bon and plate set is also effective 
as is also the centerpiece in silver for floral 
decorations, which is shown at the top of 
the group. 





Conducting a “Height” Sale 





AVE you ever thought about the propo- 

sition of particularly emphasizing the 
height of the various articles carried in the 
gift department of the jewelry store in pro- 
moting the sales of such objects? 
Generally, of course, the beauty of the ob- 
jects, their usefulness, their color and their 
newness, are the most strongly played up in 
pushing sales. So that if height was empha- 
sized as a particular reason why people 
should buy the objects, such a sales argument 
would have all the punch of novelty and 
should, therefore, make a very deep impres- 
sion indeed on the people to whom it was 
presented, 
. The height of home ornamentation ob- 
jects Is very important indeed to many peo- 
ple. They know that objects of a certain 
height look splendid in their homes and they 
know that objects of another height do not 
look right. They know, too, that they want 
just certain height objects on their mantels 


which were being offered grouped at the left 
on the counter or table and then having 
the smaller objects to the right in “steps” 
downward. By having this arrangement the 
difference in the height of the various ar- 
ticles would be strikingly emphasized. 

Then on each of the articles that were dis- 
played in this way the gift department 
might place a little card on which would be 
information giving the exact height of the 
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But just what is the right sort of an orna- 
ment for the room with very high ceiling, 
for instance, and just what is the right sort 
of an ornament for the wide room with 
a low ceiling? 

The gift department of the jewelry store 
could very appropriately devote some time 
and attention to the answering of these ques- 
tions and it could use the answers as one of 
the best sort of boosts for its business. 

The gift department might, for instance, 
advertise that it would devote the space of 
a week or so to consideration of vitally 
important points in interior decoration. It 
could state that during the week all matters 
such as whether or not tall vases should 
be used in certain types of rooms and 
whether or not squat vases should be used in 
other types of rooms, would be considered. 
And it could invite all of the people of the 
city who were interested in beautifying the 
home to visit the department during the week 
and ask any desired questions. 

Also, of course, during the week the store 
would have displays of various kinds of ar- 
ticles which it regularly carried in stock 
which were especially adapted for use in 
homes and rooms of different characters. In 
one group it could have objects which it es- 
pecially recommended for use in rooms with 
particularly high ceilings. In another group 
it could have objects which it especially rec- 
ommended for use in low ceilinged broad 
rooms. And so on and so forth. 

With each group the store should have a 
placard telling all about its recommendations 
with regard to that group and the reasons 
for the recommendations. 

All of this would prove intensely interest- 
ing to a very large number of the people in 
the store’s territory and so would be a very 




















Group No. 570—SIJLVER PLATED WARE WITH DUTCH DESIGNS 
(See text om page 97) 


object and also suggesting places in the home 
where the object could be used with especially 
good results. 

Such an event could be advertised as a 
“Height Sale,” which would be a strikingly 
new sales theme and which would inevitably 
attract a lot of attention. 

The right ornament in the right room is 
one of the most important of all the fea- 
tures of successful interior decoration. 


splendid help indeed to the store in selling 
more goods. 








Ford & Haviland, Cortland, N. Y., re- 
cently advised the Jewelers Security Alli- 
ance that they were the victims of a thief, 
who in some way obtained ‘a key to the store 
and entered the place one night and escaping 
with about 20 wrist watches. 
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“Won't tarnish? 


And so reasonably priced!”’ 


HEY all say that. The busy house- 

wives who have about decided that 
the delight of having silver decorations 
does not offset the never ending task of 
keeping them bright. Tell them that the 
heavy silver-over-nickel plating on Art- 
Craft Dutch design ware won’t tarnish or 
lose its lustre; just wiping it with a damp 
cloth keeps it brilliant. 
Specializing on just this line, and making 
it outside Chicago’s high overhead dis- 
trict means that we can offer this better 
ware at surprisingly low prices—prices 
that make customers, and money, for you. 
The new free catalog is ready. We'll 
send it anywhere you say. 


Art-Craft Products Company 
Svcamore, Illinois 


Se ae, 
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Genuine Japanese 


Rock Crystal Choker 


No. 48/24 No. 38/40 


48/24—Cigarette Box and Tray, 
Cloth Covered, Assorted De- 
i $18.00 per doz. 
38/26—Lacquered Cigarette Box 
and Tray, Color Red or Black, 
Crest Design 
38/40—Lacquered Match Box 
Holder, Color Red or Black, 


Crest Design 
All Kinds of Small Attractive Giftwares 


Circular Importer of 


and Price J 
List Sent 7. D. GQ) — 


on Request 


3 East 17th Street, New York 
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105 West Secs Street, New York 
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Wedding Ring 


Blanks 
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SIMSON BROS. 
FINDINGS 


Office and Factory To Manufacturers 


125 Canal St., New York Only. 
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Resolutions for the New Year 





VERYONE makes resolutions the first 
E of a new year—with the sole idea of 
breaking them after a few weeks of “good- 
ness” but there are some resolutions 
which jewelers should make this coming 
vear with the firm idea of holding to them 
down to the very last letter. 

One of these resolutions is: Resolved, that 
| shall make my Gift Department the “most 
alive’ one in my city and maintain that 
standard throughout the year. 

The second important resolution is: Re- 
solved, that I shall seek to incorporate up- 
to-the-minute business methods in adver- 
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partitient merchandise -has to ~be~displayed 
on table, shelf, or in the window to the 
best advantage. Its color, shape, style, 
type of article and its use must be taken 
into consideration. A window full of dif- 
ferent styles of candlesticks is a “frost,” 
but a window in which between six and a 
dozen styles and colors are properly shown 
will attract much attention. The styles and 
colors should blend and each bear a candle, 
the exact one which should be used in that 
particular candlestick, together with a 
vase or two in which real or artificial flow- 
ers are placed. A couple of book ends be- 
tween which a few books have been inserted 
completes a picture which will stop any 

















Group No. 571—CRYSTAL WARE OF 


UNUSUAL CHARM FOR THE GIFT TRADE 


(See text on page 99) 


tising and merchandising which are essential 
in a jewelry store stocking gift department 
merchandise. 

The idea of making your store the “most 
alive” one in your city is essential. It has 
to be alive if you are going to remain in 
business, and it has to “most alive” if you 
are going to make money. 

Jewelers are grasping the immense field of 
the gift department as the time goes by and 
more jewelry shops install these departments, 
but with the immense field for selling high 
class merchandise comes the terrific amount 
01 work involved in the buying and display- 
ing and selling of the novelties which line 
the shelves of the gift department corner of 
the jewelry store. 

The stock and business methods of the 
novelty and gift stores of your city and 
neighboring ones must be watched and their 
methods taken and adapted to your own con- 
ditions in your store. The stock of the man- 
ulacturers and agents of novelties must be 
an open book to you so that you are able 
vs pick and choose with the skill which makes 
your gift department merchandise high class 
and yet not unduly expensive. 

With the stocking of merchardise so tem- 
Peramentally popular and unpopular the 
jeweler must be alert to merchandising con- 
ditions not only from the ang‘’e of buying 
but from displaying and selling. Gift de- 


passerby due to its beauty, if for no other 
reason. Gift Department merchandise re- 
quires a beautiful or attractive setting, and 
artistic and uncrowded display field. 

The sale of this merchandise brings one 
to a very important condition: that the de- 
partment stores and the novelty stores have 
this merchandise and these stores deal with 
their customers in the most up-to-the-minute 
manner—advertising in newspapers, direct 
by mail and by signs foretelling sales in 
the very windows where the goods are be- 
ing displayed. Tables are labeled with price 
cards “Nothing over [Five Dollars” and 
jewelry stores are not accustomed to this 
method. Yet, as the jeweler has stocked 
this merchandise he must compete with his 
competitors in the manner which they use. 
Advertising is not undignified, booklets and 
newspaper advertisements and certain forms 
of direct by mail circulars and letters are 
very satisfactory. Manufacturers are put- 
ting out very high grade window cards and 
displays which advertise their merchandise 
and which the jeweler is finding attractive 
and a pleasing addition to his window dis- 
p'ay of merchandise. The price tag is not 
being hidden as it was a year ago and tiny 
attractive cards are now being set about 
exclusive jewelry stores marking the price of 
their gift department merchandise, and also 
their regular jewelry stock. 
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in jewelry stores ina manner which come 
petes adequately with the methods of the 
gift store and department store. One big 
jeweler has a regular day each week when 
there is a sale of four or five pieces of gift 
department merchandise and also one or two 
pieces from jewelry stock. 

So, very briefly, you can ‘see that those 
two resolutions made and kept throughout 
the year ’25 will prove that Gift Departments 
are not only successful but advantageous— 
being a means to the end—the sale of both 
novelties and jewelry—V. R. B. 





A Jewelry Store with a Gift 
Department 





RIEFLY the writer will describe what is 

considered a very well laid out jewelry 
store with a gift department—a store which 
is not very large—not very small—and doing 
what is justly called a good business. 

The entrance door is in the center, with 
windows on either side. That is an advan- 
tage which is highly in favor in small or 
medium sized jewelry stores with gift de- 
partments. Window space for display is 
very desirable and essential. 

Wall display cases line the store. 
back is partitioned off an office and watch 
repairing room. Along ‘he left side of the 
store as you enter the merchandise is placed 
upon the shelves along the wall in the fol- 
lowing order: Glassware, cut glass and ivory 
goods ; stationery, leather covered books such 
as diary, My Trip Abroad, Addresses and 
Telephone books, note books and writing 
folders; sealing wax, candles and candle 
sticks, desk sets, and a few smoking articles. 

Along the right wall side of the store 
are to be found two beautiful hall clocks or 
the Grandfather’s Clock type, silverware, 


wall clocks, and a grouping of candlesticks. 


of wood and a vase, also a small table with 
a vase and _ silver candlesticks, More 
clocks follow and then comes the imposing 
and huge safe, and the entrance into the 
office and repair shop. 

Along the back of the store (the wall of 
the partition between store and office) are 
more clocks. Two bronze and two wooden 
candlesticks and a clock are on a table at 
the very rear of the store. 

Along the right side of the store are glass 
cases in which is jewelry of all descriptions, 
a case entirely devoted to jewelry for the 
baby, another devoted to cigarette cases and 
jewelry for men, then beads and chains of 
all values, and more jewelry. 

Small tables are grouped about the store. 
On them are such displays as a clock with 
candlesticks to match. An open case bears 
a fascinating display of all kinds of china 
and glassware. A medium sized table has a 
tea set and smoking articles artistically ar- 
ranged. Another case bears booklets and 
birthday and greeting cards, card scores, 
candles of types, dainty coat hangers, crepe 
paper luncheon sets and numerous other ar- 
ticles of this class. 

It can easily be seen from the descrip- 
tion that this store is’ well supplied and 
very compact—but it is not crowded in ap- 
pearance. Artistic display has made more 
space appear than there really is and the re 
sult is a store which a customer wishes to re 
turn to. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jewelers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in  con- 





oo an oe a 


i Pierre ail: 


| asonaes 


nection with their busiaess. 





























Compiling the Mailing List 


How to Avoid Waste of Time and Money 


Written Expressly for The Jewelers’ Circular by A. S. Keast 




















N compiling mailing lists the tendency 1s 

to make the list too large and then not 
check it up carefully enough in the future. 
The result is in some cases that mail mat- 
ter continues to be sent to a person for five 
years after he has moved from the address 
on the list, perhaps moved out of the city, 
State or even the country. Mail also con- 
tinues to go out after the person on the list 
has died. 

Such cases as this not only mean a waste 
of money but also make a very bad im- 
pression upon people who otherwise might 
be good prospects. No mailing list is a 
good and efficient list that is too large to 
be checked frequently. The best list of all 
is the list of credit customers at the store. 

One large department store checked the 
value of the list of credit customers by 
staging a little contest. The only announce- 
ment made of this contest was in mail 
matter enclosed with the bills of the credit 
customers. The returns were surprising in- 
deed. About half of the customers re 
sponded. 

The credit customer list serves as an ex- 
cellent mailing list for the reason that 
everyone on the list is already buying 
goods at the store and also because this 
list is usually kept strictly up to date. Per- 
haps the next best list is the membership 
of clubs. 

A gas company wanted to secure good 
prospects for gas house heating. The list 
of its own customers was not suitable as a 
mailing list but it was decided the very best 
way to secure the prospects was through 
a direct mail campaign of letters to a care- 
fully selected list. After a very careful 
investigation it was decided that the best 
possible list was the membership list of the 
most exclusive club in town. 

This club was made up of people with 
good sized incomes. As a matter of fact 
no person without an income large enough 
to warrant him spending the money neces- 
sary to buy what the gas company had to 
sell could very well become a member of 
this ciub. 


A list of, the' members was secured and 
a carefully prepared series of letters mailed. 
Letters were mailed to no one not a mem- 
ber of this club. The result was that during 
the hottest Summer months enough really 
good prospects were secured to keep the 
department having charge of these particular 
sales busy following them up and closing 
sales. This mailing campaign proved a 
great success and it was conducted at a 
very small cost. 

In every city there are clubs of various 
kinds. The membership list of each club 
is annually revised. Some of the clubs 
issue books every year showing the names 
of the members and their addresses. It is 
usually not especially difficult to secure 
copies of these books. 

Where a club does not issue year books 
giving the membership list it is usually pos- 
sible to make arrangements with the secre- 
tary for the use of the membership list. It 
may be that a reasonable remuneration to 
the secretary or the club will make it pos 
sible to secure the use of the stencils the 
club uses in making its own mailing. Since 
these stencils are ordinarily kept up to date 
they make a first class list. 

The advantage of using club lists has 
already been pointed out. The advantage 
to the jeweler is even greater than the ad 
vantage the gas company experienced in 
using it. 

The average jeweler carries various kinds 
of stock. Some things he sells, he can sell 
only to people of considerable wealth. Other 
things are within the reach of people of 
ordinary means. It is obviously a waste of 
time trying to sell thousand dollar jewels 
to a person with a three thousand dollar 
or less income. 

There are many different types of clubs. 
Some clubs consist of members who are 
interested in certain subjects. An engineers 
club, for example, is made up of engineers. 
An advertising club is made up of men in- 
terested in advertising. Then there are 
clubs divided more along the line of in- 
comes. There are clubs open only to peo- 


ple of wealth and social standing, people 
who are excellent prospects for the best the 
jeweler has to sell. There are clubs where 
few if any wealthy people can be found 
among the membership. 

It pays to study the clubs in town, to 
learn their requirements and their interests 
and to determine if the members of certain 
clubs would prove to be especially desirable 
customers. Select one or a very few oi 
these clubs, learn just what must be done to 
secure the list of members and secure those 
lists and the jeweler has mailing lists that 
are revised for him annually and with very 
select lists indeed. He can afford to go to 
some expense to secure these lists. 

Although clubs may give the impression 
that no one is ever permitted to use their 
membership lists for business purposes, ther 
is usually a way these lists may be secured. 
Talk with some of the prominent members. 
ind some method which will prove advan- 
tageous to the club if the membership list 
is used. Work out some plan which will 
be approved by the governing body of the 
club and usually permission will be given to 
use at least a part if not the entire list. 

Club lists are usually more carefully se 
lected than any other lists that can be 
secured. In the case of most clubs the 
membership is not so large that the list 
cannot be worked effectively. The club list 
will usually be better than a list of the same 
class of people secured through property 
income tax reports. The people in the club 
have common interests. Mail matter can be 
prepared that will appeal to all the mem 
bers. People of the same class and who afe 
eligible for membership in the club but have 
not joined have not the same interests. 

The wise jeweler makes a careful study 
of the clubs in his community and of the 
prospects of doing business with the mem 
bers of these clubs. He then finds some 
way to secure the use of the membership 
lists of the clubs best suited to his purpose 

Mailing lists should always be kept 
enough so that the money available for 
direct mail advertising will enable the ewer 
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Storekeeping Department 








of flowers, sent in congratulation of the event. 

Pictures used in announcements were of 
special interest. They showed the first loca- 
tion of this jewelry store in Pasadena, occu- 
pied from 1899 to 1905; then the remodeled 
front, and the store as it looked from 1905 
to 1912; and beautiful interior pictures of 
the handsome spacious quarters of the store 
as it is today, while celebrating its 25th an- 
niversary. 

The windows drew attention with exquisite 
displays of silver, and a large birthday cake 
with 25 electrically lighted candles in colors 
of blue and yellow. 

The J. Herbert Hall Co. spoke of its 
pride in the city’s growth during the past 
quarter of a century from a quiet hamlet 
of a few thousand to the nationally known 
home city of the present. But the city was 
equally proud of the growth of this splendid 
jewelry store, and on the front page of the 
Pasadena Evening Post, in a daily column 
entitled “Our City” by F. F. Runyon, due 
tribute was paid to the progress and success 
of J. Herbert Hall, which reads as follows: 

“In the Winter of 1895-6 a young watch- 
maker seeking a job at his trade walked into 
the shop where E. A. Walker did repair 
work and watch making. Mr. Walker 
looked the young fellow over for a moment, 
then told him to start in. For three years 
the youth worked faithfully, all the time 
awaiting the day when he might get into 
business for himself. Twenty-five years ago 
today that opportunity arrived. 

“The young watchmaker left the Walker 
repair shop and opened up a jewelry store 
of his own. He had two eight-foot show 
cases and these he set up in a storeroom at 
43 East Colorado St. Harry Lodge occu- 
pied two-thirds of the storeroom with a wall 
paper shop. For 14 years the watchmaker 
remained at this location. There were some 
very lean years, for people didn’t buy jewelry 
as they do these days. 

“Today that young man’s faith in Pasa- 
dena is proved. He is at the head of a 
jewelry store that is the largest west of 
Chicago in any city twice the size of Pasa- 
dena. And with becoming pride he is today 
celebrating the 25th birthday of his advent 
into business in this city. J. Herbert Hall 
has grown with Pasadena. 

“He has evinced an interest in civic affairs, 
reached exalted positions in fraternal circles, 
has been president of the Pasadena Mer- 
chants’ Association, is a director in the Pasa- 
dena Chamber of Commerce and Civic Asso- 
ciation, a director in the Security Trust and 
Savings Bank and a past president of the 
Pasadena Rotary Club. 

“Twenty-five years ago when Mr. Hall 
entered into business for himself he had one 
employe. Today his company has 27 em- 
ployes and carries a stock amounting to 
$200,000. But that is not all. With an eye 
to the future Mr. Hall has secured a 99-year 
lease on property near the civic center and 
will erect a building which will be completed 
five years from today. 

'“Tust as he did 25 years ago, he is doing 
today. He is looking ahead. He has the 
same faith in the city today he held 25 
years ago, when he started out on such a 
small scale to establish himself in business. 
There is significance in this 25th birthday 
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celebration. The significance of success. 
And there are greater opportunities in Pasa- 
dena today than there were 25 years ago. 

“The young man who sets himself up in 
business today and pursues the policy which 
Mr. Hall adhered to, will succeed just as 
he has succeeded. ‘I determined,’ said Mr. 
Hall today, ‘to give quality and service. I 
wanted to impress upon people that if it came 
from this store it was right.’ That has been 
the slogan. 

“In 1905 the J. Herbert Hall Co. was in- 
corporated. Lloyd C. Hovey, who for 24 
years has been associated with Mr. Hall, 
became vice-president and Walter Hall, his 
brother, became secretary-treasurer. This 
year’s sales have broken all records. But 
the little shop with two eight-foot show cases 
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and the installing in each of its sides of 3 
handsome clock. 

It is the only one of its kind in this see. 
tion of the country, and it attracts attention 
wherever it goes. The clocks on both Sides 
keep perfect time, and often it has pee, 
the practice of people in resident districts 
to set their home time-pieces according t) 
the time displayed by the Hallmark delivery 
car clocks. , 

It is an outside symbol of service given 
by the J. Herbert Hall Co. The clocks are 
always on the minute, and so is the delivery 
service ! ‘ 

Residents are proud to have it stop before 
their homes to deliver jewelry, for it is s 
very “smart” looking. Its glossy black sides 
are kept free from dust or spots and make 











THE J. HERBERT HALL Co., 
has not been forgotten. The one employe 
of those first days has gone, but the same 
policy survives. 

“And in the show window today there is 
a birthday cake with 25 candles, each repre- 
senting a year of earnest, faithful, efficient 
work and J. Herbert Hall is receiving con 
gratulations from a host of friends. We 
congratulate Mr. Hall, but for a fact, it is 
Pasadena that is to be congratulated upon 
having a citizen like him, who has devoted 
a goodly portion of his time to further every 
worthy project looking toward the upbuild- 
ing of the city. It is men like Mr. Hall who 
have made Pasadena distinctive.” 


Unique Service Car Used by the J. 
Herbert Hall Co., of Pasadena, Cal. 


STORE is judged by many different 

factors, and this novel aristocratic-look- 
ing delivery car of the Hallmark jewelers 
creates a favorable impression and a distinct 
remembrance wherever it is seen. 

It was designed a few years ago by Law- 
rence FE. Hovey, vice-president of the Her- 
bert Hall Co., of Pasadena, Calif. It is 
a Ford car, and thus combines splendid 
service for constant delivery, with the beauty 
of original design as evinced in the shape 


PASADENA, CAL., HAS ITS 


“SPECIAL DELIVERY” 


a vivid frame for the white-faced clocks. 
The driver is efficient and courteous. 

Are YOU particular about the appearance 
of your delivéry car and the kind of impres- 
sion it is creating on your customers and the 
public in general? 


Compiling the Mailing List 


(Continued from page 103) 
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erable extent exclusive and which could b 
enjoyed by only a few people of considerable 
wealth. Special care was used to make the 
appeal just as exclusive as possible. This 
could not have been done unless the list 
had been small and exclusive. 

The jeweler who will pay enough attet- 
tion to his mailing lists and who will use 
them in the most effective manner will f 
that he is able to increase sales volume 
a surprising extent and at a gratifyingly low 
cost in sales effort. He must, however, 
keep his lists comparatively small and he 
must work each list in the manner which 
will prove most effective. Only when 4 
wholesale appeal is being made through the 
newspapers and it is desired to reinforce 
this appeal through mail matter is it wise to 
use a large mailing list. Even then 4 large 


” é. 
mailing does not always prove profita 
R. FALCcoNeR. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 























The First Line of Your Advertisements 


yOEs the first line of your advertisements 
arrest the readers’ attention? Is it an 
elusive line that suggests interesting things 
but reveals nothing until pursued to its ex- 
planation, several lines beyond? 

Consider this: 


It Was Once a Thorn 


At a ball, a dinner or the opera your 
eye is caught by a brilliant flash from 
a diamond-set Bowknot Pin. As your 
gaze dwells on it, you hesitate to be- 
lieve that such an exquisite creation had 
its origin in a simple thorn. 

Yet, when skins were clothing, pins 
were thorns. Then came a rude sort 
of metal safety pin, then a gem-set bar 
pin and finally the Brooches and Bow- 
knot Pins of today. 


Also this: 
Moonlit Dew Drops 


At the full moon the pearl oyster 
rose to the surface of the sea and 
opened its shell to receive the falling 
dewdrops, which hardened into pearls. 

—From an Oriental Legend. 

It is one of Nature’s queerest con- 
trasts that the pearl, though humblest 
in its origin, is often considered the 
most aristocratic of all gems. 


M. H. 5. 


Parties for the Young Folks Home for 
the Holidays 


[' USED to be husking bees and spelling 
matches and taffy pulls. Now its Bridge 
and Mah Jong or a dancing party. 

The college boys and girls are coming 
home and of course you want them to have 
a royal good time. 

Here are delightful suggestions for suit- 
able prizes for your parties, cunning favors 
for the dinner party, and distinctive station- 
ery for your invitations. 

List Suggestions Here. 


Nut Bowls, etc., Make a Timely Display 


ON’T forget to bring forth the nut 

crackers and nut picks and nut bowls 
for one of your displays. Fill the bowls 
with real walnuts, one or two of the nuts 
open to reveal the kernels within. Candle- 
sticks may be used with the display if de- 
sired. The words of the Diamond Walnut 
Co. make a good poster comment: 


“There is a peculiar warmth of wel- 
come, a subtle note of special invitation, 
4 quiet touch of true social understand- 
ing, and marked good housekeeping— 
Perfectly evident in the bowl of Dia- 
mond Walnuts that greet your guests 


in the living room during the Holiday 
Season, 
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Nuts call for attractive bowls and 
convenient crackers and picks. We 
have a fine assortment for the Hostess. 


Let’s the Public Know He Is 
Up on Current Topics 


Pictures of noteworthy current events are 
available at any time, and one jeweler has 
taken advantage of the public’s interest in 
this respect, and occasionally places such 
photos in his show window with an inscrip- 
tion describing what they are. A _ timely 
idea would be to display a photograph of 
Amundsen, the Norwegian explorer, who 
will soon attempt to fly over the North Pole. 
The great explorer will carry several 
watches with him, and here is a chance to 
impress the public with the importance of 
the watch and with the great necessity of 
giving it proper attention in order to secure 
the best results. With the picture of the 
explorer might be shown on a card some 
“Facts About Watches” and their need of 
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Attractive Side Lines Grace New 
Store of Straus & Lerner 





THE formal opening of the new store of 

Strauss & Lerner Co., Meridian, Miss., 
attracted a large number of patrons, last 
month. The opening was advertised in an 
attractive announcement of 10 inches, four 
columns wide. The entire building has been 
remodeled and refurnished. The fixtures 
are of mahogany and contrast attractively 
with daintily tinted walls and ceilings. On 
the first floor is arranged the regular dia- 
mond stock, as well as silverware, cut glass, 
leather goods, a well-chosen assortment of 
novelties, etc. A balcony is devoted to the 
display of china, both the best domestic and 
imported. 

On the occasion of the opening, a table 
beautifully set with attractive silver and 
china aroused much interest. Among other 
side lines carried by the firm are lamps and 
boudoir tables, also Rookwood pottery and 








THE NEW STORE OF STRAUSS & LERNER, MERIDIAN, MISS. 


regular attention. Tell the effects of certain 
oils on the watch, what too much or too 
little oil means; the effect of heat and cold 
on the watch and how this is scientifically 
provided for. Some facts about the old 
false notion that some watches vary on ac- 
count of the wearer’s personal magnetism, 
when this is really due simply to the nerv- 
ous temperament and consequent varied mo- 
tions of high-strung individuals compared 
with the quiet, phlegmatic disposition of 
others. Thus a little imagination in business 
will always be profitable. 

* * & 

Clergyman—‘“I brought back the second- 
hand car I bought from you last week. It 
is too obstreperous.” 

Dealer—“‘What’s wrong? 
it?” 

Clergyman—“Not and stay in the min- 
istry.”"—Topics of the Day. 


Can’t you run 





novel pictures, hand-painted on _ porcelain, 
with pottery frames. The workshop of the 
firm is located on the third floor. During 
the hours of the opening an orchestra played 
and each guest received a flower. 

The firm has just completed its 12th busi- 
ness anniversary. 








Sambo: “W’en she gets kissed my wife 
sho’ do squeal.” 

Rastus (enthusiastically): “Ah’ll say she 
do!” 

Sambo: “What’s dat you-all say?” 

Rastus (not so enthusiastically): “Ah 
saved, do she ?”—Scientific. 

* * * 

Farmer—“Would you like to buy a jug 
of cider?” 

Tourist—“Well—er—is it ambitious and 
willing to work?” 
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CONFIDENCE — 


‘You Can Have Confidence in Get- 
ting the Proper Returns for Your 


Sweeps. 

Send them to the American Platinum Works 
for refining. You will get returns for all 
precious metals—including palladium—if in 
sufficient quantity to pay for refining. 

Your results are determined by the only sure 
method—by assay. 

The most modern ways of handling sweeps, 
the experience of a half-century in refining 
precious metals, an available market for metals 
refined and a reputation for integrity and fair 
dealings—all these are factors that will prove 
your confidence has been well placed. 

Better try us this time—Write today for 
shipping tags. 


American Platinum Works 


N.J.R.R. Ave. at Oliver St., Newark, N. J. 
New York Office—Charles Engelhard, 30 Church St. 





Refiners 


Gold 
Silver 
Platinum 











Search the world over. 
you cant do better y 


Refiners 
Since 


1912 


Send us your refin- 
ing work and buy 
your metals from us. 


Golds and Solders— 
all karats and colors. 


Platinum, Iridium, Palla- 
dium metals and solders 
for every purpose. 


Special sweep sacks and 
steel barrels sent on request. 


HOOVER & STRONG. Inc. |e 
—Netallurgists 


Orrice AND Works, 119 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 


ASSAYERS 
SMELTERS 


“ o 





HANDY @ HARMAN 


31 Gold St., New York City Brid geport, Conn. 
SHIP TO EITHER PLANT 




















Refiners 
Sweep Smelters 
Cid Siiver—Matinun 


Purchase Ores, Residue, Cyanides and 
Chlorides 


Jewelers’ and Dental Sweep. 


We manufacture White, Green and Yellow 


Gold and Wire, All Karats. 
Pure Silver and Anodes 
Solders, Alloys and Dental Golds. 


Pure Nickel, Zinc and Copper for 
Manufacturing Purposes. 


L. LELONG & BRO., Inc. 


Works: NEWARK, N. J. 
New York Office: 17 W. 42nd St. 


After January Ist will be 145 West 45th Street 
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The Care of a Modern Watch 








Reprinted by permission of the MacMillan Co., from “Time and Timekeeping’ by Willis 
J. Milham, Ph.D., Field Memorial Professor of Astronomy, Williams College. 
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WATCH should also be guarded against 

lint and dirt. This means that nothing 
else should ever be put in the pocket in which 
the watch is habitually carried. This ap- 
plies particularly to a tobacco pouch or hand- 
kerchief. It is better to keep a watch in 
a little protective chamois case. This keeps 
out dirt and lint, prevents the case from 
being scratched, and keeps the watch in the 
same position in the pocket. The case 
should close tightly and the movement should 
almost never be opened. 

Temperature changes, jars, and changes 
in position should be avoided as far as pos- 
sible. Here again the watch must be used 
without thought, but not abused. Never 
throw your vest across the room with your 
watch in the pocket. A watch will keep 
hetter time if worn in a pocket above the 
waist line if not used as a wrist watch, if 
left behind when one climbs a mountain, and 
if placed on edge pendant up at night. Most 
people do not wish to bestow so much 
thought on their watches, however. 

REPAIRING A MODERN WATCH 

Breaking a mainspring is without doubt 
the commonest accident that befalls a watch. 
Statistics have been prepared to show the 
cause of breaking and the season of the 
year and the time of day when the break 
usually occurs. Taking a watch from a 
warm pocket, winding it very tight and then 
placing it on something cold, probably 
causes many breaks. They also break on 
account of some unusually heavy jar. It is 
olten said that more break during thunder 
showers than at at other times. One nat- 
urally suspects that the electrical discharges 
‘re in some way responsible but the exact 
connection is not evident. More mainsprings 
break during the Summer than during the 
Winter. Moisture and high temperature, 
through Promoting rust, are probably chiefly 
responsible for the weakening of main- 
*prings and their ultimate breaking. (S. 
: Williams, “A Seasonal Breakage of 

amsprings in Watches,” School Science 
Mathematics, Vol. XXI, November, 

21.) Putting in a new mainspring re- 
quires, of course, the services of a good 
leweler. No amateur should attempt to re- 





pair or clean any watch except an old 
one which has ceased to be valuable or a 
new one which has cost less than $2. 

A broken balance staff is probably the 
next common ailment. Sometimes only the 
pivots are bent. This always results from 
a violet jar. It is very unfortunate when 
this occurs. It is an easy matter to put in 
a new balance staff, but the position adjust- 
ments are thereby destroyed and sometimes 
the adjustment to isochronism. A _ good 











OILING PIVOTS OF WATCH 


watch after a new balance staff has been put 
in ought to be adjusted again by an expert, 
and this would require several weeks. 

A cracked jewel is also a common ailment. 
A new jewel can be readily put in and the 
watch is as good as ever. 

Many watches are dropped and there can 
be no greater misfortune to a good watch. 
Pivots are bent, jewels cracked, adjustments 
destroyed, and parts thrown out of align- 
ment. A good watch that has been dropped 
ought to go back to the factory and be set 
up and adjusted all over again. If a watch 
drops it is better for it to fall on a side 
than on an edge. More jewels may be 
cracked, but there is less danger of bending 
pivots and spoiling alignments. 


CLEANING AND OILING A WATCH 


In time a watch movement becomes dirty 
and the oil deteriorates and becomes hard 
and gummy. If allowed to go too long the 
rate will become irregular and the watch 
will finally stop. All jewelers and watch- 
makers claim that a watch should be cleaned 
and oiled every year or 18 months, even if 
it shows no irregularity of rate. They argue 
that the oil begins to deteriorate at the end 
of six months and that, by the end of the 





year or a little more, the pivots have become 
dry and there is then great danger of cut- 
ting them. As a matter of fact, people take 
these statements “with a grain of salt,” think 
that the jewelers are trying to make work 
for themselves, and watches are allowed to 
go until they actually stop or something 
breaks and there is need of repairs. If 
nothing happened it would probably be eight 
or 10 years. before the watch was taken to 
a jeweler just to be cleaned and oiled, and 
watches are apparently none the worse for 
this neglect. Here we have the statements 
of experts on the one hand and popular 
practice on the other. It is without doubt 
true that a good watch should not be allowed 
to go more than four or five years without 
cleaning: and oiling, even if the rate re- 
mains regular and there is no apparent need 
of a trip to the jeweler. How much oftener 
it should be taken each watch owner must 
decide for himself. And as a matter of fact, 
it depends quite a little on the owner and 
the kind of use it gets. 

When a watch is taken to a jeweler to be 
cleaned and oiled, the procedure is about as 
follows: The movements must first be taken 
out of the case. All movements come out - 
of the front or dial side. There are some- 
times a couple of dog screws at the back 
which must be given a half turn. A dog 
screw is one which has nearly half of the 
head cut away. Usually the screws which 
hold the movement must be taken entirely 
out. Usually one or more screws in the 
pendant must be removed and perhaps the 
stem pulled out. The movement is held in 
the case in slightly different ways, but it 
is always easy to see how to take it out. 
Next the hands and dial are removed and 
also the under-the-dial wheels. The main- 
spring is now let down and the balance 
removed. The various bridges are next re- 
moved and the movement taken entirely to 
pieces. If there are cap jewels these must 
be taken off, and the hole jewels, if in, 
settings, particularly those for the balance,/ 
the pallet arbor, and the escape wheel, are 
usually removed. As the watch is being 
taken down each part will be examined to 
see that it is all right and that there is no 
need of repairs. The jeweler will also note 
if the parts are marked so that they may 
be placed in the same position again when 
the watch is set up. If not so marked, the 
jeweler often marks them. This applies par- 
ticularly to the jewels. If there are any 
necessory repairs, these are now made be- 
fore the parts are cleaned. The Watham 
Watch Co. in a very: interesting advertising 
pamphlet entitled “Helpful Information for 
Watchmakers,” describes the proper method 
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C-S FLEXO CRYSTALS (QSNOMOUCUIDnTy 
Overcome All the Troubles Known in i , 
the Fitting of Watch Crystals 


G-S FLEXO CRYSTALS are made of a special material for watch 
crystals only; having a hard, glassy surface, highly transparent and 
cannot be distinguished from glass when inserted in watch. THEY 
DO NOT CHIP, BREAK OR CRACK. EACH AND EVERY CRYSTAL 
IS USED PROFITABLY. FIT TIGHT—NO DUST OR TARNISH 
ON DIAL. 


- HAPED DOMED AND 
GS FLEXO FANCY 5 THE G-S FLEXO ROUND 
FINISHED CRYSTALS ARE THE MOST 
PRACTICAL CRYSTALS AND _ INSERTING 
No Grinding, Cutting or Tools Required MACHINE 
The fitting of G-S FANCY SHAPED CRYSTALS is very simple—all that is < : 
necessary ‘s to obtain brass gauge from set furnished which fits ease and then is the most practical and profitable system 
beari be ze can t od in, WITHOUT | ; . : 
cae Gees Weak. A omal ia ot coe 1 ngs rg i rooted introduced to the Jewelry trade for fitting 
ment of crystals to fit all shapes of ladies’ and gent’s wrist watches. watch crystals. It enables a jeweler to fit 
any case in a minute, giving customers 
prompt service and entire satisfaction 
A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size or 
make watch in both the open and hunting 
case. 


































Write for full particulars 
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GERMANOW -SIMON 
MACHINE CO. G-S Flexo Cry 


Inserting Machine 
Complete 









G-S Flexo Fancy Shaped Crystal Outfit 545 West Ave., Rochester, N. Y., U.S. A. 
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for cleaning a watch movement. It states: 

“Pyt all the parts (except the balance) 
in benzine, to remove oil and greasy matter. 
After the oil is cleaned off, string a few 
pieces at a time on a wire loop, or hook 
and wash in hot water with a medium soft 
brush and castile soap. While the parts are 
on the hook, dip in a solution of cyanide of 
potassium. The cyanide solution referred to 
should be made in the proportion of seven 
ounces, avoirdupois, to one gallon of water, 
and this solution should be renewed as soon 
as it shows a tendency to turn dark. (Cya- 
nide of potassium is a virulent poison, and 
great care must be taken in handling it. It 
is considered deadly if reaching an open 
scratch in the skin. The fumes should also 
be avoided. A good way of keeping both 
the cynanide and alcohol for cleaning watches 
is in one gallon specimen or candy jars, with 
ground glass covers, and marked with con- 
spicuous labels.) For one to two seconds 
rinse thoroughly in clean water, immerse in 
alcohol for about 10 seconds, and dry in 
warm boxwood sawdust. When the main- 
spring is taken out of the barrel it should 
be handled carefuly, and no attempt made 
to straighten it out. If the oil on it appears 
gummy, it should be cleaned off thoroughly 
with benzine, but if the oil appears good it 
is better to only wipe the spring with a 
piece of cloth by folding it around the 
spring and sliding it along without straight- 
ening the spring. After the spring is put 
back in the barrel, which, by the way, should 
be done with a good mainspring winder, it 
should be oiled with good quality watch oil 
in sufficient quantity to insure thorough lu- 
brication without risk of spreading on the 
outside of the barrel. 

“The escapement jewels, after going 
through the benzine, should be taken one at 
a time with a pair of specially prepared 
tweezers, to avoid their snapping away, and 
held against a flat board, or a large piece 
of cork, and brushed thoroughly, one side at 
a time, with a fine toothbrush dipped in al- 
cohol. After the brushing dip the jewel in 
clean alcohol, and dry between linen cloths. 

“After going through this process, we are 
reasonably sure that the jewels are clean, 
but we recommend, to make it absolutely 
sure, a careful rubbing with a piece of peg 
wood which has been pointed so as to go 
through the holes, and also one which is 
specially shaped for rubbing the cups in the 
jewels. After the jewels and endstones are 
put back in the plates, but before the move- 
ment is put up, the cap jeweled hole should 
be oiled. This is an operation which should 
be done with utmost care, as it is very im- 
portant to give the right quantity of oil. 
The consequence of too much oil at these 
points is almost as bad as lack of oil. For 
the purpose of retaining a sufficient amount 
of oil in the pivot holes, we take advantage 
of a natural phenomenon which is called 
capillary action. The action is, roughly 
stated, the tendency of liquids to run in be- 
tween surfaces which are nearly in contact, 
and also to run upwards quite rapidly in 
very small tubes, against the force of gravity. 

“The capillary action is strikingly illus- 
trated in the wick of a lamp in which the 
close proximity of the fibers to each other, 
acting like capillary tubes, causes the oil 
to run upwards through the wick as fast as 
it burns at the top end of it. In view of 
these facts, and by the aid of the drawing 
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shown, we shall endeavor to explain ‘why 
sometimes a pivot will run dry in a short 
time because we gave too much oil in the 
pivot hole. Looking at the drawing we find 
that the hole jewel is convex on the side 
towards the endstone, and also that there 
is a certain distance between the two jewels. 
This space is usually made about .02 to .03 
mm., and is for the purpose of providing 
a reservoir for the oil. 

“And the convex shape of the hole jewel 
tends to keep the oil around the pivot, being 
attracted by the close space nearest the hole, 
by virtue of the capillary action referred to 
above. Now if we should give so much oil 
that it would fill the space to the edge of 
the hole jewel, it would immediately be at- 
tracted by close space between the settings, 
which would pull it away and leave the pivot 
without a reserve supply of oil. The oil 
between the jewels ought to show in the 
proportion indicated on the drawing, or 
nearly so. For applying the oil we recom- 
mend an oiler made of small wire, about .40 
mm. diameter, preferably gold, which is filed 
tapering almost to a point, and the end flat- 
tened by hammering. This flattened point 
will hold the oil in a fairly definite quantity, 
so we know how much we deposit in the 
hole. After the oil has been put in the cup 
of the jewel, if it does not run down we 
should coax it to do so by inserting, the 
point of a pivot broach, and not corisider 
the job done until we know’ by inspegtion 
that the oil has filled in properly between 
the jewels. 

“The cleaning of the balance with the hair- 
spring requires special care, as it cannot be 
brushed safely. The usual method is to put 
it on a hook and dip it for a few seconds, 
first in water, then in cyanide; rinse in 
water, dip in alcohol, and dry carefully in 
sawdust. The balance may be buffed after- 
wards with a string of chamois skin held 
in a wire bow, to brighten the rim, as well 
as the screws. After the balance has been 
cleaned, it should be examined carefully for 
any minute fiber that might have caught in 
the balance screws or particles of sawdust 
in the slots of the screw heads. When clean- 
ing a balance, if the jewel pin is set with 
shellac, and also when cleaning pallets, care 
must be taken not to leave them in the al- 
cohol very long, as it would dissolve the 
shellac and loosen the jewels. 

“After the movement is set up all the rest 
of the pivots should be oiled and also the 
pallet stones or the escape wheel teeth. But 
do not oi! the jewel pin or the safety action. 
In the stem-winding works, all the bearing 
surfaces should be oiled, including the square 
of the winding arbor, where it runs through 
the clutch. Here it may be well. to em- 
phasize the importance of taking good care 
of the oil which we use. It should be kept 
in a dark and cool place, and we should put 
only a drop or two at a time in our oil cup. 
A small agate cup with boxwood cover, such 
as is furnished by dealers in watch tools, is 
best adapted for use on the bench. This 
should always be cleaned before putting in 
fresh oil, and covered when it is not in use 
to prevent contamination of the oil by dust, 
etc.” 

After the movement has been cleaned and 
oiled, the case should be taken in hand and 
dusted out and cleaned before the movement 
is put back. After the movement has been 
put back in its case, examine everything 
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thoroughly to see that nothing is wrong. 
Be sure that the hands do not catch on each 
other or touch the dial or crystal. Be sure 
that the winding and setting mechanism 


works properly. Be sure that the escape- 
ment is in beat and that no part of the 
movement, particularly the balance, is in- 
terfered with by the case. 

Many jewelers do not “wet clean” a 
watch but “dry clean” it instead. After the 
movement has been taken down, each is 
carefully brushed with a suitable brush, 
which is cleaned by being rubbed from time 
to time on prepared chalk. The parts are 
held in tissue paper during this brushing. 
All pinions and jewels are carefully cleaned 
with peg wood. If the old oil is not par- 
ticularly hard and dry, one method is per- 
haps as good as the other; it is largely a 
matter of care. 

A word should be said about the quantity 
and quality of the oil used. A small drop 
is more than enough to oil an entire watch. 
Only the best watch oil should be used. A 
satisfactory watch oil must remain liquid 
at low temperatures, must not evaporate 
rapidly even at high temperatures, must not 
corrode on metal, and must not become 
gummy. Olive oil has been tried and also 
various vegetable oils but they become 
gummy and turn green on brass. Neatsfoot 
oil is also unsatisfactory and the mineral 
oils evaporate too quickly. Fish oil is con- 
sidered the best and that taken from the jaw 
of a particular species of porpoise known 
as the black fish, is considered the very best. 
Great care must be taken in extracting it. 
William F. Nye, who is the largest and best 
known manufacturer of watch oil in this 
country, tries out his oil at New Bedford, 
Mass., and in the following Winter sends it 
to St. Albans, Vt., where it is filtered at a 
temperature many degrees below zero. 

(To be continued) 





Inexpensive Crystal Grinder That 
Saves Time and Money 





A crystal grinder has been placed on the 
market which, it is claimed, has proved to 
he of great practical help to the retail jeweler 
and watchmaker. The device is about eight 
inches square and greatly facilitates the work 
of the man who fits fancy-shaped watch 
crystals at short notice. The remarkable in- 
crease in watches with crystals of unusual 
shape has made this device very necessary, 
since it dispenses with the need of sending 
watch cases out to have a special shaped 
crystal made. The work can now be done 
in the dealer’s own shop. The dealer sim- 
ply connects the machine to the electric light 
plug, turns on the current and is then ready 
for the operation. The wheels polish the 
crystal while it is being ground. The ma- 
chine is very inexpensive and comes with a 
motor, attachment plug, two special grinding 
and polishing wheels, a copper splash tank, 
sponge, and a dozen crystals of assorted 
shapes for .experimental work. 

\ 








W. H. Jones, proprietor of the Jones’ 
jewelry store, Livingston, Mont., has an- 
nounced that he has purchased two lots from 
the I. O. O. F. and is making plans to con- 
struct a six-room stucco bungalow. 
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RING FINDINGS 
18 Kt. White Gold 


and Platinum 
and All Colors and Karats 
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wish to extend to all] 


their patrons a 


Happy and Prosperous 
New Pear 


The C.G. BRAXMAR CO. 


10 Maiden Lane, New York City 











Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 





14 Karat FINDING Co. 
64 Fulton St. 
New York 


Yade to Order Goods our Specialty 


number of customers. 
Our facilities for manufacturing and designing are at 


your service. 
Write for Emblematic or Badge Catalog 
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MADE TO ORDER 
352 West 13thSt 


| JOHNSON COMPANY: 22,We9t 131% 
LEATHER GOODS 


Don’t overlook us. 

Monday ’till Saturday we're just thing 
out of leather. How are you fixed along this line? 
No job too big—No job too small. We have 
the necessary skill, experience and equipment to 
do the work just right—in quick time—at a fair 
price. Try us. 


O. H. HATHAWAY CO., Inc. 


448 Central St., Central Falls, R. I. 
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Patented July 21, 1921 


Don’t worry about 


Let the 














-Jewel do it 


Solders gold, white gold, silver, 
bronze, platinum—better, quicker 


and cheaper. 


Welds all platinum rings, brace- 
lets, etc., and- makes them seam- 


less. 


Ask for free Circular C. S. J 
f JEWELERS TECHNICAL ADVICE C° 
| SAM.W. HOKE, Mcr. 22 ALBANY St NEWYORK CITY] 


LEIMAN BROS. PATENTED 
POLISHING Will Save 
DUST COLLECTOR Your Health 


lishers can work at thie 
ne at one and the same 
































. It’s powerful enough tor 
that. The strong, silent suction 
that draws the dust away from 
the buffs is present in both suc- 
tion hoods. You can start and 
stop the ¢pindle to change buffs 
without stopping the motor if 
you desire. 

WHAT THBY SAY 
“Best investment I ever made.”’ 
*“‘We always recommend it te 
our friends.’’ ‘‘Doubled our re 
turns from the refiner.”” ‘‘Makes 
a dustless shop possible."’ ‘‘Get 
one if you cen possibly de so.’’ 
**You’ll be sorry you didn’t get 
it years ago—I am."’ ‘'10¢ saved 
from each watch case polished.°’ 

Powerful, Easy Running, 
Noiseless, Strong Suction. Cost 
averages only a few cents @ 


day. 
“YT EIMAN BROS. 
@ Lispenard St., New York 
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Gold, Silver & Nickel-Plating 


IN ALL BRANCHES 
Mesh Bags Repaired and Refinished. 
43 John Street, New York City 


Telephone 
2483 John 








the Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co, 


Pat. Feb. 20, 1917 100 W. 21st St., Room 411, New York Pat. May 25, 192 
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(Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 


issue of December 23, 1924 
GEM-SETTING MACHINE. 
New York. 
1923. Serial 635,778. 76 Claims 
In a machine of the character described, the 
combination with an anvil for supporting a gem 
in inverted position, a gem hopper, a chute for suc 
cessively conveying gems frem said hopper to a 
point adjacent the anvil, a hopper for helding set- 
tings having projecting spurs, a chute for success- 
ively conveying settings from their hopper to a 
point above the anvil with their spurs depending, 


1,520,013. EDWARL 
CuLOTTA, 


Filed April 390, 





a plunger adapted to pick up a setting from the 
lower end of the last mentioned chute, to force 
its spurs through a piece of dress goods arranged 
between said anvil and plunger, and to clinch said 
spurs about the cem on the anvil, a lever for re 
ciprocating said plunger, a treadle operatively con 
nected to said lever, agitators in the hoppers for 
the gems and settirgs, double-acting ratchet devices 
attached to said agitators, and belts applied to said 
ratchet devices and cach having its end secured to 
said treadle at opposite sides of its fulcrum, where- 
by the rocking of the treadle will simultaneously 
actuate the plunger and the agitators in both hop- 
pers, there being means attached to the treadle for 
returning the latter to normal position after it 
has been depressed by the operator. 


1,526,186, KXPANSIBLE METAI. BAND. Cuas. 
H. Krestenman, Providence, R. I., assignor to 
Kestenman Bros. Mfg. Co., Providence, R. I. 


4 Claims. 
combina- 


Filed March 29, 1924. Serial 700,509. 
In a device of the type specified, the 





td of a series of outer box-like link-members 
~tg prongs prejecting inwardiy frem_ their 
sides, a series of inner box-like link-members en- 


closed within the cuter members in telesco pic re 
lation therewith and provided with slots in their 
sides through which the prongs on the outer mem- 
bers project, and resilient means connecting said 


members te adapt the device to expand and con- 
tract with a telesccpic action. 

1,520,203. BRACELET CLASP. Atmyr L. New- 

MAN, Warwick, R. J., assignor to A. L. New 

man & Co., doing business at Cranston, R. I 

Filed Sept. 27, 1924. Serial 740,347. 4 Claims. 


In an article of the 
tion of a member 4 
Pivoted on 
mouth »f 


type specified, the combina- 


aving a hook at its end, a tongue 
member to adapt 
spring 


said 
the | ok, 


it to close the 


ind 4 constructed of 





THE JEWELERS’ 


CIRCULAR 





strands of wire twisted together and arranged 
between the hook-member ard the tongue to yield- 








ingly hold the latter with its ends closed against 
the end of the hock. 


1,520,277. NOTARIAL SEAL. Francrs J. Cat- 
LAH4N, Chicago. 
Filed Nov. 19, 1923. Serial 675,484. 3 Claims.» 


A notarial seal, comprising a case simulating in 
construction and appearance a hunting case watch, 
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impression producing members carried by the back 
and cover closure members of said case respec- 
tively, and adapted to be entirely inclosed within 
said case, a stem carried by cne of said closure 
members, and means operable by said stem to lock 
said case in clcsed position. 


1,520,310. JEWELRY-DISPLAY CONTAINER 
E. Irvixc Rocers, Jr., Providence, R. I. 
Filed Dec. 5, 1922. Serial 605,066. 1 Claim. 
A display container comprising a deeply recessed 
base, a hollow stem rising therefrom, the uppe 
end of said stem being slctted, a spring tongue in 
the stem and projecting through the slot therein, 








tubular handle 


base, a 
for said cover slidably and rotatahly disposed. over 


a vsover for said recessed 
said stem, said spring tongue being adapted to 
engage under and support said handle and cover 
in raised position when passed thereabove, a split 
ring seated in said handle, an extension on said 
tongue engageable over said ring to lock said cover 
and handle in lowered position, said ring being 
relensnble from said extensien on rotation of said 
handle for registry of said extension and the split 
of said ring. 

1,520,395. WATCH-CHAIN HOLDER. Gus BEck- 
ER, Fresno, Calif. 
Filed Feb. 26, 1923, 
May 24, 1924. 3 Claims. 
A watch chain holder comprising a body mem- 
ber adapted to be detachably mounted upon the 
button of a garment to surround the same except 
the rear thereof; a pair of spaced resilient secur 


Serial 621,194. Renewed 


ing members extending downwardly from the top 
6 6 
/8 
Ss 14 
Cm 
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wall of said bedy member adapted te straddle the 

button securing means and te bear against the inner 

side of said brtton; a downwardly depending ear 

at the Icwer end of the body member provided 

with a transverse aperture therein. 

1,520,249. PENDULUM LEVEL. Epwarp Henry 
Newton and Joun Sutter, Birmingham, Eng. 





11 









Filed» Jam. 5, 1923. Serial 610;897. 3 Claims. 

A clinometer comprising a2 case, a base having 
a flat testing surface carried by the case, @ pivot 
pin carried by the case, an indicator carried by 
such pin, a collar on the pivot pin located on one 
side of the indicator, a spring device located on the 


































same side of the indicator and adapted to bear on 
the oppcsite faces respectively of said collar for 
normally holding the pointer in any position to 
which it may have been moved when testing the 
inclination of a surface, and hand operated means 
for releasing the pressure cf the spring device to 
permit of free movement of the pointer. 


1,520,430. LIE-STICK HOLDER. Arruur H. 
Nose, Pawtucket, R. I., assignor to Theodore 

W. Foster & Bro. Co., Providence, R. I. 
Filed Jan. 15, 1924. Serial 686,270. 9 Claims. 
In a lip stick holder, a fluted body, a pair of 
lining sleeves in the bedy having their inner ends 
abutting and their outer ends projecting beyond 








the adajacent body ends, the projecting end of 
the sleeve cf one end of the body having spring 
fingers with beads thereon, a slitted lip stick hold- 
ing sleeve frictionally engaged with and slidable 
in the lining and having teats struck out therefrom 
and arranged in spiral relation, a feed screw en- 
gaging the lip stick and said teats, and a cap 
rigidly secured to the outer cnd of the screw and 
having a grooved rim engaged over said beads. 
1,520,460. SEPARABLE BUTTON. Henry Wot- 
cott, Providence, R. I. 

Filed May 27, 1924. Serial 716,113. 2 Claims. 

In a separable button of the type set forth, a 
socket member comprising a hellow head, a tubular 
post, supporting the head, a shce upon the inner 
end of the post, a tube supperted by the post extend- 
ing into the head and provided with a lateral slot, a 
spring member comprising a circular body carried by 
the head and an arm registering in the slot, a link 





comprising : a hody adapted te enter the tube, a head 

adapted to engage the arm as the link is advanced, 

and a neck: provided with cam faces extending 
to the periphery\.6f the body z2dapted to engage 
and impel the arm. 

1,520,462. FINGER RING AND METHOD OF 
FORMING THE SAME. Hyman BreEsSLavsxy, 
Brooklyn, N. Y. 

Filed Nov. 10, 1923. Serial 674,045. 3 Claims. 
The method of fcrming finger rings from a single 
piece of material, which consists in forming a 
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blank con each of its ends with Civerging wings, 
bending said wings angularly with respect to the 
body of the blank, bending the blank into band 
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Bol 


form with the end of the wings ir. clese proximity, 
wend subsequently securing adjacent wings together 
to form a gem setting. 
1,520,525. WATCH-CRYSTAL CABINET. 
P. Beck, Flint, Mich. 
Filed April 23, 1923. Serial 634,165. 4 Claims. 
A watch crystal cabinet ccmprising a suitably 
mounted vertical shaft, a series of carriers sleeved 
for rotation thereen, and a plurality of cylindrical 
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mounted on said carriers at 
the outer edges thereof, each cup having its outer 
side segiwwentally cut away through less than half 
of its circumference, at its lower portion, and 
through more than half its circumference at its 
upper porticn. 

1,520,656. COIN CLOCK BANK. Atpuonse C. 
Kerrerek and Gerorce P. Sianker, Santa 
Barbara, Cal., assignors of one-tenth to Joseph 
A. Allard, Jr., Pomona, Cal. 

Filed Aug. 16, 1922. Serial 582,192. 4 Claims. 
A clock comprising a winding shaft; a movable 
guard for the winding shaft; a ccin chute; a mov- 
able !atch extended into the chute and cooperating 


crystal holding cups 
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guard to hold the guard set 
shaft; an arm frictionally held 
when the shaft is rotated 
in opposite directions; means for stopping the arm 
to permit the shaft to rotate therein; a dog pivoted 
to the arm and slidable freely over a part cf the 
guard when the shaft is rotated in one direction 
to wind the clock, the dog engaging said part of 
the guard to move the guard to set position with 
respect to the shaft and to engage the guard with 
the latch when the shaft rotates in a reverse di- 
rection as the clock runs down. 


DESIGNS 


- BADGE OR SIMILAR ARTICLE. 
». Apams, Inglewood, Cal. 


with a porticn of the 
with respect to the 


on the shaft to swing 


JEAN 


Filed Jvly 1, 1924. Serial 10,022. 


patent 32 years. 


Term of 


CIRCULAR 


LIKE. 


THE JEWELERS’ 


EMILEM OR THE WALTER Z. 


Graham, Tex. 


66,255. 
ALLEN, 


Viled May 9, 1923. Term of patent 

3% years. 

66,274. BRACELET. 
me 


Serial 6,121. 


Harpy Busu, Sr., Newark, 


<0 he, 


Filed Oct. 11, 1924. Serial 11,039. Term of 
potent 14 years. 
66,276. SPOON OR SIMILAR ARTICLE. Roy 


L. Danxs and Max L. Baker, New Haven, Conn., 


Assignors to The Regal Silver Mfg. Co., New 
Haven, Conn. 
Filed Sept. 17, 
patent 14 years. 
66,283. STICKFIN. Lira Feincotpn and 
Fremnsoip, Brooklyn, N. Y. 


1924. Serial 10,801. Term of 


Davip 








Tune 27, 1924. Serial 9,991. Term of 


patent 14 years, 
66,297. BADGE OR 
NATURE. Joseru 


Filed 


ARTICLE OF SIMILAR 
A. Meyers, Ios Angeles, 


Cal., assignor to J. A. Meyers & Co, Inc., Los 
Angeles, Cal. 
Filed Sept. 29, 
patent 14 years. 
66,302. PIN OR SIMILAR ARTICLE. Frances 


JosEPHINE RAVENMALL, New Port Richey, Fla. 


1924. Serial 10,923. Term of 


Kguh 
pe... 
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Filed Serial 10,465. Term of 


patent 7 


Aug. 15, 1924. 
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UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 29, 
1905, and zre published in compliance with Section 
6 of said Act.]J 


Trade-Marks Published Dec. 23, 1924 

r. 204,612, (CLASS 6. CHEMICALS, MEDpj. 
CINES, AND PHARMACEUTICAL PREp. 
ARATIONS.) Oswatp LauFFer, doing bugi- 
ness as Silvoplate Co., New York. Filed Oct, 
30, 1924. 


SILVOPLATE 


Particular description of goods.—Silver-Plating 
Compound. 


Claims use since May 1, 1924. 


Trade-Mark Registrations Not Subject to 
Protest 


193,360. (CLASS 28. JEWELRY AND PREC. 
IOUS-METAL WARE.) J. F. Sturpy’s Song 
Co., Attleboro Falls, Mass. Filed Sept. 12, 
1923. Serial 185,726. 


CUPP LING 


Particular description of goods.—Cuff Links and 
Cuff Buttcns Made Wholly or in Part of Precious 
Metal. 

Claims use since Aug. 17, 1923. 

193,361. (CIL.ASS 28. JEWELRY AND PREC. 
IOUS-METAL WARE.) Gotp Seat Jewer 
ERS, New York. 

Filed Aug. 16, 1923. 


WELDMESH 


goods. Mesh 
us Metal. 


Serial 184,551. 


Particular description cf Bags 
Made Wholly or in Tart of Precis 
Claims use since Jan, 25, 1923. 
193,363. (CLASS 28 JEWELRY 
CIOUS-METAL WARE.) L. 
Inc., New York. 
Filed Dec. 18, 1922. 


¢ by 


goods. 
J mitations 
1‘ 7? 


AND PREC- 
Heiter & Son, 


Serial 173,495. 


Pearls and Re- 


Thereof. 


descriftion ef 
Pearls or 
Sept. 6, 


Particular 
preductions of 
Claims use 


since 


Trade Mark Registrations Granted Dec. 23, 
1924 

TEWELRY CONSISTING OF PEND- 

' WATCH FOBS, STICK PINS, 
RROOCHES, AND CHARMS HAVING A 
CROSS-SHAPED STONE THEREIN. Pat 
RICK County VirGINIA Fairy STONE Co. Ixcy 
Richmond, Va. 

Filed March 21, 1923. Serial 177,799. PUB- 
LISHED SEPTEMBER 2, 1924. 

193,176. WATCHES. Depotlier Watch Company, 
Inc., Brooklyn, N. Y. ; 
Filed June 25, 1923. Serial PUB- 
LISHED OCTOB ER 7, 1924. 
193,182. GOLD AND SILVER PLATED TABLE 
WARE, HOLLOW WARE, AND METAI- 
PLATED ARTICLES. Tue WEIDLICH Bros 
Mr’c. Co., Bridgeport, Conn. r 

Filed Oct. 31, 1923. Serial 187,785. PUB 
LISHED JULY 22, 1924. : 
193,206. WATCHCASES, WATCHES, AND 
PARTS THEREOF. Tue Gruen WATCH Co., 

Cincinnati, O. 

Filed July 31, PUB 
LISHED SEPT. 30, 1924. 
193,22. WEDDING RINGS. 

& Son, Philadelphia, Pa. 

Filed Dec. 15, 1923. Serial 

LISHED JUNE 3, 1924. 


193,173. 
ANTS, 


182,402. 


1924. Serial 200,761. 
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